THE CANNED FOOD AUTHORITY OF THE WORLD 


BALTIMORE, MONDAY, MARCH 15, 1915 


AMERICAN CANS 


It is the aim and ambition to have our product and 
our service equal every expectation that is implied in 
the use of the word American. 


We consider there can be no higher aspiration than to 
so individualize our business that it will truly represent 
and stand for the highest ideals both of principle and 
manufacture. 


Our containers and efficiency in serving are the tests 
which definitely determine these facts. 


American Can Company 


Chicago San Francisco 
NEW YORK 
Baltimore Rochester, N. Y. 


Portland, Ore. Hamilton, Ont. 
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THE Canning TRADE 
ZASTROW’S STEAM CRANE 


Patent Applied for 


SA, GEO.W. ZastRow 
BALTO — MD 


STEAM CRANE 


Built of best material entirely of steel and iron, accurately constructed 
controlled by means of shifter handle, absolute in raising and lowering 
and stopping the goods at any point. 


Radius made to suit purchaser. Hand gear attached at reasonable 


GEO, W. ZASTROW thames ss. BALTIMORE, MO. 


The Blakeslee Simplicity 


CAN-RIGHTING MACHINE 
Is Right in Every Respect 


It will save its cost in 
one season in the aver- 
age canning factory. 
For prices, terms, etc., 


address 


A. K. ROBINS & CO.,1 


Aget:s tor Baltimore District 


or the manufectarers {| 


BURDEN & BLAKESLEE 
Cazenovia, N. Y. 


WHEELING CANS 
are made from Prime 
Tin Plates throughout 
and are strictly outside 
soldered. 


Oliver J. Johnson, President 


WHEELING CANS 


Johnson=-Morse Can Co. 


A. A. Morse, Vice-President 


Wheeling, W. 


WHEELING CANS 
represent the very high- 
est type of fruit can in 
workmanship and ma- 
terial. 


SUCCESSORS TO 
Wheeling Can Co. 
Wheeling, W. Va. 


La Crosse Can Co. 
La Crosse, Wis. 


Va. 
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THE TRADE 


Whole Fruit -- Fancy Canner 
Baer’’ Tomato 


“T hereby inform my Friends and the Market Gardeners, Canners and the Public in General, 
I have placed my entire supply of ‘John Baer’? Tomato Seed which I personally grew and selected 
with J. Bolgiano & Son, of Baltimore, Md. and any Seed offered by any other source is not my pro- 
duction and I cannot feel morally responsible for the results it may produce. 

I have given this Tomato my greatest care and attention for many years and take pride in seeing 
that those one plant it get only seed that truly represents the results of my life work.” 
Baltimore County March 2nd. 1915. (Signed) JOHN BAER. 


EDITORIAL FROM 
HORTICULTURE 
March 6th, 1915 


“The testimonials which we 
have seen prove beyond question 
or doubt that we do not have to _ | 
depend upon Foreign Sources for a 
Tomato that possesses ALL THE 
DESIRABLE QUALITIES. “John 
Baer” Tomato introduced by an 
American House’ of irreproachable 
character, fills’ ‘the better than 
any that are: exploited by 
foreign advertisers. 


“JOHN BAER” Tomato is a 
Miracle, they all pack ‘‘Fancy’’ No 
Seconds and All Pack Whole. 
Peelers can prepare three bushels 
“John Baer” Tomatoes to cne 
bushel of any other tomato... Being 
sucha Tremendous Yielder a bush- 
el of “Jahn Baer’’ Tomato can be 
gathered if one third the time of 
any other Tomato. A Large Balti- 
more Packer had all the “John 
Baer’’ Tomatoes he could secure 
packed seperately, running. them 
through a special process for his 
Fanciest Trade and his own private 
use. 


“JOHN BAER” TOMATO 


Produces An Enormous Crop Of Perfect, Solid, High Crown 
Beautiful, Brilliant Red Tomatoes Ripened 
Evenly Right Up To The Stem. 


{ LB. $3.00, 1 LB. $10.00 


PKT. 50 CTS., 1 OZ. $1.00, 


J. BOLGIANO & SON | 


‘ Growers of Pedigreed Tomato Seed 
BALTIMORE, MD. U. S.A. 


- A See Gur Advertisement on the Other Side 
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TRADE 
You Should Know 
Ask your Seedman— Point Blank—If hie has a Pulp Factory on his Seed Farm, and if he saved :«- }. i 
the seed he is going to fill your order with, either from his own Pulp ws or some other seed 2 
growers Pulp Factory--Don’t accept An Evasive Answer. 
If You Are Going To Get - 
PULP FACTORY SAVED SEED 
You .Sheuld Know It 
. Without Doubt Responsible For Matiy Low Yields 
Prof. J. G. Boyle, of the Purdue University Agricultural Experiment Station, writes April, 1918: .- ; 
“It can be readily seen that the quality of Tomato Seed furnished by different seed firms is uite ° 
variable. It is well known that a considerable amount of Tomato Sead ‘is ‘collected annually from: - ' 
Ip used in catsup making; cleaned and sold to seed houses. From these: central points ‘it .is djs;. <{ < 
tributed to the tomato growers, and is without doubt responsible for many -_ prise < eee | 
Bolgiano’s Natural Seed Saved. 
~. 
i 
‘Most Carefully: Selected, Most Carefully. Grown, “Most 
just For Seed  * 
WE DO NOT PERMIT. or 
If you buy 1 pound or 1000 pounds we can supply'you;, it is,impossible to get: better 4 
_ Tomato Seed than Bolgiano’s at any price. Thousands of Critical Canners and Grow- 7 
ers have, found through years of sepa, that they van always depend pn Bolgi- ) 
ano’s Trustworthy Tomato Seed. 
Wholesale Tomato Seed Peices To 
Terms:- 2% 10 60 days net. 
he Per Lb. 
Greater Baltimore ‘Tomato $2.00 Maules’ Success $1.25 
Greater Baltimore Tomato, ‘s Special Kelley Red or Wade Tomato... 
Stock Seed, saved entirely from Crown Set Livingstan’s Favorite Tomato... nescessceceee sareome 25 
fruit from the most prolific plants and from ‘roma 
/ the mast perfect fruit carefully , selected. Brinton’s Best Tomato................ 
,.. Supply of this stock seed very. limited. 3.50 World’s Fair Témmiato 1.25 
My Maryland, Stock Seed. 3.50 Bolgiano’s New Queen Tomato............... . 
The Great B. B., Bolgiano’s 1.25 King of the Earliest Tomato... 
Red Rock, Extra Fine, Stock _......... 1.50 Spark's Egrlianta Tomato (Langdon 
I. X. L., Bolgiano’s Extra Early 2.50 . Chatk’s Jewel Tomato (Pure)... 
, Livingston’s New Stone (Pure J. 1.25 ' New Jersey Red Tomato 1.28 ! 
Livingston’s New, Stone, Special Stock Seed... 1.50 Dwarf Stone Tomato............... 
‘John Baer”’ Tomato---'The Earhest and Best Tomato on Earth.’’ $10.00 Per Pound. 
BOLGIANO & SON. 
Growers of Pedigreed Tomago) Seed. 
SEEDS BALTIMORE, MDBD..U.'S. A. 
See Our Advertivementon the Other Side, 
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TIN PLATES 
CHARACTER 


MANUFACTURED BY 


WASHINGTON TIN PLATE CoO. 


WASHINGTON, PA. 
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THE Canning TRADE 


Good Fiux is an absolute necessity in your business because the public 
demands the very highest standard of purity in food products. Eureka 
Soldering Fiux is especially adapted to cannery use, and in our special 
process of manufacture every objectionable impurity is removed. Its 
use in the largest and most successful canneries in the country proves 
its advantage. 


The Grasselli Chemical Company 


Main Office: 


THE ARCADE, 


CLEVELAND, OHIO 


FOR SALE AT THE FOLLOWING BRANCHES AND AGENCIES 


New York, 80 Maiden Lane. 

> oe Pearl St. and Eggleston Ave. 
Birmingham, Ala., 825 Woodward Bldg. 
Detroit, Mich., 474.486 Hancock Ave.. East. 
Boston, Mass., 70 Kilby St- 
Chi Union Court. 
St. Louis, Mo., 112 Ferry St. 


New Orleans, Godchaux Bldg. W pany, Postal Telegraph 
g n Franc 
E. 5th St. THE GRASSELLI CHEMICAL CO., LTD., 
Pittsburgh, Pa., Diamond Bank ‘Bldg. Main Office and Works, Hamilton, Ont. 
Philadelphia, D Drexel Bldg. 
S. O. Randall’s Son, Marine Bank Bidg., Bal- 
timore, Md. 


JEROME B. RICE SEED COMPANY 


Cambridge, N. Y. 


AMERICA’S LEADING GROWERS 


Canners’ Pea Seed 


Not only have we the largest acreage in 
Canners’ Peas, but we have the equipment 
to handle them and skilled experts to super- 
vise the growing crops. 


Our references are the largest and most 
successful Pea Canners in the U. S. and 
Canada. 


Our shipping station at Detroit makes a 
low rate to all points. 


ASK US FOR PRICES FOR PROMPT SHIPMENT OR 
FUTURE CONTRACTS 


PEAS, BEANS, CORN, BEET, TOMATO 
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THE Canning TRADE 


The Original | 


patented 


Only one Cooker 
the cans continuously 


Only one Cooker gives you 


Continuous-Agitation Cooking 


Why buy an agitating cooker unless you 
are to have agitation and its benefits—the 
‘‘Wonder’’ agitates continuously—other 
cookers do not. Our literature explains 
it all—get posted. 


The only legitimate Variable discharge Agitating Cooker. 


WARNING!! 


Beware of imitation Cookers 
that use “‘Wonder”’ Features 


A recent decision of the U. S. Patent 

Office gives to the ‘‘Wonder’’ that vitally im- 
portant feature without which it—or any other—“‘agitat- 
ing’’ cooker would be a failure—Variable Discharge. 
Heat softens substances—Prolonged application of heat disintergrates: 
No cooker or system of processing known today has ever produced such 
quality in canned foods as the ‘‘Wonder’’ Cooker because of the extreme 
short time required—this is because the ‘‘Wonder’’ properly agitates. 
Make no mistake. 


BAKER-SHIPPEE MFG. CO. HUNTLEY MFG. CO. 
Los Angeles, Cal. Silver Creek, N. Y. 
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THE Canning TRADE 


Don’t wait until the last minute 
SEND US YOUR INQUIRIES FOR 


CANNING MACHINERY 


N O W 


We Have Attractive Offers on 


CONTINUOUS COOKERS—THAT WILL COOK 
Sanitary Tomato Fillers that will Fill, Uniformly 


Tomato Skin Pumps that will Remove Skins and Floor Drainage 
Steam Hoists | Sanitary Exhausters 
Double Cut Corn Cutters 


Sanitary Can Washing Machines 


AND A COMPLETE LINE OF 


CANNING MACHINERY 


30 Years Experience We Know How 


OUR 330 PAGE CATALOG UPON REQUEST 


OUR SPECIALTY COMPLETE PLANTS 


A. K. ROBINS & CO. 


116 Market Place BALTIMORE, MD. 
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AYARS PEA AND BEAN FILLER—Capacity for One Closing Machine 


Ayars Machine Company, 


BROWN, BOGGS CO., Lrp., Hamiiton, Ont., Sole Agents for Canada. 


a 
} S UNIVERSAL CONTINUOUS CAPPER—For any Speed Required 
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PATENTS PENDING 


AMS No. 98 AT. DOUBLE SEAMER 


THE EVIDENCE 

Referring to your Body-maker, three of which 
have been installed in our factory during the 
past season, permit us to express a word of 
appreciation regarding the general merit of these 
Machines. 

It has come within our experience to try out 
some half a dozen different makes of Body-Makers, 
and we are frank to tell you thatit was with some 
misgiving that we placed our first conditivnal 
order with you for one of these Machines. How- 
ever, the fact that two more have been added 
since this first one was placed in our factory is but 
fitting evidence of their intrinsic worth. 

We can only add that they have impressed us 


very, very fav orably regarding the superiority of 
the ““Max Ams Line’’. 


SOUTHERN Can Co. 


Capacity from 70 to 125 per minute 
according to size. Will take from 214 
inch diameter to No. 10s. 

Outside Forming Horn for Cans that 
are Lacquered on the inside. 
All important bearings are bronze 


MAX AMS MACHINE CO. 


Ams No. 89 Automatic Sanitary Can Body Maker 


For Lock and Lap Side Seam, with Notcher, Edger and — Attachments 


AMS No. 89 SANITARY CAN BODY MAKER 


= Mount Vernon, New York 


BERGER & CARTER CO., SAN FRANCISCO, CAL., Coast Selling Agents. 


AMS 
Double: Seamers 


The for the Canner 
The Seamer. for theCan Maker 


The Seamer’ Good’ for 50 Cans 
Per Minute 


THE SEAMER THAT HAS AMS 
GUARANTEE 


THE EVIDENCE 


We believe you have as gord a combination of 
durability and convenience for operating as it is 
possible to bring together in a Double Seamer. 

We have had well on to 100 of these Machines in 
use during the past season. and if you eould but hear 
the very favorable comments expressed on each one. 
we are sure you would not need further expressions 
or commendations from us. 


SOUTHERN CAN Co., BALTIMORE, MD. 


We feel impelled to advise you that the No 98 AT. 
Double Seamers, a large number of which we installed 
with our pacers this year, were universally satis- 
factory, giving a maximum output with a minimum 
of expense and trouble. and we expect to use a great 
many more of these machines during the coming 
year. 


THE JOHN BOYLE CO., BALTIMORE, MD. 


PATENTS PENDING 


: 8 THE Canning TRADE 
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THE Canning TRADE 


STEVENSON LOCK SEAM BODY 
LATEST FORMING MACHINE 


IMPROVED 


Lock Seam Body Forming Machine, with side seam soldering attachment, for locking and forming round, square, oval or rectangular ca "Bodies. This 
machine is far superior to any other on the market. The expansion horn is secured to a slide, and at every blow of the hammer it is driven flat upon 
the anvil block: this insures a straight edge, a regular diameter on each end and a perfectly fitting body for the tops and bottoms, the saving of a large 
quantity of solder in floating on the ends and also enables the heading machine to do satisfactory work. And, if desired. the crimping machine can be 
eliminated. Easily and quickly changed for forming various size bodies and when operated even up to a speed of 120 revolutions per minute is practically 
noiseless. The capacity of the machine is 60,000 perfect formed bodies in ten hours. 

Protected by U. S. Patents issued under dates November 19, 1901; June 20, 1905; and free from any infringements. 


STEVENSON & CoO.,, Inc. = 601-7 S. CAROLINE STREET BALTIMORE, MD. 


MAKERS OF STUD-HOLE AND SANITARY CAN-MAKING MACHINERY 


Oyster Steam Box 


ATLANTIC CAN CO. 


CANS 


_ OF 


With Improved Sliding Doors, doing away ; 
with the hinged tracks, giving in- 
increased service. Q U A L | | Y 


Edw. Renneburg & Sons Co., 
Machine and Boiler Works, 


WORKS: OFFICE: BALTIMOR E 
ATLANTIC WHARF 2639 BOSTON ST. 


Boston @ Lakewood Ave. Baltimore, Md. 
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**Monitor-Thomas’’— patented 


SIMPLE 


SANITARY 


BIG CAPACITY 


DEPENDABLE 


ECONOMICAL 


A “Pure Food” MAKER 


You get the dirt,— 
you miss the waste 


It-never-moves Fruit Washer 


Your fruit “stands still” as it travels 
through sprays of clear water 


Riding on an always-clean, open carrier belt, 
the most tender fruit brought to your doors 
is easily and thoroughly washed without. bruis- 
ing or waste. The fruit other washers wash 
less cleanly and with at least some injury would 
go through the long succession of spray wash- 
ings in this ‘‘Monitor-Thomas’” and emerge in 
a thoroughly clean and perfectly sound condi- 
tion. Spraying clean, unused water, in pre- 
cisely such quantities as the fruit needs, this 
“‘It-Never-Moves’’ Washer performs its work 
efficiently, quickly, safely and cheaply. Our 
illustrated literature explains fully—tells you 
why this outfit should be used if you want to 
put out sanilary and Jdeast-cost-per-can fruits. 


HUNTLEY MFG. CO., Silver Creek, N. Y. 


Pacific Coast Agent 


Cc. J. Groat, 601 Concord Bidg., Portland, Ore. 
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BALTIMORE, MONDAY, MARCH 15, 1915. 


CANNERS 


CONTEMPLATING THE ADOPTION 


OF 


SANITARY CANS 
FOR THE SEASON OF 1915 


SHOULD CONSULT US BEFORE MAKING 
CONTRACTS. WE ARE EQUIPPED FOR 
ALL SIZES. 


MAX AMS DOUBLE SEAMERS EXCLUSIVELY 


SOUTHERN CAN COMPANY 


BALTIMORE, MD. 


WEEKLY REVIEW. 


Of the Canned Foods Situation. Market Reports. 
Conditions and Changes. Outlook. 


“Weather fine, general trade good; canned 
foods depressed. Buyers believe holders cannot 
stand inactivity and market will decline. Corn is 
feature and high-class goods are attracting atten- 
tion.” 

The above is one telegram we received late Friday 
night, and it gives a fair idea of the situation in the Mid- 
dle West. It comes from one of the biggest brokers in 
business and a man who favors us with information from 
time to time that has been found reliable and conserva- 
tive. 

There is but little doubt that the market generally in 
practically all canned foods is quiet at the present time, 
and much as we would like to report some big sales and 
greater interest, it is best to put down here the truth as 
we see it. Brokers and packers report that some inquiries 
are being received and that buyers apparently are on the 
firing line, looking for any cheap lots that can be picked 
up; as a matter of fact, cheap lots are scarce, and just as 
soon as they are offered they are sold. And it is just this 
fact that keeps the stronger packers from getting a fair 
price for their goods; as soon as the market shows an in- 
clination to advance slightly, some weak or poorly in- 
formed holder will come on the market and offer his goods 
at the old price, thus making it practically impossible to 
boost the price of tomatees to a cost-of-packing level. 

Business generally is improving slightly, we believe, 
but it is not sufficient to warrant any speculation and the 
jobbers are probably better aware of this fact than any - 
other set of men in business; they have learned that 
canned foods can always be bought at reasouable prices, 
and as long as there is no great amount of money: to be 
lost by hesitating they are willing to let the other fellow 
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take the chance of securing the slight added profit which 
might be realized during the first few days if a boom 
should appear. They can cover quickly if the outlook im- 
proves, and it behooves holders to realize this and not at- 
tempt to force their goods upon an unwilling market. It 
only results in lowering the price a little more and does not 
produce orders; the safest plan, we believe, is to hold goods 
if you are financially able. 

In Baltimore a four-page leaflet is being distributed 
entitled “What Foods to Buy for Belgium.” This circular 
endeavors to explain what foods are best suited to the Bel- 
gian stomach and under one paragraph it gives a list of 
such foods as are best to purchase and send to the starv- 
ing Belgians. In another paragraph it gives a list of foods 
which SHOULD NOT be sent there, and this paragraph 
reads as follows: 


“Do not buy canned vegetables, fruits, soups 
or any canned foods or potatoes. These canned 
foods contain 52 per cent to 90 per cent of canned 
water. Potatoes similarly contain 78 per cent wa- 
ter, and are difficult to transport. It is obviously 
uneconomic for us to buy and pay overseas freight 
upon water.” 


This circular then goes on to condemn canned foods 
in general as a sustainer of life, and the only article which 
it recommends is canned milk, condensed. It recommends 
for purchase wheat and corn, pork, bacon and oleomar- 
garine. 

This is a fine reward to the canning industry of the 
country, after Maryland, California and several other States 
have shipped large quantities of canned foods to that coun- 
try. This circular comes from the Commission for Re- 
lief in Belgium, with headquarters at 71 Broadway, New 
York. Where they secured this valuable information to the 
effect that canned foods are valueless for sustaining life 
is not stated, but there is one thing sure, and that is the 
general public that reads this circular will believe every 
word they say, and the demand for canned foods of all 
kinds will probably be slackened on account of it. 

There may or may not be some politics back of this 
circular, or it may have been issued through ignorance on 
the part of those who formulated it, but the damage it will 
likely do canned foods will take considerable advertising 
and publicity work to overcome. 

We learn from a good source that the retail grocery 
trade in this city and surrounding territory is doing a fair 
business, and the confectionery lines are doing a very good 
business in anticipation of Easter. Retail grocers report 
that collections are bad, and that housewives generally are 
forcing their grocers to extend credit very much in excess 
of the usual amount; they say the condition is worse than 
it has been for some time, and that it is useless to attempt 
collections at this time. The grocers are buying regularly 
in small lots and keeping their stock in good shape, and 
they are also selling the usual amount of staples, but very 
few luxuries. In spite of the bad collections, however, we 
find the general sentiment is optimistic, and that they are 
not particularly worried as to the ultimate value of their 


THE Canning TRADE 


outstanding indebtedness as long as they can secure enough 
cash to keep up with their bills. This is due, no doubt, to 
a cutting down of the payroll, as many manufacturing . 
plants in this section have reduced all wages slightly in- 
stead of reducing the size of the working force; this was 
done some months ago, and in several cases the rate of 
wage has been re-established. 

The market in this city, as to prices, is about as re- 
ported last week; there are no important price changes to 
note, either up or down. Buyers are taking only enough 
to satisfy their immediate requirements, while holders are 
not pushing their stocks upon the market, and the result is 
a quietness all along the line. Many of the weaker holders 
have been sold out, and one big manipulator is of the opin- 
ion that the price will remain where it is until the buyers 
find themselves short on stocks, as the present holders are 


not only financially able to await developments, but are also 
determined to do so. 


Some little buying of supplies, machinery, cans, etc., 
is being experienced by the supply houses, which indicates 
that this season’s pack is beginning to attract some atten- 
tion. This business is very small as yet, however, and 
while we would not recommend any one to prepare for a 
big pack during 1915, it is nevertheless well to look after 
your wants for the coming season so as to give the supply- 


man a chance to figure on his requirements and what will 
be expected when the rush begins. 


In the ti nplate and metal market there is nothing in- 
teresting to report at this time. 


HIGH CLASS SPECIALTY 
MAN WANTED 


WANTED-Services of a high 
class man, capable of advising 
regarding the construction, 
equipment and management 
of a large plant making Cat- 
sup, Jams, Jellies and other 
food specialities. 


Address in duplicate, stating 
age, experience, reference and 
compensation desired. 


BOX A 175 
Care THE Canning TRADE 
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PEA SEED 


Weshall be pleased to quote you 
prices for immediate or future 
shipment as well as our contract 
growing price for Crop 1915. 


Strictly first class Quality 


ALFRED J. BROWN SEED COMPANY 
GRAND RAPIDS, MICH. 


WHITE PEA VINE FEEDER 


This illustration shows the White Pea Vine Feeder in 
operation. It is the most simple, strongest, most durable and 
best feeder on the market today. 

It takes the pea vines from the floor level, carries them 
up and places them in the viner and is the only feeder that 
will do this. 

Also handles green lima beans as well. Easy to operate 
and practically indestructible and is guaranteed to give per- 
fect satisfaction in every case. 


MANUFACTURED BY 


|. N. WHITE, Mount Morris, N. Y. 


ECONOMY 


“How much can I save by installing 
‘PEERLESS’ Huskers?” 


Its up to you. If you’ll install an econom- 
ical conveyor for handling the corn, husked 
and unhusked, husks, etc., you can husk for 
about $c per bushel. Labor and power. Over- 
head, maintenance interest and insurance will 
increase this approximately #c per bushel 
more, so your yearly cost will run about lic 
per bushel. This is somewhat less than your 
hand husking cost, particularly when you add 
to the 24c, 3c or 4c you pay the hand husker, 
the maintenance and interest charges on your 
shed and conveyors, the wages you pay check- 
ers, husk pushers, basket dumpers and the 
other help you have to employ in the shed 
who do not actually husk corn. About two 
trimmers per line less are required for 
‘“‘PEERLESS” husked corn than for hand, 
because the corn is cleaner and all the silks 
are off. 


But, this isn’t your greatest saving, far from 
it. ‘‘PEERLESS” Huskers, because they husk 
without wasting, give you an average of 20 
cans per ton more than hand huskers, who 
throw away the small ears and frequently 
break the large ones in two in snapping off 
the butts, and then throw away one or both 
halves. And, delivering a regular, even 
amount of husked corn to your Cutters every 
minute means they’ll run steady, and the same 
help will average 200 cans per hour more 
because the flow of corn through the factory 
is the same minute after minute, hour after 
hour. In 1914 after installing 6 ‘‘PEERLESS”’ 
Huskers one Canner handled 8000 cases more 
than he did in 1913, and reduced his pay-roll 
$1500.00. Quite an item. Would you care to 
know his name?—We’ll send it if you write us. 


PEERLESS HUSKER CO. 
No. 78 Terrace Buffalo, N. Y. 
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The New York Market 


Business quiet—Believed most jobbers are working on short supplies—Efforts being made 
to sell tomatoes—Buyers taking only the best grades of corn—Demand for Salmon 


increasing—Picked up in passing. 


Reported by Telegraph 


New York, March 12, 1915. 

The Market.—As a result of the rather unsettled state of 
the market, due to the war conditions, both jobbers and brokers 
report the demand as considerably below that of last spring, 
which was rather slow. This is particularly true as far as the 
demand for futures is concerned. On the other hand, canners 
are not going out of their way to look for future business, 
owing chiefly to the attitude of the farmers against making 
prices at a fixed price a ton for the 1915 crops, as the lure of 
other crops and higher prices seems to be a tempting bait for 
the farmer to hold off. - Last -spring’s trade was a slow one for 
advanced sales in futures of all kinds of canned staples, but 
this year, according to brokers, conditions are worse. In some 
of the best known brands of Western and State peas and in 
fancy State and Maine corn the business has been fully up to 
the average, and sellers of such goods are reluctant to book any 
more orders in advance of the pack. This also is the case with 
many of the packers of fancy tomatoes. This year, however, in 
the majority of the staples there has been a greater hesitancy 
than heretofore among buyers to plan orders for future re- 
quirements, owing to the influence of the war. The most active 
article on the list in futures is corn. For spot tomatoes demand 
continues on the hand-to-mouth order, but there is no pressure 
to sell, apparently, and prices remain steady at previous f. o. b. 
quotations of 65@67%c for No. 3: standards and 474% @50c for 
No. 2s, as to quantity and quality. String beans are in limited 
request, but holders are not disposed to make further conces- 
sions, and the market closed steady on the basis of previous 
quotations. Interior jobbers continue to seek a market here 
for surplus stock, but apparently with little, if any success. 
Despite a revival of reports that there were inquiries for large 
export shipments, these orders have not materialized as yet, but 
should such orders arrive there is a probability the market 
would take a sudden jump. 

Tomatoes.—While it is understood there is a little easier 
market for canned tomatoes on spot owing to freer offerings on 
the part of packers, the jobbing trade is showing no disposition 
to take hold of any goods put on the market at 65c f. o. b. fac- 
tory for No. 3s unless they are strictly standard grades. There 
have been some offerings of cap goods at that figure, but for 
sanitary cans packers are not inclined to accept less than 67%c 
f. o. b. Baltimore, as they believe the acreage this year will be 
light, many farmers being inclined to grain and other cereal 
products in view of the higher prices to be obtained for them. 
Although offerings of spot standard Maryland tomatoes at 65c 
f. o. b. cannot be called liberal, they are greater than for some 
weeks past, and it is said by brokers that jobbers find little 
difficulty in covering their growing requirements at this figure. 
The buyers, however, are exacting on the question of quality 
and will take nothing that does not measure up to their views 
on this point. The long-protracted dullness in this line and the 
need felt by jobbers for money to cover one obligation or an- 
other are impelling them to let go of their goods at buyers’ 


prices, in spite of the much-talked-of favorable statistical posi- 
tion and the possibility of decreased acreage. 


Corn.—For future corn a good demand is noted, though 
no large transactions are reported, owing to the difference be- 
tween the views of buyers and sellers. The Maine corn acreage 
is already defined, but that of the South and West is uncertain 
and the State planting to corn has not yet been definitely deter- 
mined by farmers. There is a great temptation offered to farm- 
ers to put their acreage in cereals because of the world’s short- 


age in stocks of these readily available, but the probable open- 
ing of the Dardanelles, releasing the stocks of Russian grain, 
would equalize supply and demand, and accordingly check the 
upward trend of prices on the product of American fields. The 
farmer of canning crops is taking this into consideration, but a 
large percentage of less well-informed farmers are still inclined 
to put their fields into grain in the confident expectation of 
realizing more than they could from ordinary crops. This 
makes the question of contracting for future supplies intensely 
difficult for the packer, but as indicated they are more inclined 
to go ahead at some concession from opening prices, hoping and 
believing that before the planting season arrives growers will 
have gained sufficient wisdom to impel them to avoid new ven- 
tures and stick to the crops that they well know and which have 
yielded them good returns in the past. Corn seems to:still be 
the most active article on the list, and the demand is-confined 
to finer grades for delivery from the coming pack. Most Maine 
and State packers have sold all they can out of the 1915 pack, 
and the business now is largely confined to Western and South- 
ern stock. On the former 62%c f. o. b. packing point is quoted 
as an inside price, most packers having anything to'sell de- 
manding 65c factory. It might be possible to shade prices, but 
it is held that sellers at less than these. figures are not included 
in the list of packers who can be counted on to deliver if the 
market later goes against them. 

Peas.—Increasing pressure to sell futures in Western peas 
on a dull market is leading to some concessions from the open- 
ing prices, though there is little, if any, quotable change in the 
asking figures from the quotations heretofore made. The de- 
mand seems to be below the average for the coming pack as a 
whole, and though most large factors claim to have done a fair 
business up to the present time, their bookings, it would seem 
from reports, are below the average. To stimulate demand 
some of them indicate a willingness to shade opening prices, but 
it does not seem that concessions offered are great enough to 
warrant buyers in taking on much additional stock in view of 
the uncertain outlook for trade during the coming year. 

Asparagus.—Spot asparagus is moving well into consump- 
tion and as stocks are light, the market is steady. Most buyers 
seem to have completed their contracts for future delivery and 
are now awaiting consuming demand, which, based on their pre- 
vious experience, they believe, will be as good, if not better, 
than last year. 

String Beans.—Spot goods have a steady outlet into con- 
suming channels at quoted prices, but not much interest seems 
to be shown by jobbers in such offerings as have been made by 
packers so far. Goods sell steadily in small lots, but buyers are 
selective and decline to pay higher prices which some spot hold- 
ers think to be due. Some additional business is said to have 
been done in Southern beans, though not much. Standard No. 
8s are selling at 75@77%c and No. 2s at 60@62%%c. 

Succotash.—There is an easier tendency on the spot as 


’ far as succotash is concerned, and the same conditions apply as 


with corn growers. Still stocks seem to be going out steadily in 
a small way and more business is said to have been done in 
future Western stocks. 

Spinach.—Spinach on the spot has a steady outlet into con- 
suming channels, but little interest seems to have been shown 
by jobbers in such offerings as have been made by packers thus 
far. The supply seems to have been in excess of requirements, 
and except on a few small lines of fancy, which brought quoted 
prices, the market was easy, with prices in previous range. 
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High Speed Automatic Sanitary Can Machinery 
Bliss Automatic Sanitary Can Double Seamer No. 71 K 


Automatic Turrets and End Feed 
Speed 75: a Minute 


The machine is fully automatic and takes.cans from 2% to 434 inches in diameter 
by 2 to 5% inches in height. Cans are always in view of the operator for in- 
spection. Cans stand still during double seaming. Cans may be easily removed 
between first and second spindles. Improved automatic positive end feed. 
Patented quick change head; can be changed for different diameters in about 5 
minutes. Independent seaming head for each diameter. No adjustment of rolls 
necessary. Adjustment for heights. made by one hand wheel moving entire 
mechanism preserving correct alignment. Every bearing an anti-friction bearing. 
Special oil tight packing glands on spindles and main shaft. Friction clutch 
drive giving instant control. Automatic turret mechanism entirely independent 
of seaming mechanism. 


Machine may be taken apart and reassembled regardless of position of seaming 
head and turret. Timing of parts is unnecessary. 


Visit our Exhibit at the Panama-Pacific International Exposition, Machinery Palace, Block 16. Entire line in operation. 


W. BLISS CoO., 25 Adams Street, ‘BROOKLYN, N. Y., U.S.A. 
= Representatives for Chicago and vicinity: STILES-MORSE CO., 565 West Washington Street, Chicago, Ill. 


DO NOT FORGET TO WRITE ABOUT | 


SEEDS 


Ask for anything you want used by Canners. 


We are prepared to name prices for all Seeds used 


by Canners. Write us at any time. Try us. 


Our reputation is a guarantee. 


D. LANDRETH SEED COMPANY 


Bloomsdale Seed Farms FOUNDED 1784 BRISTOL, PENNSYLVANIA 
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Sweet Potatoes.—Sweet potatoes are lower than they were 
three weeks ago, even on the most popular sizes, as prices on 
spot are generally above buyers’ views. As there is consid- 
erable stock coming forward, local holders are showing more of 
a disposition to move supplies by making concessions. 

California Fruits.—While California fruits continue to be 
reported at unchanged prices, there is a firm tone to the situa- 
tion, owing to the light supplies, and under the usual spring 
buying it is expected that stocks will be reduced to a minimum 
before the next canning season arrives. Under light supplies in 
first hands and no pressure to sell on the part of the jobbers 
small fruits are steady. The movement in all lines is slow and 
confined to the covering of immediate needs of consumption, but 
a steady to firm tone prevails. 


Peaches.—There is an easier tendency on spot as far as 
California peaches are concerned, which do not appear to be 
wanted for the time being. Advices received during the week 
said there was no selling pressure on the Coast either for im- 
mediate or nearby shipment, and that there was no inclination 
on the part of packers to make concessions. Southern peaches 
are dull. 

Pears.—There is only a moderate demand in evidence for 
all grades of canned pears, as is usual at this time of year, and 
as stocks in the hands of jobbers and packers are light, there is 
no disposition shown to force sales. 

Apples.—No. 10 apples hold about steady on State pack 
and there is a little inquiry for Western and Southern stock. 

Pineapples.—Hawaiian pineapple finds a steady outlet into 
consumption, but there is no great demand. Southern pack is 
inactive, but there appears to be no strong selling pressure 
from any quarter. 

Apricots.—Apricots on the Coast, or for immediate de- 
livery, demand appears to be light, and, as sellers are not try- 
ing to force business on a reluctant market, a stady. to firm 

Berries.—As an indication of the extreme dullness of 

Berries.—As an indicaion of the extreme dullness of 
canned berries jobbers are endeavoring to find an outlet here 
for surplus stock, but meet with little encouragement at this 
end. One up-State jobber invited brokers with whom he has 
dealt in the past to find a market for 1,000 cases of the dif- 
ferent kinds, which he finds he cannot use in his local business. 
This is reported to be but one case out of many where Eastern 
jobbers had overbought, but conservative opinion is that if 
_ these jobbers give sufficient time they will find there will be a 
market for what they have and many more additional carloads. 


Salmon.—As far as salmon is concerned, Coast advices 
continue to report a good demand for export to Europe, the 
bulk of the stock sent out being of the higher grades. Al- 
though spot demand is comparatively quiet, there is a firm tone 
to the situation, and when spring demand becomes more active 
higher prices may result. First hand offerings are small, and 
while spot demand is quiet at present, jobbers show no inclina- 
tion to force sales. In Alaska reds spot movement is slow, but 
the tone is strong and goods are selling at $1.45@1.50. Sock- 
eye No. 1 flats are offered at $2.40, with No. 1 talls at $1.80; 
Alaska pinks, $1.05; but a few jobbers have sold some for 
$1.00 as inside figures. 

Sardines.—Domestic sardines are moving more steadily 
into consumption on all descriptions, and with stocks small and 
concentrated the market is firm. Business is on the hand-to- 
mouth order. Imported sardines are moving steadily into con- 
suming channels and as stocks are small, prices are firmly held. 

Tuna Fish.—In good demand and firm. In all sizes spot 


movement is a little slow, but on light offerings from the Coast 
and firm feeling among spot holders the tone is strong. 
Lobster.—Lobster is in good demand for future shipment. 
First hand offerings are small, and while spot demand is quiet 
at present, jobbers show no inclination to force sales. 
Shrimp.—There was no fresh development in the market 
this week. While business was slow and for the most part con- 
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fined to the covering of immediate needs of consumption, stocks 
of last’ séason’s pack are well out of first hands and the jobber 


seems to have little to sell except to regular trade. A steady to 
firmy tone prevails. 


PICKED UP IN PASSING. — 


N. H. Fooks, of N. H. Fooks & Co., Preston, Md., was one 
of the visitors in the West Side canned foods market during the 
week. He was as enthusiastic as ever and seemed to think that 
the outiook has improved considerably of late. 

‘Lhe sudaen change in the weatner had the effect of caus- 
ing a slight siow-down in actual movement about the city, but 
otherwise no Change was observabie. ‘ihe market remains vir- 
tually unchanged, though, perhaps, on the wnhoie, it 1s a shade 
better. Holders are not anxious seliers. ‘lhat much is certain 
and the prospect ot early increase in demand encourages them 
to hoid on a little longer. 

Mail advices trom Gray’s Harbor, Wash., say that the clam 
canning inaustry has increased to such an extent there that two 
lines of boats are necessary to take care of the business which 
has deveioped. ‘ihe boats will iand on the harbor side of a 
sand spit which runs out into the harbor and wagons are to be 
used 1p collecting the cargo of the boats and carry tnem to the 
canneries. 

A letter from Indianapolis says that tomatoes are doing 
better in the Middle West, and during the week saies were 
much larger than they have been heretofore. Demand for fu- 
ture corn increased to some extent as well. Canners are not 
ready to sell very liberally until they are more certain of the 
acreage. 

Apparently the economical housewife is not so familiar 
with the possibilities of canned foods as a low-price solution of 
the cost of living problem as she should be and she has slowed 
down in her purchases. The result is a smalier sale than would 
appear desirable under present conditions. Some means ought 
to be devised to correct this misapprehension. 

A. J. Hubbard, secretary of the John Boyle Company, Bal- 
timore, has been visiting the West Side canned foods trade this 
week, making headquarters with M. W. Houck & Bro. 

A. Davies and William Titus, of the H. G. Tombler Grocery 
Company, Easton, Pa., have been buyers of canned foods and 
groceries in the West Side markets this week. 

W. J. Fletcher, of J. H. Blackwell & Sons, Trenton, N. J., 
was among the trade visitors this week. 

The exports of salmon to the United Kingdom last year 
were 2,127,000 cases. In 1913 they were 1,271,000 cases, in 
1912 772,000 cases, in 1911 850,000 cases, and in 1910 
1,428,000 cases. 

Buyers were not as numerous in the market this week as 
they have usually been at this season, but they have done well 
when they have come down. Conditions are improving slowly, 
but the great sense of conservatism which has swept over the 
country has reduced buying much below what it generally is at 
this time. Dull business has become a matter of economy and 
conservatism. 

The M. J. and H. J. Meyer Company says that owing to the 
increased cost of raw materials, including fish, tin and oil, the 
price of sardines has risen in Portugal from five to eight francs 
a case, or from $1.00 to $1.80. Packers do not care to accept 
orders and will take them subject only to price when delivered. 
The fish now being taken are not of the sort that can be used 
for the American trade. 

Some brokers complain of slow business, though they ad- 
mit that orders are more numerous. The principal objection 
appears to be to their size, which is below what is usually noted 
at this season of the year. The market for all varieties of 
vegetables is improving, but the change is so slow that it is 
quite impossible to determine what is likely to be the outcome 
of the present dullness. 

Fruit buds all through the Northern section are reported 
looking well, and the prospect of a good crop is promising. 
The market man views this with considerable satisfaction, 
though, of course, a frost may appear yet and kill all the buds 
and ruin the entire crop. HUDSON. 


Machinery For Sale. 


For Sale—i Shaker-Filler for fruits; adjustable 
for any size can. I Hawkins capper, complete with wiper 
and acider. I Chicago Auto Tipper. No. 3 King Fillers. 
2 gasoline tanks, gauges and pumps.. 1 cage for hand scald- 
er. Fire pots, capping steels and tipping coppers. Address 
JOHN H. DULANY, Fruitland, Md. 
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BIG HITS SHOW 


<—=Jhhe New Ermold Triple Labeler 


Conclusively demonstrated the feasibility of 
handling three labels at one operation, by 
a single operator. 200 dozen per hour on 
either 8 or 16 0z. bottles. 


Our Automatic Cork Feed Olive Corker ——=> 


The first successful machine of its kind built. 
Model A, handling 16 to 20 corks. Model B, 
20 to 26 corks. Both machines built for hard, 
fast service, with a minimum power con- 
sumption. 


Quality Machines in every detail 


Our Circulars give interesting data 


EDWARD ERMOLD COMPANY 


Largest Manufacturers of Quality Labeling and Corking Machines 
HUDSON, GANSEVOORT and THIRTEENTH STS. 


NEW YORK CITY 
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The Chicago Market 


Don’t take remarks too literally—This is a good market for fine grades—Cove oyster trade 


here has decreased greatly—Market is dull and outlook is but poor—Wholesale 


grocers will stick to the brokers—Some canners continue to use poor sales methods 


—Some prices this week—What the jobbers say of business. 


Reported by Telegraph 


Chicago, March 12, 1915. 

Too Pessimistic.—I have received a letter from a careful 
and painstaking canner of Baltimore, who seems to think that 
because I stated in my review, in this column, that the Chicago 
buyers were looking for cheap No. 3 tomatoes to cost from 65 
to 674¢c East, to use for competitive fighting purposes, that it 
is not worth while to quote his grade of fine quality of canned 
tomatoes to this market. 

‘hat is a pessimistic view to take and one that does not 
measure up to the highest standard of salesmanship, as well as 
their goods do to the highest average of quality. 

‘lo refuse to put a price on your goods is a poor business 
policy and one that is certainly not calculated to dispose of 
them or that is helpful to one’s broker. 

This market takes far more goods of the finer qualities at 
the higher prices than of the cheap goods, but most of the finer 
qualities go under the wholesale grocers’ private labels. There 
is nothing made in canned foods that is too good for Chicago, 
and a fine article is always salable in this market, and if the 
quality is meritorious Chicago will pay the price. Even when 
the market is depressed a broker can always find a buyer for a 
fine article, and in large lots. 

For illustration, I sold this week No. 3 canned tomatoes 
as follows: At 70, 72%, 75, 77%, 85, 87%c f. o. b. cars In- 
diana canneries. 

I soid No. 2 tomatoes at 47%, 50, 62%c f. o. b. canneries 
East, and Indiana. Why the variation in prices? you ask. 
Merely a matter of quality. It was not a matter of brand or 
reputation of the label, as most of the goods were bought and 
shipped unlabeled. 

Not a Cove Oyster Town.—lI have a letter from a canner of 
the South asking me if his pack of about 30,000 cases of canned 
cove oysters could be promptly disposed of in Chicago. I re- 
plied that it could not. This is no longer a canned cove oyster 
town. It used to be a large market for them, but no longer is. 
Hundreds of thousands of cases were at one period required 
per annum to supply this market. 

Four brokers were standing in a wholesale house this 
week, waiting their turns to the attention of the buyer, when I 
introduced the subject and it was discussed for fully thirty min- 
utes. All of them had oyster accounts, and therefore have a 
good and practical idea of what this market does in that line. 

They finally agreed that about ten thousand cases of 
canned cove oysters per annum is the maximum quantity dis- 
tributed by this market. 

Of course, there are several jobbing brokerage distributors 
here who carry stocks of canned oysters, and ship them to the 
interior and farther west jobbing trade. 

The quantities handled by them were not considered. 
Their business in the goods is merely a breaking of bulk and 
a reshipment of canned oysters that come here by the Lake 
routes. The estimate of ten thousand cases was based upon 
trade. The day of the canned cove oyster for Chicago has gone, 
never to return. 

What Is The Use?—There is no use deceiving ourselves or 
each other about trade conditions in canned foods. The mar- 
ket was probably never duller than at present. 

March is usually an active month in the line and we have 
had favorable weather, but the wholesale grocers seem to be 
determined to buy no canned foods as long as a case remains 
in stock, or as long as they can substitute for the article of 
which they are short. ain 

The brokers are wending their weary way daily around 
among the buyers, without any, except the most meager, re- 
sults and without any encouragement as to the near future, and 
the quantity distributed by the wholesale grocers to the retail 
very little in the way of sales for future delivery. 

Not a speculative star seems to be gleaming in the horizon. 
If an advance of two and a half cents per dozen is made, some 
holder rises up and hits it in the head with an axe, by shoving 
a block of goods on the market at the old price. Buyers have 
come to the conclusion that the supply of canned foods is with- 
out end, amen! and cannot be induced to anticipate their needs. 

Just to illustrate the present buying situation, I saw a bill 


of lading today for a pooled car of canned foods containing 
nine hundred cases shipped to a brokerage firm tor distribu- 
tion, and there were fourteen different houses represented in 
that car, some of the items being as smali as ten cases. 

This is a practical iliustration of the situation and is more 
convincing than if I would talk about conditions to the extent 
of a page in this paper. 

However, I have seen “sicker cats’ than this get well! I 
have seen a similar situation reversed in a day and over night. 
‘therefore it is well to watch the situation carefully and not to 
whine or despair. The meat canners of Chicago are said to 
have contracts ahead that will keep them busy tor twelve 
months. Maybe something else in canned foods will come into - 
demand. I learn that salmon is beginning to move for export. 
What article will come next? 

Will Stand By The Brokers.—The wholesale grocers are 
going to stand by the brokers. Several efforts this spring have 
been made to “cut out” the brokers by several canneries. One 
is being made by a Michigan cannery which has undertaken to 
sell its own product without brokers. 


One big buyer said to the canner: ‘We are very glad to 
see you. Come in at any time. When you have selected a 
broker to represent you here, w will be glad to give him some 
business. Until then we will wait. Brokers are very useful 
to us. We cannot dispense with them, and must in these dull 
times give them all our business, as they need it. We think 
you will find that your new plan is costing you more than when 
you had a local broker to watch your interests daily and keep 
your goods before the buyers, not once a month or two months, 
but every day.’”’ 

Another big buyer said: ‘Your goods are good and we 
have- always used quite a lot of them, but I have had several 
brokers for other canners lately proposing to match your qual- 
ities, for as low or a lower price, and I am going to wait until 
I see what they can do for me. The boys always give me a 
chance at their best bargains and I feel like I should stand by 
them.”’ 


Swapping Horses.—I have heard of several canneries 
which have made changes in their brokerage representation 
lately in this city. I think it was Lincoln who said it was a 
poor time to swap horses when crossing a stream. A man re- 
plied to that once by saying that if your horse couldn’t swim 
that you had to swap even in mid-stream and take the chances. 
Many canners have weak sales management. 


Some canners are said to quote their line of goods to a 
broker by mail and then say, ‘‘Why don’t you send in the or- 
ders?’”’ They do not trouble themselves to describe qualities, 
do not send samples, and seem reluctant even to send labels 
when asked to do so. 


They pay no attention to what a broker writes them as to 
competition or his suggestions, nor do they assist their brokers 
in any way, or protect them. They accept orders for shipment: 
to the same town from other brokers at lower prices or in 
smaller quantities, and in many ways hinder and discredit their 
representatives. They do not seem to realize that by so doing 
they are discrediting themselves, and that though a policy of 
that kind will win for a little while, it is a policy of decadence 
and death, and that no broker will continue to feel an interest 
in their line under such conditions. 

Canned Tomatoes.—Sales were made this week as follows: 
No. 3 cap cans standard, f. o. b. Indiana canneries, 70c; No. 3 
sanitary cans extra standard, f. o. b. Indiana cannery, 72%c; 
No. 3 sanitary cans fancy, f. o. b. Indiana canneries, 85c; No. 2 
sanitary fancy, f. o. b. Indiana canneries, 62%c. The buying 
seems to be altogether in Indiana. I have heard of no Eastern 
purchases. 

Canned Corn.—Sales were made this week as follows: 
Iowa near fancy No. 2, f. o. b. Iowa cannery, 65c; Ohio standard 
No. 2, f. o. b. Ohio cannery, 57%c; Country Gentleman fancy 
No. 2, f. o. b. Illinois cannery, 82%c; Wisconsin near fancy 
No. 2, f. o. b. Wisconsin cannery, 67 %c. 

WRANGLER. 
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OTHE MODEL SHOP” 
DETROIT, MICH. 


CHICAGO OFFICE —— UNITY BUILDING. 
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THE CANnine TRADE 


MAKE 


PERFECT LABELS 
AND GIVE 


Prompt Deliveries 


ASK OUR CUSTOMERS. 


THE CALVERT LITHOGRAPHING CO. 


“THE MODEL SHOP” | 


DETROIT, MICH. 


Chicago Office 


938-939-940 Unity Building. 
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CERRUTI SYRUPER 


When Such Canners As 


California Fruit Canners’ Association Libby, McNeill & Libby 
Thomas Canning Co., Grand Rapids, Mich. Hawaiian Pineapple Co. . 
Houser Canning Co., Fort Valley, Ga. 


and hosts of others, recognize them as the best, isn’t it time’ for you. 


to order and save syrup and labor? 


J. DGS 


SALES AGENT 


268 Market St. 25 California St. 


SAN FRANCISCO, CAL. 
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CONVENTION 


THE 12th ANNUAL MEETING 


NATIONAL CANNED FOODS and DRIED FRUIT 
BROKERS ASSOCIATION 


NEW YORK, FEBRUARY 9th and 10th, 1915 


TUESDAY, FEBY. 9th SESSION 


The Meeting was called to order at 2 P. M. 


PRESIDENT DALLAM: Gentlemen, I again have the pleas- 
ure of calling you together in Annual Session:—I now declare the 
Twelfth Annual Convention of The National Canned Foods and 
Dried Fruit Brokers’ Association duly in session. The first Order 
of Business is the calling of the roll. Shall we have a roll-call or 
will we dispense with that? (Moved, seconded and carried that the 
call of the roll be dispensed with.) The next is the. Reading of 
the Minutes of the last meeting. (Moved, seconded and carried 
that the reading of the Minutes be waived, and their acceptance 
ordered. ) 

PRESIDENT DALLAM: I would be very glad to have you 
dispense with the next Order of Business, which is the Annual Re- 
port of the President. 


THE PRESIDENT’S ADDRESS. 


In presenting this my second Annual Report let me assure you 
at the outset that our Association is thoroughly alive and well. 

The past year has not been wholly uneventful. Several inci- 
dents have occurred which have aroused considerable interest 
among our members, and some things have been accomplished 
which ought to prove of great benefit to the Association. 


Despite the careworn and even despondent look of the Offi- 
cial Guardian of our Treasury, the depleted condition of our 
finances does not indicate a loss of health. 

All our money has been applied to promoting the interests 
and welfare of the Association and its members, and there has 
been no misappropriation of funds’ to joy-riding or junketing trips 
for officers or other favored ones. 

While a large cash balance at the end of the year is an at- 
tractive ornament to a Treasurer’s report, such a condition of 
finances is sometimes an incentive to overliberality to foreign ob- 
jects. 

When our Secretary and Treasurer’s reports have been ana- 
lyzed, I feel sure you will agree with me that our money has been 
well spent and for objects really worth while. 

In accordance with the determination reached at the Balti- 
more Convention, no meeting of the Board of Directors has been 
held until last night. Instead of having a Directors’ meeting, as 
has been customary heretofore during the Annual Convention of 
the National Wholesale Grocers’ Association, we held a meeting 
of the Advisory Committee at Minneapolis on June 18th last. Other 
meetings of the Advisory Committee were held in Chicago on July 
31st and November 17th. 

Unfortunately, I was unable to attend either the meeting at 
Minneapolis, or the July meeting at Chicago. I did attend the 
Chicago meeting in November. 


Though courteously invited to make an address at the meet- 
ing of the National Wholesale Grocers’ Association, I was forced 
to decline. The Association was adequately represented, however, 
by our First Vice-President, Mr. William H. Nichols, who made a 
well-timed and very acceptable speech. 

A detailed report of the proceedings of the several meetings 
of the Advisory Committee will more appropriately come from 
the Chairman of that Committee. 

I might state, however, that among other matters considered 
by the Committee have been the Investigation of Complaints agains! 
Members; the Suggestion of Amendments to Our Constitution and 
By-laws; closer co-operation with the Joint Committees of The 
Canners’ Association, and The Wholesale Grocers’ Association; 
the inauguration of a campaign for increased membership; and 


the employment of Counsel to secure an opinion and official ruling 
on the effect of the War Revenue Act. 

These are some of the objects which have received full and 
serious consideration by your Advisory Committee and your Ex- 
ecutive Officers. 

As a member of the Location Committee, your President, 
with the President of The Canners’ Association and the President 
of The Machinery. and Supplies Association, gave very earnest 
and careful consideration to the question of locating the Conven- 
tion. There was a very general demand from friends on the 
Pacific Coast that the 1915 Convention be held at San Francisco. 
The question of choice of location was submitted by circular let- 
ter to the vote of our members, and an overwhelming majority 
expressed preference for San Francisco. Practical difficulties, 
however, which seemed to be insurmountable, induced the other 
two members of the Committee to prefer an Eastern location for 
this year, and the choice of New York was finally agreed upon 
unanimously. 

Some discussion has arisen as to the proper treatment of 
complaints against brokers who are members of our Association. 

Article VI. of the Constitution seems to have been designed 
to have covered this subject. It is taken for granted that the 
Association is jealous of the personnel of its membership, and is 
determined that the unworthy dealer shall not find permanent place 
on our roll. The emblem of the Association should be a guaranty 
to the business world of fair and square dealing. 

It is important, therefore, that complaints against the conduct 
or business methods of our members should receive prompt con- 
sideration, and where of sufficient seriousness should be carefully 
and fully investigated. 

It is suggested that Sections 1 and 2 of Article VI. be some- 
what modified by amendments which will simplify investigation 
and action upon such complaints. 

It might be well to amend these sections by providing that 
complaints of this kind be filed with the Secretary, and a copy 
furnished, by him to the member complained against. Upon re- 
ceipt of the member’s reply the complaint and report to be re- 
ferred to the Executive Committee for action; the Executive Com- 
mittee to have power to investigate the complaint and either reject 
it or take the necessary steps to discipline the member, even to 
the extent of expulsion. The action of the Executive Committee 
should be final after the lapse of a certain period, unless in the 
meantime either complainant or defendant takes an appeal to the 
Board of Directors. 

It seems to me that this procedure would result in facilitating 
the handling of complaints, and promote efforts at maintaining a 
high-class membership. 

The-Code of Ethics as adopted by the Advisory Committee “and 
distributed to our members has doubiless been .found ‘to be a 
very helpful statement of principles which should characterize 
the business conduct of all reputable brokers. 

The Code, however, is advisory and not obligatory. I am con- 
vinced that the time is coming when it will be found just as de- 
sirable that definite and binding rules be adopted for regulating 
the conduct of the brokerage business, as it has long been neces- 
sary to control the dealing of stock-brokers and members of pro- 
duce exchanges. 

There is a growing tendency’ on the part of producers of 
canned foods and dried fruits to co-operate in formulating terms 
and conditions for the distribution of their products. 

Buyers are likewise active in adopting uniform rules govern- 
ing the purchase of their supplies. The broker, who is the natu- 
ral intermediary between producer and distributor, must sict only 
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know the business rules of his principals, but must also have a code 
of his own for directing his dealings and enforcing his rights. 

By direction of the Advisory Committee certain suggested 
alterations in the Constitution and By-laws have been submitted 
to members by the Secretary. It will be for this Convention to 
act upon the arnendments proposed. In effect, the Advisory Com- 
mittee gives place to an Executive Committee consisting of the 
President and the Secretary and the three last retiring Presidents. 
The Board of Directors, unless called in special session, hold «nly 
one meeting annually, at the time and place of the Annuai Con- 
vention. 

Our Committee on Co-operation has been urged to keep in 
touch with the similar committees of the Canners’ Association and 
the Wholesale Grocers’ Association. These Associations have heen 
working together, and have reached an agreement on a number 
of matters connected with the purchase and sale of canned foods, 
which are of great value in facilitating trade. To be fully equipped 
for his work it is necessary that a broker should know what is 
going on in the other two Associations. It would be very de- 
sirable if arrangements were made to have our Committee on 
Co-operation meet with the other two similar committees when- 
ever a joint conference is to be held. 

It is apparent that notwithstanding the steady increase in 
membership there are a great many brokers in active business who 
are not members of our Association. Special effort has been made 
to bring these members in, and not a little of the Association’s 
money has been used in this direction. What the Association has 
accomplished for brokers during the past year shows conclusively 
the value of organization. These matters have been laid before 
non-member brokers, and it is hoped and believed that the coming 
year will show steady and large growth in our ranks. 

In my report at the last convention, at the risk of severe criti- 

cism, I took occasion to call attention to some defects in the Arbi- 
tration Plan which ought to be remedied. The criticism arrived 
all right, but the amendment proposed did not. I am well aware 
that there are some who believe that the arbitration plan as 
adopted by the three Associations is perfect and not capable of 
improvement. There are others, like myself, however, who, while 
fully committed to the value of the plan, think there are yet some 
omissions which should be supplied. Of the cases that are actu- 
ally passed upon by arbitrators, nearly all of the decisions are ac- 
cepted without question, and are promptly acquiesced in by all par- 
ties. The trouble, however, is that the plan does not go far 
enough. A number of cases have arisen where, although the con- 
tract of sale called for arbitration should disputes arise, and con- 
taining the regular arbitration clause, when trouble did arise either 
buyer or seller refused to arbitrate. It would seem plain that 
where the contract of sale contains the arbitration clause the Arbi- 
tration Committee should be authorized, and even directed, to act 
without the necessity of securing the signature of parties to a sepa- 
rate and distinct agreement. If the arbitration clause as adopted is 
not legally sufficient in wording to be binding upon both parties 
to the contract, then some other arbitration clause should be adopted 
which would be binding. The idea is to simplify the procedure of 
arbitration, and make a method of settling disputes obligatory, if 
possible, on both parties to the contract. 
_ It is also to be noted that all brokers do not use the Arbitra- 
tion Clause on their contracts. It is submitted that this clause, 
having been formally adopted by the three Associations, its universa! 
use by our members ought to be made obligatory. 

Attention was called during the last Convention to our form 
of application, and particularly to the pledge against rebating bro- 
kerage. It was stated that some Texas lawyers held this clause 
to be not only in violation of the Anti-Trust Law of Texas, but 
was also in violation of the National Anti-Trust Laws. This ques- 
tion was submitted to Mr. S. A. Williams, of Belair, for his opin- 
ion, His reply was that our application and pledge were not, in 
his opinion, in violation of either the National Law or the Texas 
Law. <A copy of this opinion was forwarded to the Texas lawyers 
who held the contrary view, with the request that they point out 
the particulars wherein they disagreed with our attorney. No re- 
ply, however, has ever been received from them other than that 
their original opinion was unchanged. This matter has again come 
up by the recent statement by one of our directors and valuable 
members that a number of Texas brokers would be glad to join 
the Association, but for the fear that by signing our pledge they 
would be violating their State laws. I called your attention to 
this in order that while in adopting amendments to the Constitu- 
tion and the By-laws you may consider the propriety of changing the 
‘orm of this pledge so as to avoid the objections of our Texas 
iriends, Although most of us may think Mr. Williams is correct 
in his opinion of the law, when lawyers disagree there is no way 
the matter in dispute can be settled except by a decision by the 
courts, This is not practicable in the present case. 

In March last, at the request of some of our members, a circular 
letter was sent to the brokers requesting them to address their 
members of Congress in opposition to the clause in one of the so- 
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called Five Brothers’ Bills then pending in Congress, which seemed 
to give an unfair and unreasonable definition of an attempt to 
monopolize trade. Although general approval of the circular was 
expressed by members, some were liberal in their criticism of it. 
One anonymous correspondent in a trade paper who writes under 
an appropriate name, which means “heated and peevish disputant,” 
went so far as to charge the author with being influenced by po- 
litical motives—intimating that ambition for public office rather 
than business considerations was responsible for the protest. The 
charge received the only attention it deserved. Later some satis- 
faction was had in the vote of the National Chamber of Com- 
merce on the same subject, which was overwhelmingly against the 
enactment of the proposed law. 

By far the most important service which your executive offi- 
cers have been able to render to the members during the past year 
has been securing the ruling with reference to the War Tax on 
brokerage contracts. At the meeting of our Advisory Committee in 
Chicago, on November 17th, I was authorized to co-operate with 
other Brokers’ Associations in the employment of an attorney to 
study and give his opinion as to the effect of the War Revenue 
Act, and if possible to secure from the Commissioner of Internal 
Revenues at Washington definite and express rulings so that bro- 
kers might know just what was expected of them under the law. 
Although every effort was made to secure the co-operation of 
other Associations the effort was a failure. We then proceeded 
independently and employed our own attorney, as authorized by 
the Committee. This resulted in a thorough investigation of the 
law, several visits to and some correspondence with the Commis- 
sioner of Internal Revenue, and the final announcement of an 
opinion and official ruling that brokers are required to use the 
War Revenue Stamp only on those contracts where they assume 
personal liability for performance. As such liability is not ordi- 
narily assumed by brokers, it is plain that the War Tax is not gen- 
erally applicable to brokers’ contracts. A full copy of the attor- 
ney’s opinion and the correspondence with the Commissioner of 
Internal Revenue has been sent to each member of the Associa- 
tion. This ruling will no doubt result in saving a great deal of 
money to our members. 

ratification at our success was not lessened by the later in- 
formation that on the very day on which we mailed a copy of 
the decision to our members, the President of another Brokers’ 
Association, who declined to co-operate with us, was stating in his 
annual report that while still at work on the matter, he had not yet 
been able to secure for his members any relief from the War Tax. 

I repeat the recommendation made at the last Convention, that 
this Association retain an attorney to act as regular counsel when 
opinions or other matters of interest to the Association require 
legal attention. The expense will not be great, and the value of 
having associated with us a lawyer who is familiar with the bro- 
kerage business, and who can at all times be called upon to give 
advice to the officers of the Association, is apparent. 

Our relations during the past year with the National Can- 
ners’ Association, The Canning Machinery and Supplies Associa- 
tion, The National Wholesale Grocers’ Association and other allied 
trade bodies have been satisfactory and cordial. Courtesies have 
been extended and received, which go far toward relieving the 
tedium of the daily grind of business. 

The trade press has been most helpful in giving. publicity to 
various matters of interest to brokers. A more particular and de- 
tailed report of the Association’s affairs will be found in the re- 
ports of the several officers and committees. 

The Program of this Convention has been purposely shortened 
so as to be devoted almost exclusively to Association business and 
promote an early ‘adjournment, that members may have an oppor- 
tunity to participate in the Canners’ Convention and to renew 
acquaintance with business associates and correspondents, oppor- 
tunity for which is best afforded at the time of the Annual Con- 
vention. 

In conclusion, I desire to thank the officers and members of 
the Association for the very cordial and helpful support and en- 
couragement which has uniformly been given me in the discharge 
of my duties. 

PRESIDENT DALLAM We will now take up the Report 
of the Secretary. 


REPORT OF THE SECRETARY. 


SECRETARY HOBBS: To the Members of The National 
Canned Foods and Dried Fruit Brokers’ Association, I beg to 
submit the following report of the Secretary's Office for the year 
1915, the 11th Anniversary of its organization.. 

Twenty firms have been admitted to membership since our last 
meeting, and we have on file the names of ten applicants. We have 
lost but seven members, all through retirement from business or 
consolidating with other firms already members of our organiza- 
tion. 

We have less than eight firms delinquent on dues, and as prac- 
tically all of them are known to the Secretary as intending to pay, 
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we have presumed to bear with them rather than take drastic 
action. 

As evidence of the interest and loyalty of our members it might 
be mentioned that practically one-third of the current dues have 
been paid on notice sent out on February Ist. 


The following is a statement of the Association’s finances: 


Receipts. 
Receipts to February 1, 1915: ; 
Balance on 1914 Souvenir Program............... 84.00 
Contract for Publication of Special Program (1915) 200.00 
Ist, 1914, to February 1, 
$201.06 
Receipts—February 1 to February 6, 1915, Secretary’s Office. 912.20 


TREASURER’S REPORT, February 1, 1915: 


Voucher not received at Treasurer’s Office......... 228.52 

$201.06 

Remittances in Secretary’s Office................... 912.20 
——$1113.26 


Balance, February 5, 


With the discontinuation of certain expenses heretofore borne _by 
the Association, the year at hand cannot help but show a recouping 
of its bank balance, though in the adoption of the policy of estab- 
lishing a headquarters in the Machinery Exhibition of the Annual 
Convention, and absorbing the entrance fees of members attending, 
items of expense must naturally appear that in former days did not 
interfere with the accumulation of a sntug balance. 

The Secretary’s Office appears to be receiving regularly, so 
far as I can tell, copies of opinions rendered by the National Arbi- 
tration Boards. There have been received during-the past year 
thirty-four decisions. 

Members are receiving as regularly as they are issued the Bul- 
letins of The National Canners’ Association; and as these fre- 
quently contain information of value, it is felt that this service 
alone is a decided advantage of membership. Likewise the promi- 
nence given our members in such publications as The Canners’ 
Directory and Thomas’ Register. 

The Code of Eethics adopted last fall met with universal fa- 
vor, as is evidenced by frequent calls for additional copies. 

More along these lines can be said upon the action of the Asso- 
ciation on the War Revenue Bill. The Secretary's Office not only 
received many expressions of appreciation, but offers also to help 
ee any unsual expense that might be incurred in connection 
with it. 

There has been quite the usual complement of complaints and 
problems of the broker put up to the Secretary’s Office, in most of 
which the Association has been helpful; but there are always those 
of a character in which it is hardly competent for the Association 
to act. But we would like to have it known to all our members 
that the Secretary’s Office is ready at all times to take up any 
matters in which either it itself can assist them, or through the 
assistance of its offices, or possibly through other members. 

In concluion, I might remind you that the Association, follow- 
ing the custom inaugurated a few years ago, is maintaining a Head- 
quarters and Exhibition Hall. It will be found on the mezzanine 
floor of the Grand Central Palace, and free stenographic service 
will be available to any of our members desiring it. 

Respectfully. submitted. 

MR. FROST: I move, you, Mr. President, that the Report of 
= Secretary be received and accepted. Motion seconded and car- 
ri 


PRESIDENT DALLAM: Now, gentlemen, we have with us 
this afternoon our good friend, the President of The National 
Canners’ Association, Mr. William C. Leitsch, who will now ad- 
dress us. (Applause.) 


ADDRESS OF PRESIDENT LEITSCH. 


In thinking about what I might say to you gentlemen I deemed 
it advisable to dispense with the usual reference to the pleasant re- 
lations existing between this organization and The Canners’ Asso- 
ciation, for the reason that nearly all of the speakers referred to 
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oat, and we all: know it to be a fact, that the best of relations pre- 
vail. 

One reason for that condition is that the officers and regular 
‘attendants of your Association, as well as the officers and attend- 
ants of our Association, at the Annual Convention realize the im- 
portance of having friendly relations exist not only between these 
two associations, but all allied industries. So I thought I would 
talk to pet gx personally about your own business. 

in explanation of what I may say later I want you to know 
in bs early days, when I was a young fellow, I was a travelling 
man, and had some experience in selling goods, so you will see 
I am not in entire ignorance of the immense difficulties you meet. 

We are trying in The Canners’ Association—both National and 
State—to educate the “little fellows,” many of whom rarely come 
to our meetings. They really need the advice more than the con- 
cerns which are regularly represented. And I think that will be 
true of your organization this afternoon—many brokers to whom 
I would like to talk are not here. The men who are regular in 
their attendance at these meetings are the men with advanced ideas. 
You will never find a man who has been faithfully attending the 
meetings of this organization behind the times. He is “up to the min- 
ute.” That i is what he is here for. And he is ready to admit that the 
Association is very helpful to him. I have always had to admit that 
if the concern with which I am connected has any one particular 
reason for its small success—the small degree of success with 
which it has met—it is due to the fact that many of my associates 
are regular attendants at organized meetings. 

We preach to the “little Canner” to learn his business: and I 
want to say to you that it is up to you to learn your business, too. 

Are you prepared and equipped to represent good, first-class 
concerns? Have you sufficient knowledge of the business you 
are in, so that you could go into the office of some of the better 
canning concerns and qualify as a well-paid employe in there sell- 
ing commodities? Do you know enough of what you are selling 
to talk intelligently on the subject? Have you the necessary equip- 
ment to properly represent the accounts with which you have con- 
tracts! 

Do you know the needs of your markets? Are you represent- 
ing more accounts than you can fairly and properly handle? What 
are the needs of your market ?—and, Who can best cater to them? 

It would be just as foolish for a canner to go into a commu- 
nity where he could not get sufficient help, or where the soil was 
not of the right character to grow the crops he used. 

In Wisconsin, where the Industrial Commission exercises some 
control over the employment of help, they make it a condition that 
if you want to come under the certificate which they grant to 
canning factories, that you must properly equip your plant, and 
contract for sufficient acreage; and in your plant you must have 
sufficient capacity to’ take care of your acreage, and proper sanitary 
conditions for your employes,-if you wish to take and enjoy these 
accounts. I tell you, you had better represent properly one ac- 
count than to represent improperly 50. You have no business com- 
ing to me and taking my account to sell $100,000 of business, when 
you have only $25,000 capacity. You are not going to sell anywhere 
near that number of cases, with a fair return to the packer. It is 
that which is causing trouble in some markets today, with the re- 
sult that you are distributing charity instead of doing business. It 
is charity for the poor Wisconsin pea seller to sell peas in your 
market for fifty cents You are worth everything you earn, and 
when you talk about not selling goods for a brokerage of less than 
one per cent, just study yourself and see if you are worth one per 
cent or more. It may be you are worth less. 

No man who is successful in business objects to paying high 
salaries. I would prefer to give ten per cent to a good broker if 
he earns it, than to have half a dozen of them around at one per 
cent. One concern sells a large percentage of our work, yet we 
believe in the brokers, as we feel they have some other duties than 
merely talking contracts. We believe they are the protectors of 
our interests in every market where they represent us. (Applause.) 

Now, are you prepared to handle goods properly? Have you 
the equipment? Are you sufficiently informed upon the lines of 
goods which you sell? Those are important questions, gentlemen, 
and questions to which you should direct a great deal of attention, 
because to develop and make more popular the use of canned foods: 
we must do it through the retail merchants; and the retail mer- 
chant must get his education from the salesman largely. who rep- 
resents the distributor. And the distributor must get his informa- 
tion largely from the broker. So it is essential that the broker be 
well informed. 

I think some of you make a mistake in not letting your packer 
come to your market and meet your trade. He will realize your 
difficulties if you take him on a visit to that trade. 

Now, when we go out to sell our goods and visit the brokers, 
we talk over matters in this way: Many of the concerns you rep- 
resent want to know why you don’t do better. Invite the owners 
of those canning factories to your markets and educate them. 
And I will tell you right now, the canners need a whole lot of edu- 
cation in the matter of selling their products. 
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There are all classes of brokers, as there are all clases of can- 
ners. You will find brokers who will go on the line of least re- 
sistance; who sell to poor merchants because they cannot sell to 


the discriminating buyer. They cannot talk up to him. It is the. 


man who knows what he wants who is the best customer; and he is 
the easiest person to sell to, as he knows just what he wants. But 
you must not take up his time with a lot of unnecessary stories, 
and talking on other lines than those you represent. Jf you will 
drop in on the buyer who understands his business and sell to him, 
you will be selling to the big men who buy the biggest bills: but 
if you rely upon the fellows that ask no questions. you will sell to 
poor people whose accounts are not good. 


You must be absolutely fearless, and write a contract that is 
free and clear. It is so easy to slight a question about the freight 
allowance, or about shipping unlabelled. You may say to your- 
self, “We will get this matter signed up and let the house fight this 
out afterwards.” 


Now, you are not doing your house any good by that class of 
work, because there is one time when these matters can be settled 
without haggling, and that is when you sell the goods. After- 
wards they always increase in importance. Later on a little thing 
in a contract may be picked out and made very important when a 
poor purchase has been made. 

I am not going to try to tell you how to sell your wares. But 
you have a Code of Ethics here, and it is splendid. It speaks of 
honesty, and fearlessness and dignity, and all those things. Under- 
neath that Code of Ethics is a cornerstone; and more important 
than your dignity is absolute honesty of the wares you are offer- 
ing to the buyers. 

Of course, you should have proper compensation. 
usually get it, for you earn it. 

Why do some markets give so much more trouble to canners 
than others? And why have some brokers scarcely any trouble 
with their contracts? It is a question of care and completeness. 
When you are making a sale close it up properly; sign it up so 
there are no loopholes. 

If I were an acrobat or a vaudevillian, I could entertain you 
more. I know how unreasonable the canners often are. They won- 
der why you are not disposing of their wares, and it is so simple 
for you to take your samples to 4 buyer and cut a rate and urge 
an acceptance. But there are some grocers who rarely peddle 
goods of that kind. Certain others are always selling goods of 
that kind. You know better than the canners that during certain 
months of the year it is almost impossible to sell canned products. 
Then, why force them on the market? During mid-season goods 
are not wanted, but no matter how poor the market there are some 
canners determined to meet their obligations, and they will do that. 

There is nothing you can do which is more helpful to the 
canned foods industry than to educate your accounts and your 
packers to the one fact that during the months of November and 
December there is no market, the distributors are getting in their 
stock. Emphasize and inform your canners that after the first or 
March 65 per cent. of the consumption takes place. This is not a 
new statement. Sixty-five per cent of the consumption takes place 
after the Ist of March. The first applies on future contracts, 
which are made immediately after the packing, and are shipped out. 
The business in the summer is not good, as the sellers are full of 
many kinds of food, and there is no consumption of canned foods. 
You can help conditions very much if you will keep your packers 
patient, and keep them from sacrificing their goods on an unwilling 
market. 

I think you have your market. I hope you can get a more 
liberal brokerage, and I hope you will have a more successful year 
than in 1914. I think some of you in certain markets are not as 
prosperous as possible, but I know you are all as prosperous as the 
Wisconsin pea farmer. (Applause.) 

MR. THOMAS J. MEEHAN: I move a rising vote of thanks 
for the very interesting, instructive and illuminating address we 
have just heard, and that the address be. printed and circulated 
among the members. (Motion seconded and carried.) 

PRESIDENT DALLAM: Mr. Baines has a message to us 
from the Tomato Section. 


TOMATO “STANDARD” PRESENTED. 


MR. JOHN R. BAINES: I was sent in here as a member of 
a committee to acquaint you with the fact that the Tomato Section 
has just adopted a recommendation for a Standard Tomato, and it 
is printed in pamphlet form, and the Tomato Section thought you 
might want to take some notice of this while you are in session. 

The adopted definition is: Standard Tomatoes—Cans packed 
in conformity with the F. I. D. 144, of sound and ripe tomatoes of 
the run of the crop, but not necessarily all red. The tomatoes to be 
all carefully peeled and cored and packed in the standard-size cans 
as adopted by the National Canners.” 

That is the burden of my message, and I hope your Association 
will take some action on it. 


And you 
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PRESIDENT DALLAM: This matter will be referred to the 

Committee on’ Resolutions, which is to be appointed later. 
Gentlemen, we have with us this afternoon another good friend, 

Mr. Oscar B. McGlasson, President of The National Wholesale 


Grocers, whom-I will now present to you. Mr. McGlasson, gentle- 
men. (Prolonged applause.) 


ADDRESS OF PRESIDENT McGLASSON. 


MR. OSCAR B. McGLASSON: I heartily approve that good 
common-sense talk which Mr. Leitsch gave you. It was a good 
business talk, and I think you did the right thing in authorizing it 
to be printed and distributed to the brokers. 


A little over a year ago I had the privilege of extending to 
you the greetings of The National Wholesale Grocers’ Associa- 
tion. Our interests I feel are mutual, and we should work on lines 
that are helpful. 


Our Association will have its annual meeting in May—the 
19th, 20th and 2Ist—at San Francisco. I am told the month of 
May is the nicest month in the year out in California, and I thought 


you boys might want to take your wives and come along with us 
for that month. 


Now, I have prepared a little address which I have entitled 
“A Code of Ethics.” Just a year ago I enjoyed the privilege of 
talking to you on the “Efficiency of the Broker,” and I asked the 
question: “Is the broker a necessary factor in the big game of 
getting foods to the consumer?” 


Many years of experience have convinced the packer of canned 
foods and the wholesale grocers that the broker is. 


Now let us all play a fair game. Let us all do our part indi- 
vidually to create a high standard of ethics. There is much room 
for improvement, and we all know it. I have, recently, looked 
over an excellent compilation of a Code suggested by a committee 
of your Association as a guide to your members in dealing with 
each other, and also in acting as broker for canners and jobbers. 


Your organization is in strong standing with the National Can- 
ners, as well as with the National Wholesale Grocers’ Association. 
Why not offer to all parties in the game a code of ethics, appoint 
a strong committee and formulate rules and regulations governing 
all transactions? Make it unprofessional, unethical and unbusi- 
ness-like on the part of any party to the deal if the game is not 
played according to this code of ethics. 


Someone must take the lead in this effort to have the buying 
of goods through a broker put on a fair business basis. As the 
game is now run I think the broker gets the worst of the deal. 


Why not have the courage to assert yourselves, and, firmly, 
insist upon being treated fairly and honestly? Your mission is 
useful—your importance to both the packer of canned foods and 
the wholesale grocer is admitted; your work and service is al- 
most indispensable to them. 


I believe a canner cannot sell to best advantage his pack with- 
out the help of the broker, and should be dependent upon his ad- 
vice and guidance in order to know what and how much to put 
in a can. One of the best assets of a wholesale grocer is a buyer, 
one who stands well with the broker, as he’ is usually favored 
with the best offerings, and when a buyer loses confidence and 
respect of the broker, his usefulness is at an end, and there must 
be a change. 


Is the broker treated fair by the canner? Is the canner in 
the habit of acting in bad faith with the broker? Do they pay 
their brokerage long after they have collected for the goods, or 
not at all? Do they appoint brokers their agents and then sell 
direct to the trade, thus introduced, refusing to pay brokerage on 
such business? 


All these questions can and should be regulated by a code of' 
ethics, fixing clearly what is unfair methods in all trades put 
through a broker. 


Your Association should give to the canner and to the jobber 
certain rules of right dealing to go by, and quietly and firmly 
exert all honorable means to stop all unfair practices. There is no 
reason why canners and jobbers should not treat brokers just as 
fair and just as honorable as they expect brokers to treat them. 


I know that the wholesale grocers appreciate the service ren- 
dered by the broker and would not knowingly permit a buyer to be 
discourteous, unfair, inconsiderate or even unkind to a broker. 


Let the broker, canner and wholesale grocer understand thor- 
oughly their duties each to the other. Let us be candid with each 
other, and helpful to each other, for each needs the other. 


Life is short and we should avail ourselves of every oppor- 
tunity to be good and to shun injustice and the ill-treatment of 
our associates. 


Business cannot be a pleasure and profitable as long as it is 
oppressive and unfair to others. The sentiment in the following 
strikes me as a pretty good sermon: 
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“If you see a tall fellow ahead of a crowd, 

A leader of men marching fearless and proud, 

And you know of a tale whose mere telling aloud 

Would cause his proud head to in anguish be bowed, 
It’s a pretty good plan to forget it. 


If you know of a skeleton hidden away, 

In a closet, and guarded and kept from the day 

In the dark, and whose showing, whose sudden display, 

Would cause grief and sorrow and life-long dismay, 
It’s a pretty good plan to forget it. 


If you know of a thing which-will darken the joy 
Of a man or a woman, a girl or a boy, 
That will wipe out a smile or the least way annoy, 
A fellow, or cause any gladness to cloy, 

It’s a pretty good plan to forget it.” 


MR. THOMAS J. MEEHAN: Mr. President, I move you 
that that talk also be printed and distributed to the members, and 
that we give Mr. McGlasson a rising vote for his very entertain- 
ing and instructive address. (Motion seconded and carried, and 
all ‘rise. ) 

PRESIDENT DALLAM: Mr. Langbridge of The Canning 
Machinery and Supplies Association, who was on our program to 
address us this afternoon, has another engagement at this time, 
so he will meet us tomorrow morning. 

I want to announce now the names of the members of the Com- 
mittee on Nominations: Frank A. Aplin, Thomas Meehan, W. 
T. Love, C. Sutphen. 

The Committee on Resolutions: W. R. Conover, Mr. McDaniel, 
Mr. Kline, Mr. Gray and Mr. Kroehle. 

These committees I now ask to be prepared to hand in their 
reports at our session tomorrow morning. 

MR. W. R. CONOVER: I would ask the other members of 
the Committee on Resolutions to remain in this room after ad- 
journment of this session. 

PRESIDENT DALLAM: Gentlemen, we have concluded the 
program for this afternoon, unless you wish to proceed with part 
of the program fixed for tomorrow. 

(It was moved, seconded and carried that the report of the 
Standing Committee be received this afternoon.) 

PRESIDENT DALLAM: We will now call for the report of 
the Advisory Committee. 


REPORT OF THE ADVISORY COMMITTEE. 


The Advisory Committee meetings were held during 1914 as 
follows: 

The June meeting, at Minneapolis, at the convention of the 
Wholesale Grocers. This meeting was called in order to have the 
committee there at hand in case any matters of importance came 
up with the Wholesale Grocers Association. At this meeting va- 
rious items were discussed in a preliminary way and referred to a 
meeting to be held later in Chicago. 

The July meeting was held on July 31st at Chicago, and the 
following matters were taken up in addition to the usual routine 
matters of the Association: The question of Membership Pledge. 
Investigation had been made and legal opinions taken upon the 
legality of this pledge, and it was decided that a pledge of this 
nature was positively legal and should be retained. 

The question of a Code of Ethics was taken up and a Code 
of Ethics adopted and sent to each of our members, as well as be- 
ing published in nearly all of the trade papers. 

INCORPORATION :—The question of having our Association 
properly incorporated under the laws of such State as should seem 
hest was taken up, and your Committee decided that it was not 
necessary to do so, so this matter was dropped. E 

The re-arrangement of the offices of the Association; changes 
in the Constitution and By-laws were taken up. The result of that 
meeting will be put before the Association at this time for their 
consideration. 

The question of indemnity feature for the benefit of our mem- 
hers or their families was taken up and put over for further action. 
It was decided that an extended campaign of membership should 
he inaugurated, and this was taken up in a limited way, but finally 
put over until such time as the re-arrangement of offices was taken 
up, the campaign to be arranged after the decision of the Asso- 
ciation on this question. 

The question came up at the Minneapolis meeting and was put 
over to the Chicago meeting, as to the position that this Associa- 
tion wished to take in assisting other organizations, such as the 
Wholesale Grocers’ Association or the National Canners’ Associa- 
tion in obtaining adjustment of their difficulties with our members 
and the question of disciplining our members in case such disci- 
plining was warranted. It was decided in the specific case brought 
before the Advisory Committee that we were in no sense a collect- 


ing agency, and that we could not take up matters of this kind and 
attempt to enforce payments, and we could not take any action re- 
garding the disciplining of members until it had. been clearly 
proven to us that such member was guilty, as charged.. ; 

The question of packers selling direct to the jobbing grocer 
and paying them a brokrage was brought up; and one or two spe- 
cific cases mentioned; and it was decided to use all the efforts that 
our Association could give to discontinue the practice, and to take 
up with the concern individually whenever such matters came yp 
and try and show them the unfairness of this practice. 5 

The next meeting of the Committee was held at Chicago on 
November 17th. The question of delinquents in our membership 
was taken up at that time, and the ‘Secretary was instructed to take 
this up at once with the various parties. ; 

_ This was done, with the result that they are nearly all paid 
in. 

In this connection the Advisory Committee wish to call the 
members’ attention to the desirability of promptly remitting for 
their annual dues when the notices are sent out. We are working 
on a very small margin, and for the amount of work that is done 
and the money expended the dues are very small. It makes the 
work of the office of the Secretary and Treasurer so much easier 
and is better in every way for the Association if this is done. 

The question of War Tax was brought up, and it was decided 
to send an attorney to Washington to take this up with the Depart- 
ment handling these matters, with the result that an opinion was 
given us regarding the liability of our members under the Stamp 
Tax, and this opinion verified by a Departmental official; and all 
of this information was sent to our members. : 

It was decided to make a usual subscription to the Publicity 
Fund of The National Canners’ Association of $250.00, and. this 

The subject of a movement on foot by the canners to market 
canned foods abroad and to collect brokerage on the same by the 
organization was taken up and a Committee was formed to take 
this matter up with the National Canners’ Association and explain 
to them the unfairness of an action of this kind towards the mem- 
bers of the Brokers’ Association, and to see if some method that 
was equitable to all could not be devised. After some correspond- 
ence with the Chairman of the Committee in charge of this mat- 
ter, it was decided to have a joint meeting of a Committee ap- 
pointed by our Association and theirs to take up this matter and 
devise ways and means to bring about the reduction of any sur- 
plus that might develop, in such a way that it would be the least 
harm to the industry and conserve the commercial rights of all 
parties concerned. 

Secretary Hobbs was instructed to handle the matter of a Bro- 
a Train leaving Chicago through to New York as he 
saw hit. 

The Committee respectfully submits this report for your ap- 
proval. 

PRESIDENT DALLAM: You have heard the Report of the 
Committee; what is your pleasure? : 

(Motion to accept the report, made, seconded and carried.) 

The next is the Report of the Committee on Factory Sanitation. 
The Secretary has a communication in relation to that, which he 
will now read. 

SECRETARY HOBBS: The communication is as follows: 

The important work of establishing to the public the fact that 
canned foods are clean, and, therefore, fit to eat, may or may not 
be the special duty of the broker, but this Association has always 
shown its willingness to heartily co-operate, officially, and your 
Committee feels sure that in this the Association has had the unani- 
mous support of its members. 

When, therefore, as a part of the géneral propaganda to estab- 
lish the purity and the cleanliness of canned foods, there arose the 
question of Factory Sanitation, this Association promptly at its 
meeting in Louisville in February, 1913, appointed a Committee in 
charge of this question, which made an interesting report of its 
progress at the last meeting in Baltimore, on February 3rd,~1914, 
and at that meeting the present Committee was appoined. It had 
observed with interest legislation upon this subject in a number of 
States; and its Chairman has been so situated as to give particu- 
Jar attention to the valuable work that has been accomplished by 
the State officials provided for under the laws enacted in 1913 in 
the State of Delaware, and in 1914 in the State of Maryland. 

The purpose of these laws is to correct all unsanitary. condi- 
tions and practices found about packing-houses, as well as com- 
pelling adequate drainage to lead away- all waste outside and away 
from the building. These laws also require. that the impléments 
and machinery of every establishment be kept at all times in a clean 
and sanitary condition; and under these laws unclean and unsani- 
tary conditions shall be deemed to exist if the food in process of 
manufacture is not protected as far as practicable from flies, filth 
and all foreign or injurious contamination. Likewise, unclean and 
unsanitary conditions shall be deemed to exist if the clothing and 


body of all employes are not kept as clean as the nature of their 


~ employment will permit. And it is mandatory that every factory 


be adequately equ.pped with wash stations and places wnere em- 
ployes may change their clothing and hang the clothing not in use. 


‘The employment of any person suffering from any infectious 


~ or contagious disease is prohibited; and employes are prohibited 


from smoking or spitting m any room where foods are being pre- 
pared for canning. : : 
With this progress that has been made it follows that little 


- actual labor has tailen to this Committee; but we believe that the 
* days of unsaniary canning houses are numbered, and that in an- 
‘other year a detimite and nelpful report may be honestly made of 


the sanitary conditions of canning tactories, that can contam such 
a statement of facts as shouid tully establish the cleanliness of 
canned foods. We, therefore, recommend that the Committee to 
be appointed at this session be requested to report one year from 
now te total number of tactories in each State that entirely con- 
form to all the provis.ons of the law arid the total number that 
may in any way deviate from the requirements of the law. 
Respectfully submitted, 
J. S..McDANIEL, Chairman. 

PRESIDENT DALLAM: You have heard the report; if 
there 1s no ovjection the report will be received and accepied. 

A long and interesung discussion took place here, much in the 
nature ot what have been cailed “Kound-'l'avle ‘Talks, but more in 
the style of “to the Good of the Order Taiks,” toucning upon the 
in.quity ot split brokerage; insufficient, or at least not as suincient 
support of the Association as might be, and some others evils, all 
ot wnich should nave been heard by all brokers, and the first ses- 


‘sion adjourned. 


PROCEEDINGS OF WEDNESDAY, FEBRUARY 10, 1915. 
HOTEL ASTOR, NEW YORK CITY—10 A. M. 
- PRESIDENT DALLAM called the meeting to order at 10 


>» A.oM,-saying: 1 am going to cali frst upon the ‘'reasurer to pre- 
-osemt his report, which was-carried over trom yesterdays order of 


business. 


The Treasurer's Report was read, showing a balance on hand 
of $429.58, and was approved as read. 


AMENDMENTS FOR BY-LAWS. 
THE CHAIRMAN: It seems to me, Gentlemen, that this is 


‘the proper time for us to consider the proposed amendments to 
. our Constitution and By-laws. In your Program you will find 


printed the present Constitution and By-laws, and also the pro- 
posed amendments. These amendments have been recommended 
by the Advisory Committee, and a copy of them has been sent to 
each member of the Association, and in that way the thirty-days’ 
notice required by Article 7 of the Constitution has been given. 

Now, how shall we consider these amendments? If there is 
no objection or contrary suggestion I will ‘request the Secretary to 
read each Section as it now stands and then the proposed amend- 
ment affecting that Section, and that the Association may take sepa- 
rate action on the different sections. 

It requires a two-thirds vote of those in attendance to make 
any change. 

SECRETARY HOBBS: There is no change in the existing 
Constitution until we get down to Section 2 of the Constitution. 


Section 2 of Article 3—Section 2 of Article 3 now reads: 


Section 2—Applicants for membership shall sign the 
form of application and pledge provided by the Associa- 
’ tion, and herein déscribed in Article 1 of the By-laws, and 
forward same to the Secretary, together with the initiation 
fee provided in the By-laws. The Secretary shall send to 
each member a notice of such application at least thirty 
. days before action is taken upon same; at the end of said 
_ thirty days the Board of Directors shall then have power 
to elect the applicant for membership, or take such’ action 
as it will then decide upon. Two adverse ballots shall ex- 
clude any applicant from membership, and he cannot again 
be: proposed for six months. 


_ Now the proposed change is: To substitute “Executive Com- 
mittee” for “Board of Directors,” and make the same substitution 
throughout wherever “Board of Directors” occurs. 


I will explain the idea of the Advisory Committee, as the 
Chairman of the Committee does not seem to be present. The 
idea is to do away with the present Board of Directors and sub- 
stitute this Executive Committee. The Governing Body will be 
the Executive Committee, composed of the President, the Secre- 
tary and the three latest ex-Presidents. That will be the Gov- 


erning Body, and it will take care of matters arising during recess. 
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There shall be a Board of Directors, however, composed of 
one member from each State, and that State Director will be, as it 
were,~a local Executive for the Association. There is to be but 
one meeting of the Board of Directors held each year, and that is 
to be at the time of the holding of the Annual Convention. 

_ PRESIDENT DALLAM: What is your pleasure with respect 
to the recommendation as to Section 2 of Article 3 of the Consti- 
tution, as read by Mr. Hobbs? ls there a motion that the amend- 
ment be adopted. (Motion to adopt the recommendation made, 
seconded and unanimously carried.) 

PRESIDENT DALLAM: Now, to the next one, Mr. Secre- 
tary. 
SECRETARY HOBBS: Next is Article 3, Section 3. As it 
is now it reads: 


No member of this Association shall pay or divert any 
part of the Commission received upon the purchase of any 
buyer, to any person, hrm or corporation who its a partner, 
employe or stockholder in the business of said buyer, with- 
out the consent of two-thirds of the full Board of Direc- 
tors, voted by ballot. 


The Advisory Committee recommends: ‘That the words “with- 
out the consent of two-thirds of the full Board of Virectors, voted 
by ballot.” (Motion to adopt the recommendation made, seconded 
and carried.) 


SECRETARY HOBBS: The next recommendation is in Ar- 
ticle 1Vv, Section 1. lt now reads: 


The officers of this Association shall be a President, 
a First, Second and Third Vice-President, a Treasurer, a 
Secretary and six Directors, who, with the above officers,, 
shall constitute the Board of Directors. 


The Committee recommends the following change: Strike out 
“six (0) Wuireciors, who, with the above othcers shall constitute 
the Board of WUurectors;” substituting “an Kxecutive Committee, 
said Committee to consist of the last three (3) retiring Presidents 
ot the Association, and shall fill itself automatically. All business 
matters of the Association shall be handled by this Executive 
Committee, of which the President and Secretary are ex-officio 
members.” ‘Then add: “The Board of Directors shall consist of 
one member of this Organization in each State, and it shall be 
his duty to take care of all matters pertaining to the Association 
in his State. All such matters shall be referred to said Director, 
and he shall report to the Executive Committee for final action. 
The Board of Directors shall hold a meeting annually at the time 
and place of the Annual Convention.” 


PRESIDENT DALLAM: What is your pleasure with respect 
to that recommendation? (The recommendation was adopted on 
motion duly made, seconded and carried.) 

MR. J. H. KLINE (Cleveland, O.): Mr. President, would it 
be possible for States not now represented by membership to have 
representation in .case they should join during the interval between 
meetings? In other words, is there any legal way now in which we 
could provide that authority might be vested in the President to 
add a new Director to the Board of Directors in case a State not 
now represented should join? Or is it necessary that such action 
could only follow the sending out of the thirty-day notice in ad- 
vance 

PRESIDENT DALLAM: I think this Convention has power 
to act on such a proposition, Mr. Kline. 


MR. J. H. KLINE: We might later secure members from 4 
State not now represented in our organization; and so I think we 
should have authority vested in the President to appoint such new 
Directors and to fill any vacancies on the Board of Directors from 
the aaa States. I make that motion. (Motion seconded and 
carried. 


SECRETARY HOBBS: The next change proposed is in Sec- 
tion 2 of Article IV of the Constitution. It now reads: 


The term of office of all of the officers herein pro- 
vided for shall be for the period of between the annual 
meetings of the Association, except as hereinafter provided. 
The Directors of the meeting held in Cincinnati, February 
6th, 1908, were elected as follows: Two for the term of 
one year; two for the term of two years, and two for the 
term of three ports and at each succeeding Annual Meet- 
ing there shall be elected two Directors for the three of 
three years. All officers shall be elected and immediatel 
qualify to serve until their successors are elected and quali- 
fied, as herein provided. 


The change suggested by the Committee is: Following the 
word “provided” insert “The members of the Executive Com- 
mittee- shall each serve in that capacity three years, being auto- 
matically dropped at the end of the third year. 
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of all Directors shall be for the period between the Annual Meet- 
ings of the Association.” (Motion to adopt the recommendation 
as read, seconded and carried.) 

SECRETARY HOBBS: The next is Section 7 of Article IV. 
It now reads: 

The Treasurer shall collect all fees, dues and mone 
owing or belonging to the Association; shall, with the 
President, sign all contracts or written obligations of the 
Association; shall keep the accounts of the Association and 
report thereon whenever requested by the Board of Di- 
rectors; shall pay all bills on certificate of their correct- 
ness by the Finance Committee, and at the end of each 
fiscal year he shall prepare his annual report and submit 
it to the Finance Committee, which shall certify as to its 
correctness, a copy of which then shall be sent to each 
member of the Association.” 


The recommendation of the Committee is: ‘Substitute “Sec- 
retary’ for “Treasurer,” and following the word “Association” in 
the third line add “and turn them over to the Treasurer securing 
receipt therefor.” 

That change is proposed to make that’ section conform to the 
present practice. (On motion, duly made, seconded and carried, 
the recommendation was adopted.) 

SECRETARY HOBBS: The next is in Article V, Section.4. 
It now reads: 

The Board of Directors shall appoint Committees for 
the ensuing year as follows: Finance* Committee, Mem- 
bership Committee, and such other Committees as may be 
necessary. The Board of Directors shall also define the 
duties of said Committees, and delegate to any of them 
_ oe the powers or duties herein conferred upon said 

ard. 


The proposed change is to substitute the word “President” for 
“Board of Directors” and “Executive Committee” for the word 
“Board,” at the end of the last line. So that it will read that the 
President will appoint committees, etc. (On motion, duly seconded 
and carried, the proposed recommendation was adopted.) 

SECRETARY HOBBS: In the By-laws it is proposed to add 
to Section 1, Article IV, which now reads: 


These By-laws may only be altered or amended at an 
annual meeting of the Association by a two-thirds vote of 
members present and voting. . 


Add to that: “or at any special nag called for that pur- 
ose, of which at least thirty days’ notice shall be given to all mem- 
ers, in writing; said notice to contain the proposed amendments 

or alterations.” 

PRESIDENT DALLAM: You have heard the proposed 
amendment: what is your pleasure. (Moved, seconded and carried 
that the recommendation be adopted.) 

PRESIDENT DALLAM: ‘That completes the proposed al- 
terations to the Constitution and By-laws, as proposed by the Ad- 
visory Committee. 

As a result of the little breezy discussion which circulated 
about here yesterday afternoon, we have another application for 
membership this morning. (Applause.) 

The next order of business is “New Business.” Is there any- 
one present with anything to propose for the Welfare of the As- 
sociation? 

I understand our Committee on Resolutions and on Nomina- 
tions are still at work, engaged in the preparation of their reports. 
If the Committee on Resolutions is now prepared to report, this is 
a good place for its report. We will now hear from Mr. Conover. 

MR. WILLIAM R. CONOVER (Boston, Mass.): We took 
up two subjects and prepared Resolutions, which we submit for 
your consideration. 

In explanation of the first resolution I will read this telegram, 
which was received by our Secretary from the Secretary of the As- 
sociated Grocery Brokers of San Francisco: 

TELEGRAM: “San Francisco, Cal., February 6, 1914. 

“JAMES M. HOBBS, Hotel Astor, New York. 


“The present custom of the telegraph companies in ac- 
cepting day-letter messages regardless of time of delivery, 
should, we believe, receive attention of your Convention, it 
being the opinion of our Association that all day-letter mes- 
sages not delivered on day sent, but reaching destination * 
after business hours should be treated as night letters and 
senders rebated by telegraph companies accordingly. Please 
place this before your Convention for consideration, with 
the hope that satisfactory results for all brokers of our. 
Association will be obtained. 


“RUGENE M. O’NEILL, Secretary, 
“Associated Grocery Brokers of San Francisco.” 
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RESOLUTIONS. 


Resolution No. 1. 

WHEREAS, it is now the custom of the Western Union Tele- 
graph Company to make no guarantee whatever regarding time of 
delivery of messages, be it by this Association 

RESOLVED, That formal protest and recommendation by our 
Secretary be made to the Western Union Telegraph Company de- 
manding that all day messages or day letters not delivered on the 
day sent be charged at the rate of a night message or a night let- 
ter, and rebate accordingly be made to the sender. 


Resolution No. 2. 

WHEREAS, The Tomato Section of the National Canners’ As- 
so¢iation has established a standard for tomatoes, be it by this As- 
sociation 

RESOLVED, That this action on the part of the Canners be 
hereby endorsed as a move in the right direction. 


Resolution No. 3. ; 
WHEREAS, The National Canners’ Association has instituted 
a national campaign to promote increased consumption in canned 
foods, be it 
RESOLVED, That this action on the part of the National 
Canners’ Association be most heartily endorsed, and that the move- 
ment be financially supported by our members. 


Resolution No. 4. 

WHEREAS, Local brokers’ associations in various sections have 
by unanimous action expressed their views through committee and 
‘by letter, asking that action be taken by our National Brokers’ As- 
sociation on the subject of increased or adequate compensation for 
the handling of canned products; now, therefore, be it 

RESOLVED, That this Organization go on record that in fre- 
quent instances inadequate brokerage is paid, and that a formal 
request be made to The National Canners’ Association that they as 
a body investigate this condition, and do whatever lies in their 
power to correct same; and be it further 

RESOLVED, That it is the recommendation of this organiza- 
tion to its members that each individually constitute himself a 
Committee of One to work for increased compensation, and that 
no member accept accounts at a brokerage less than two per cent. 


Resolution No. 5. 

WHEREAS, Mr. Frank L. Deming, having been taken from 
our membership by death, and it being our wish to express our 
feeling of loss thereby to the members of his family and.to the 
business community of which he was a member; therefore, be it 

RESOLVED, That in the untimely death of Mr. Deming, the 
National Canned Foods and Dried Fruit Brokers’ Association has 
lost one of its most valued members. Mr. Deming has always stood 
for the highest type of business methods; his well-known integrity 
and fearless defence of what he believed to be right made him at 
all times a most valued counselor and guide in all of our opera- 
tions. 

He was loved by everyone who came in contact with him, for 
his generosity, cheerful disposition and the helpful hand which 
he extended to all; and we wish to extend our sympathy to the 
members of his family, and to express to them our sincere regret 
at his loss. 

The Secretary is hereby instructed to enter this Resolution on 
the permanent records of the Association, and to send copies of 
it to his family.” 

Resolution No. 6. 

RESOLVED, That it is the desire of this National Canned 
Food and Dried Fruit Brokers’ Association, in Twelfth Annual 
Convention assembled, to thank the Committees in charge of this 
Convention for the very liberal manner in which their plans have 
been formulated and carried out; the high class of entertainment 
for the members of the Organization, as well as to visitors, and 
to compliment them for the thoroughness with which their work 
has been done. 

PRESIDENT DALLAM: Shall we consider these individu- 
ally or as a whole? 

MR. BENTLEY (Boston)—I think we had better take them 
up individually first, and then act on them as a whole. 

PRESIDENT DALLAM: Will the Secretary please read the 
Resolutions separately? 

(The Secretary read Resolution No. 1.) 

MR. BENTLEY: I move that that resolution be adopted. 

MR. WALTER A. FROST: That is for the day messages 

SECRETARY HOBBS: Yes, Sir. 

(Motion to adopt the Resolution (No. 1) made, seconded and 
carried.) 

(The Secretary read Resolution No. 2.) | 
(Motion to adopt made, seconded and carried.) 

(The Secretary read Resolution No. 3.) 


. 


MR. BENTLEY: I move that the resolution (No. 3) be ac- 
cepted, with the proviso that the present time is not propitious for 


the spending of money for the development of the canned food in- . 


dustry. I think the campaign should be deferred. 

MR. HARRIS: f should say that when things are down that 
is the time to waken them. 

MR. BENTLEY: As a business man; I would not subscribe 
to an advertising fund, ninety per cent of which I knew would be 
wasted under the conditions of today. I do not think the advertis- 
ing on any food products today would bring the results which 
would warrant the expenditure. Three months from now might be 
very well; but I think without restriction as to when this campaign 
should start, it is not wise to adopt it. 

MR. FROST: As to the psychological moment to launch such 
a campaign, let me say that I think the recommendation of the Com- 
mittee on Increased Consumption appointed a committee from The 
Canners’ Association to work with the committees of the other 
associations and to co-operate when preparing the outlines of the 
campaign. 

MR. BENTLEY: There has been a circular letter issued in 
which, as I understand it, The National Canned Foods Association 
has practically formulated a plan and adopted an advertising agency 
through whom it is to do the work of soliciting subscriptions and 
money and names, and giving names, and many of those named 
are not willing to start out with fhe campaign at this time. 

My recommendation is that we should not start off at this time 
Ng considering whether it is a proper moment to launch such 
work, 

MR. WILLIAM R. CONOVER: The Canners’ Association 
does not expect at this immediate time to advertise. They are lay- 
a plans to advertise in the future. But they are to get the funds 

rst. 

Our Advisory Committee had something to_say in regard to 
that advertising campaign, and our Resolutions Committee thought 
we should endorse the movement. ; 

This is in the form of a recommendation; it is not mandatory. 

MR. F. N. MILLER (New Orleans): Has there been a spe- 
cial time set by the canners for starting these campaigns? 

PRESIDENT DALLAM: I think not, sir, Fr 

MR. MILLER: I move the adoption of the resolution as read. 

MR. WILLIAM SILVER (Aberdeen, Md.): I would like at 
this time to say, Mr. President, that I think the circular letter to 
which the gentleman refers (Mr Bentley) originated here in New 
York, with a view to gathering the sentiment of the country. It 
has not yet received the endorsement of the Canners’ Association. 
I know it was not brought up before the Tomato Section, to which 
your recommendation referred. 

PRESIDENT DALLAM: 
seconded and carried.) 

PRESIDENT DALLAM: The next resolution is a memorial 
resolution on the death of Mr. Deming. What is your pleasure with 
respect to that resolution? 

(Moved, seconded, and carried unanimously.) 

(The Secretary read Resolution No. 6.) 

(Motion to adopt made, seconded and carried.) 

PRESIDENT DALLAM: I will ask Mr. Silver if he will let 
us have now the report of the Committee on Arbitration. 

MR. SILVER: The following is the Arbitration Committee’s 
report: 


Is the motion seconded. (Motion 


REPORT OF ARBITRATION COMMITTEE. 


To the National Canned Foods and Dried Fruit Brokers’ Asso- 
Ciation : 

* There is an old adage that “In unity there is strength,” and 

still another that “By their fruits ye shall know them.” 

I hold in my hand today a report to this convention from the 
Arbitration Committee of the National Canners’ Association, and 
also Bulletin under date of January- 15, 1915, from the National 
Wholesale Grocers’ Association to its members, in both of which 
the arbitration plan is dealt with at some length, and if your com- 
mittee had prepared these two reports, they would have differed 
only in the individual presentation of the subject matter. 

At the annual meetitig of the Wholesale Grocers in Minneapolis 
in June, 1914, the chairman of the Arbitration Committee referred 
to the national arbitration. plan as the best thing with which their 
association had been connected, and at a recent conference with the 
secretary of the National Canners’ Association, in speaking of their 
Bureau of Adjustment, he said the Arbitration Committees had been 
doing such good and valuable work that their Bureau of Adjust- 
ment had had little if anything to do, and one of the largest opera- 
tors in the East replied that for him it had worked like a charm. 

As to results, the National Canners’ Association report the fol- 
lowing from the office of their secretary: 
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There was received from Indianapolis 
Cleveland 
Philadelphia 
Oklahoma City 
St. Louis 
Boston 
Omaha 
New York City 


34 Arbitration decisions 


Arbitration decisions 


1 
1 “ “ 
13 “ “ 


There were 20 decisions on Tomatoes: 11 in favor of Buyer 
9 in favor of Packer 

4 “Corn 4 in favor of Buyer 
1 < “Peaches 1 in favor of Packer 
2 Vy “Salmon 1 in favor of Packer 
1 in favor of Buyer 

2 a “Peas 1 in favor of Packer 
1 in favor of Buyer 

2 “Apples 1 in favor of Buyer 
1 in favor of Packer 

2 i “Cherries 1 in favor of Packer 
1 in favor of Buyer 

1 = “2 1 in favor of Buyer 


Kraut 
The Buyer gained 20 decisions; the Packer, 14 decisions. 


It is our belief that the 34 decisions reported represent but a 
part of the total cases arbitrated, and that there were arbitrations 
held in the 18 cities from which none were reported. It it hoped, 
for 1915, that all local arbitration committees will send copies of 
each arbitration decision to each of the Secretaries of the three 
National Associations interested. 

It is recommended that the Rules as adopted by the three Na- 
tional Associations in 1913 be observed, as it does not appear that 
they need be changed, or that they can be improved. 

From the National Wholesale Grocers’ Bulletin we quote as 
follows: 

“It has been stated that in one or two cases the principals have 
refused to abide by the decision of the arbitrators. It is hardly 
conceivable that an honorable merchant would place himself in 
this position, and it is not believed that any member of our Asso- 
ciation would do so. No one is forced to enter into an arbitration 
under our rules, but when they do so it should be as binding upon 
them, morally and financially, as any agreement which they can 
make in their business. 

As will be noted by the summary of arbitration reports, our 
arbitrators have covered a much wider field than was originally 
intended and have decided some very important cases, which, had 
they not been so decided, would have made necessary expensive 
litigation. 

It is hoped and believed that all members will avail them- 
selves of this method of settling disputes which cannot be settled 
otherwise between them and the people from whom they buy mer- 
chandise. It would be idle speculation to attempt to estimate the 
saving to our members in this method of settling disputes, as com- 
pared with a resort to litigation—that it is many thousands of dol- 
lars can be safely stated.” 

This is strong endorsement, and in concluding our report we 
can only add that the rules as adopted by the three National As- 
sociations governing Arbitration under this national plan should 
be strictly followed. From personal knowledge, your committee 
knows that unless rules have been suggested with one purpose 
only in mind, and that to make this plan of arbitration the most 
perfect, fair and useful possible, and we urge upon all our mem- 
bers connected with any of these committees that these rules be 
most carefully followed, in order that the very best results may 
be achieved. 

Finally, we wish to express our appreciation of the most hearty 
co-operation on the part of the Canners and Wholesale Grocers’ 
committees in bringing this plan to its present state of usefulness, 
and we bespeak for it your earnest and unselfish support. 

Respectfully submitted. 

PRESIDENT DALLAM: Gentlemen, you have heard the 
report of the Arbitration Committee. What is your pleasure. 

a to receive and accept the report made, seconded and 
carried. 

PRESIDENT DALLAM: I have a letter here from Mr. 
Tims, of Austin, Nichols & Comnany, inviting the members to visit 
their Brooklyn establishment. No action is necessary on that. 

MR. BENTLEY: Would it be in order now to ask a ques- 
tion in relation to this arbitration matter? 

PRESIDENT DALLAM: Yes, Sir. 

MR. BENTLEY: I think we had an arbitration on Walnuts 
this past season, in which the buyer refused to consent to arbitra- 
tion. Am I not correct in saying that both buyer and. seller should 
agree on arbitration? This was a reputabie concern, and \conse- 
quently we, as a broker, had to take over those goods again and 
reself them, although we felt he was entirely wrong. 


“ “ 
“ “ 
“ “ 
: 


Now, if a man can refuse to go to arbitration, isn’t it a matter 
we should look up? The arbitration contract necessitates that 
both buyer and odes should be of one mind in putting the mat- 
ter to arbitration. 

MR. FROST: Was that in your contract in Boston on the 
walnut issue—an arbitration clause? 

MR. SILVER: We have gone into the legal aspect of this 
matter along the line of the National plan, to make it as strong as 
possible with regard to the arbitration clause, and it seems it is a 
difficult matter to frame an arbitration clause which will comply 
with all laws in all the States of the United States. They seem to 
think—these lawyers—that the phrasing of this clause is as strong 
as it can be made. 

It has been stated that in one or two cases the parties have 
refused to abide by the decision of the arbitraters. It is hardly 
conceivable that an honorable merchant will place himself in this 
position. No one is forced to enter into arbitration under our 
rules; but when they do so, it should be as binding upon them as 
any other legal obligation. 

MR. BENTLY: That is true, but when a buyer refuses to 
abide you must go to law in order to enforce it. 

MR. FROST: Suppose he refuses to pay his bill? 

MR. BENTLY: Sue-him or take the goods off his hands. 
We took the middle course and resold the goods. He refused to 
go into the Arbitration Board. 

MEMBER: Was that a wholesale grocer or an outside 
buyer of walnuts 

MR. BENTLEY: Wholesale grocer. 

PRESIDENT DALLAM: I will call Mr. Bentley’s atten- 
tion to the President’s Report. That is referred to there. I am 
in accord with Mr. Bentley that there are some defects in the 
arbitration plan. 

MR. FRANK A. APLIN (New York): Was not this posi- 
tion taken: That we had formed in our Board a Complaint Com- 
mittee, and when a merchant declined to arbitrate, whether he is 
a member or not, the complaint is laid with the Complaint Com- 
mittee, and the man is labored with. That is our way, and it has 
worked out in almost every case satisfactorily. With the full 
force of the organization back of this Complaint Committee we 
have received relief almost always. 

PRESIDENT DALLAM: Mr. Aplin, were you going to sa 
something to the meeting on the question of Publicity? I thin 
the members would all be glad to hear from you now. 

MR. FRANK A. APLIN: There has been formed in New 
York what should be correctly termed a self-appointed commit- 
tee, consisting of the four people who started it—Mr. Williams, of 
R. C. Williams & Co.; Mr. North, of North & Dalzell; Mr. Baker 
and Mr. Aplin. ‘Starting on a campaign of publicity work through- 
out the whole country, largely newspaper work, to remove, first, 
the prejudice against tanned foods. There is no man who would 
question that there is on the part of the press at least, and in the 
minds of many people, a prejudice against canned foods. What 
we have to figure out, as brokers, is the possibility of removing 
surplus, to increase consumption,*and to bring more and more fa- 
vorably to the attention of the public the value from the economic 
and health standpoint of the can of foods offered to him over the 
grocer’s counter. 

The plan is not fully worked out, but it will be worked out, 
and I think it will remove a large amount of the willingness on 
the part of the press to play up everything they can find against 
canned foods—that Mrs. Aplin has ptomaine poisoning after eat- 
ing a can of so-and-so. We must have the press with us, and to 
do that we must have money. We started to raise two hundred 
thousand dollars, no expense connected with it, and every dollar 
to be spent only after it has been passed upon and O K’d as to 
method by a committee satisfactory to all. 

Now, two hundred thousand dollars strikes many of us as 
a large sum, but it is a very small amount when we consider the 
number of interests to be touched on and taken care of in this 
question. 

If we do not believe in it, that is one thing; but if it is a 
eS proves to be a success, we will then call for a half a 
million, 

It is needless to say that the wholesale grocer is tremendously 
interested; and the broker mentioning yesterday about increasing 
his income, and the canning industry, outside of myself, is com- 
posed of men of intelligence; and you may be assured the work 
will go forward. 

This is only a preliminary canter, where you will be asked to 
put your shoulder to the wheel and your money in the till. Every 
man will be asked to do what he can, and from the reports we 
have received I am sure there will be a perfect willingness on the 
part of the membership to co-operate in this important matter. 

Last night we called a meeting to discuss it, and it was pre- 
sented as I have done today. They are not going to take action 
as an association, and it is not my purpose to have any action 


taken as an Association by you, but merely as individuals. 
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It has been suggested that the canner must come to the front. 
That the broker will come to the front; and that the grocer must 
come to the front. And then the canner and the broker and the 
grocer have suggested that the producer, the farmer, must come 
to the front. 

Now, this self-appointed Committee began to do its work. 
They agreed to underwrite the amount, the men who would 
formulate a plan. That man’s plan is not effective except when 
approved by the committee. That shall be a part of the first 
committee, the home committee, or whatever you choose to call it. 

The plan goes further, and calls for a committee of like na- 
ture in 80 centers, that committee being called together or formed 
by the concerted action in: its center. And that committee is ex- 
pected to do its own work. Now, we are not going to move until 
we have two hundred thousand—not one hundred and ninety-nine 
thousand—and not one dollar will be wasted in literature to be 
thrown into the waste basket. It will be an educational cam- 
paign, conducted largely through the newspapers, and incidentally 
through some of the magazines. It is education to remove the 
prejudice against canned foods, and. the willingness of the news- 
papers to publish sensational head lines —— our industry. 

The campaign is on, and it is going to be pulled off, I believe, 
successfully. 

There is no expense in connection with the work. The mioney 
will not be wasted. It will be handled by intelligent men, under 
well-thought-out plans, and that arrangement must come through 
co-operation from different centers. It will be State and nation- 
wide, and not local in any part, as to press or publication. 

I thank you. (Applause.) 

PRESIDENT DALLAM: We will now have the Report of 
the Committee on Nominations. 

M I am acting in behalf of the Chairman of this 
Committee, for a reason which will appear. 

The Committee presents the following report and moves its 
adoption: 

For President, William H. Nicholls. 
For Vice-President, Frank Aplin. 

2d Vice-President, Rufus H. Draper. 
8rd Vice-President, F. A. Smith. 
For Secretary, James M. Hobbs. 
For Treasurer, Henry Colberg. 

For State Directors: 

ALABAMA—M. L. Murdock, of Birmingham. 

ARKANSAS—V. M. Harrison, of Pine Bluff. 

CALIFORNIA—Harry C. Taft, of San Francisco. 

COLORADO—A. J. Nicholls, of Denver. ¥ 

CONNECTICUT and RHODE ISLAND—George Wm. 
Bentley, of Boston. 

FLORIDA—J. W. Snyder, of Jacksonville. 

GEORGIA—C. A. Taylor, of Brunswick. 

IDAHO—G. W. Braunch, of Johnson-Lieber Co., Boise 
City. 

ILLINOIS—Joseph Keevers, of Peoria. 

INDIANA—Harr¥ C. Gilbert, of Indianapolis. 

IOWA—H. L. Parsons, of Des Moines. 

KENTUCKY—W. B. Mann, of McAllister & Mann, 
Louisville. 

LOUISIANA—Mr. Boswell, of Graham & Boswell Co., 
New Orleans. 

MAINE—A. Grimms, Jr., Portland. 

MARYLAND-~—J. C. Smith, of Hanna & Smith, Baltimore. 

MASSACHUSETTS—W. R. Conover, of Boston. 

MICHIGAN—Carroll Windiate, of Bay City. 

MINNESOTA—F. S. Abernethy, of Minneapolis. 

MISSISSIPPI—R. Weil, of Vicksburg. 

MISSO URI—Henry Gabel, of Kansas City. 

MONTANA—F. L. Cooney, Butte. 

NEBRASKA—H. G. Jackson, of Jackson & Engler Broker- 
erage Co., Omaha. 

NEW YORK—G. F. Hotaling, of Albany. 

NORTH DAKOTA—George R. Freeman, Fargo. 

OHIO—A. C. Douglas, Steubenville. 

OKLAHOMA—W. T. Love, of Oklahoma City. 

OREGON—F. W. Ariss, Portland. 

PENNSYLVANIA—C. C, Miller, Philadelphia. 

RHODE ISLAND—George William Bentley, Providence. 

SOUTH CAROLINA—Edward L. Gage, Greenville. 

SOUTH DAKOTA—C. R. Beattie, Sioux Falls. 

TENNESSEE—Robert C. Jones, Chattanooga. 

TEXAS—H. H. Finks, Austin. ; 

UTAH—Ferd. J. Fabian, Salt Lake City. 

VIRGINIA—Sanford Fleming, Richmond. 


a 
: 


WEST VIRGINIA—W. T. Willison, Clarksburg. 
al aaa E. Small, of Kelley, Clarke Co., Spo- 
ne. 
WISCONSIN—R. W. Crary, Waukesha. 
PRESIDENT DALLAM: What action will you take on that 
report? 
MR. WALTER A. FROST: If there are no other nomina- 
tions I would move that the Secretary be instructed to cast one 
ballot for the ticket returned by the Nominating Committee. 


(Motion seconded, carried; and the Secretary being instructed 
to cast one ballot for the ticket presented by the Nominating Com- 
mittee, declared the same to have been cast for the ticket, and the 
President pronounced the officers thereon duly elected to their re- 
spective offices.) : 

PRESIDENT DALLAM: Mr. Kline and Mr. Frost are here- 
by appointed a Committee to escort the newly elected President to 
the Chair. 

(The Committee returned and reported that the newly elected 
President was not in the Hotel.) 

MR. HENRY COLBERG: Mr. President, I wish to make a 
brief statement. Gentlemen, you must realize when you send your 
dues to the Secretary that nine-tenths of all the checks you send in 
cost from ten to fifteen cents apiece for exchange. Now, I wonder 
if part of that could not be saved to the Association by you send- 
ing in New York, Boston, Chicago, Philadelphia or other checks, 
which would not require the outlay for exchange in cashing them. 
Fourteen dollars and fifty cents was paid for exchange last year, 
and at least ten dollars of that could have been saved. 

PRESIDENT DALLAM: We have with us a friend who has 
promised to make an address to us. This was on the program yes- 
terday, but he was not here. I understand he came in while we 
were discussing the amendments this morning to the Constitution 
and By-laws, and that he has temporarily escaped us. We have 
sent for him, and hope to have him here in a few minutes. I 
speak of Mr. Langbridge, President of the Machinery Associa- 
tion. 

MR. SILVER: There has been called to my attention in con- 
nection with the Arbitration Committees in some places, of a re- 
quest for an increased membership. That would conflict some with 
the plan as endorsed by the three Associations, but I presume by 
bringing the matter up here, it is to see if it would meet with the 
approval of this Association as well as with the other Association. 

It seems to me that men should not be called on too much for 
these small boards. The Dry Goods Association has something 
like eighteen, whereas we have only six. 

I would be glad if the Association would pass a resolution to 
endorse such action if it should become necessary. 

THE PRESIDENT: Do you make a motion to that effect, 
Mr. Silver? 


MR. SILVER: Yes, Sir. 


_ PRESIDENT DALLAM: You have heard Mr. Silver’s mo- 

tion that this Association give permission for an increase in the 

membership of the Arbitration Committees where necessary. 
(Motion seconded and carried.) 


PRESIDENT DALLAM: In the absence of the newly elected 
President, who seems to be out of the building for the time being, 
I want to introduce to you our new Vice-President, Mr. Aplin; 
and I take pleasure in surrendering the Chair to him. Mr. Aplin, 
Gentlemen! (Applause.) 

VICE-PRESIDENT FRANK A. APLIN: Gentlemen, I am 
sorry Mr. Nichols cannot be found; but I tried my level best to 
get him, and without success. 


I have nothing to say except to thank you for that which, 
of course, I sought seriously in the Nominating Committee Room. 
_ The President you have elected will make good, and I think it 
is proper for me, perhaps in a very weak way, to tell these gentle- 
men here that every man belonging to this organization and the 
other allied organizations that he has made good. (Applause.) 

We have had good Presidents from the start, but we never 
had a better one than Mr. Dallam, in my judgment. (Applause.) 

I do not know the duties of a President and I hope I never 
shall; therefore, I ask the assistance of the Secretary as to what 
I should do at this moment. 

As this Convention has closed, what I think is its most suc- 
cessful meeting, it devolves upon me to tell you that if you will 
only present a motion to adjourn you will have passed me aside. 

Is there such a motion made. 

_MR. KEEVER: Before we adjourn, Mr. President, I move 
a rising vote of thanks to the retiring officers. (All rise.) 

THE VICE-PRESIDENT: A motion to adjourn is in order. 

(Motion to adjourn made, seconded and carried.) 


THE VICE-PRESIDENT: I declare this meeting adjourned. 
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MEETING OF THE MILK SECTION OF THE 
NATIONAL CANNERS’ ASSOCIATION 


HOTEL ASTOR, NEW YORK CITY 


THURSDAY, FEBRUARY l1ith. 


The meeting was called to order by President L. R. Har- 
denberg at 255 P. M. Mr. Hires acted as Secretary of the 
meeting. 

The chairman asked that a representative of each firm arise 
and give his name, so that the record might be completed. 
There were a large number present, but in response to this 
request the following responded: 

W. Page, Libby, McNeill & Libby. 

F. G. Seggerman, Wisconsin Condensed Milk Co. 

P. E. Sharpless, P. E. Sharpless Co. 

John F. Montgomery, John Wildi Evaporated Milk Co. 

Fred Mansfield, Fred Mansfield Co. 

C. S. Stevens, Sheboygan Condensed Milk Co. 

H. C. Hooks. Hires Condensed Milk Co. 

G. B. Lockard, Utah Condensed Milk Co. 

A. T. Johnston, Bordens Condensed Milk Co. 

S. J. Scudder, Mohawk Condensed Milk Co. 

The minutes of the last meeting were read and approved. 

The chair then called upon Dr. W. D. Bigelow for a re- 
port on the Examination of Evaporated Milk. An exhaustive 
written report was handed the members present, and Dr. Big- 
elow commented freely on the various phases of this, answer- 
ing many questions in relation to it. The main points of this 
were as follows: 

The Chairman: Some few weeks ago a circular of net 
weights of canned goods was issued by the joint committee 
of the National Canners’ Association and the Wholesale Gro- 
cers’ Association. In that circular on small sizes of evaporated 
milk I believe it was shown as 15 ounces. Mr. Dickenson, of this 
committee, called upon me yesterday stating that he was au- 
thorized by the committee to ascertain from our Association 
the correct weights upon the different size cans of evaporated 
milk, and that he was authorized to adopt them for the Na- 
tional Wholesale Grocers’ Association. I gave him the follow- 


ing sizes: 


Motion was made, seconded and carried, that the weights are 
correct, and the action the Chairman was approved. 

Mr. Gorrell, being asked to explain the Publicity Fund of the 
Natioanl Canners’ Association, explained the meaning of the term 
of Publicity Fund and told of the work during the past years and 
stated that it would now be better to call it a General Fund. 

Secretary Gorrell also touched upon the question of standards, 
discussing the features in a plain, straightforward way, the talk de- 
veloping into more of a personal conversation on this question, dur- 
ing which he answered all inquiries and gave his hearers to under- 
stand what might be expected. At the conclusion, Mr. S. F. Taylor 
moved a vote of thanks to Mr. Gorrell for his splendid work, and 
this was seconded and carried. 


Mr. Hooks discussed the question of freight rates on milk in 
the Eastern territory and spoke of his company, the Hires Con- 
densed Milk Company, having taken up the matter with the Clas- 
sification Committee in an endeavor to have the same classification in 
the East as in the West, and stated that the matter was taken up 
with the Interstate Commerce Commission, and that hearings had 
been held to this end. Mr. G. A. Page went further into this ques- 
tion and read the following paper: 


The letter dated January 6th, 1915, from the secretary covers 
the question before us. We understand requests for change in rating 
have been made to the Official Classification Committee at different 
times and in every case declined. We know a petition was pre- 
sented at the meeting held in New York on October 15th, 1912, 
asking that condensed and evaporated milk in tin cans, boxed, be 
placed on Rule 26, less carloads, and 5th class carloads, which rating 
the committee declined to recommend. Another petition was pre- 
sented at the meeting held on December .8th, 1914, which was also 
declined, without any apparent good reason, one of the members 
stating it had always been carried on present rating, and he “could 
not see that it made any difference whether it was on that basis or 
first class.” We endeavored to change the gentleman’s idea by 


stating that the cheaper a staple food product could be sold to the 
consumer the greater would be the quantity used, consequently more 
business for the railroads. Further, nearly all canned food products 
were carried on Rule 26 and sth class rates and foreign competition 
was making serious inroads into the market, which resulted not only 
in a loss to the manufacturers in this country, but the haul to the 
railroads as well. 

To make it more clear and specific we prepared a statement 
showing relative value, weight and cubic measurement of milk as 
compared with other canned foods, with the following result: 


Weight Cans Value Value 
per cs. percs. percs. percan Cub. meas. 
Columbia River salmon.... 68 48 $960 $ .20 1.55 
Roast Beef, No. 2 size.... 30 12 5.30 .44 1/6 .770 
Condensed Milk, Eagle.... 61 48 5.05 Al 37/48 1.165 
Evaporated Milk, Peerless. 64 48 3.10 06 11/24 1.390 


We have made a more extensive comparison which covers as- 
paragus, boned chicken, fish, fruits, mushrooms, pork and beans 
and vegetables, copies of which are here for distribution. 

Classifications are supposed to be based on value, weight, pack- 
ing, cubic measurement and liability to damage, in view of which 
we are at a loss to understand why canned milk should not take the 
same rating as other commodities just enumerated. We also pre- 
pared a statement of the importations of milk through the port of 
New York from October, 1913, to October, 1914, inclusive, which 
shows a total of 10,082,559 Ibs., or 252 gor Goy carloads, which 
the manufacturers in this country lost, as well as the railroads los- 
ing the haul. Notwithstanding the facts presented the Committee 
did not recommend a change in rating. This is a positive injustice 
to the milk manufacturers, and likewise does not appear to be in 
the interests of the railroads and their opportunity to secure in- 
creased tonnage. 

Now arises the question as to what further measures can be 
used to secure desired results. The lines in Central Freight Asso- 
ciation Territory have issued exceptions to the classification, plac- 
ing condensed and evaporated milk on Rule 26 and fifth class basis, 
but there exceptions will probably be withdrawn unless the case 
now before the I. C. C. to compel such rating in Official Classifi- 
cation Territory is decided in favor of the complainant, as it is 
hardly consistent for part of the territory governed by same classi- 
fication to charge one class, and balance of the territory carry higher 
rating. We think every manufacturer should take this question up 
with the traffic officials of all lines in Official Classification Terri- 
tory and bring such pressure to bear as will insure a change in 
present rating, placing condensed and evaporated milk on Rule 26th 
and fifth class, where they justly belong. 

Commodities taking Rule 26 less carload and 5th class carload, 
except Olives, which takes third class less carload and fifth class 
carload. 


ASPARAGUS Value 


percan Cub. meas. 


Weight Cans Value 
per cs. percs. per cs. 


White Rose ... 65 24 $2.25 $ .09 9/24 1.161 

36 24 15 08 23/24 .634 
BONED CHICKEN...... 17 24 3.25 13 18/24 .400 
FISH 

Columbia River Salmon. 68 48 9.60 .20 1.55 

Red: 67 48 5.40 11% 1.43 

Pinan Brand Sardines... 54 100 10.50 10% 97 

Piarr Brand Sardines... 48 100 7.50 07% 97 
FRUIT 

Waverly Egg Plums.... 63 24 3.50 147/12 1.69 

Old Mission Cal. Olives. 71 48 11.00 22 11/12 1.49 
ROAST BEEF 

Sige (MGs 30 24 2.85 11 21/24 .769 

Sine 30 12 5.30 44 1/6 .770 
MUSHROOMS 

La. 131 109 19.75 1934 2.96 
PORK AND BEANS 

No; 45 48 3.30 067% 878 

No. 61 36 3.80 10 5/9 =1.818 

No; 67 24 3:20 13 1/3 1.456 
VEGETABLES 

Peas: 44 24 1.80 07% 993 

String Beans No. 2..... 44 24 1.60 06 2/3 993 

Corn 44 24 1.25 05 5/24 993 

Lima Beans No. 2...... 44 24 1.50 06% 993 

Tomatoes No. 3........ 78 24 1.45 .06 1/24 1.693 


and fourth class carload. 
Condensed and evaporated milk rated third class less carload 
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CONDENSED MILK Weight Cans Value Value 
percs. percs. percs. percan Cub. meas. 
Eagle Brand ........... 61 48 $5.65 $ 11 37/48 1.165 
Magnolia No. 2 (Prem.) 54 48 4.50 09 9/24 1.07 
Challenge No. 3......... 50 48 4.10 0834 93 
tenses 45% 48 3.60 07% 902 
EVAPORATED MILK > 
64 48 3.10 .06 11/24 1.390 
Peerless Small ......... 27 48 1.40 02 11/12  .649 


Mr. Hooks was then asked about what expense his company had 
been put to in the matter of this freight classification, and upon his 
answering, it was duly moved, seconded and carried, after consid- 
erable discussion, that a committee be appointed to go into this mat- 
ter and that this committee be empowered to solicit the necessary 
subscriptions and also to arrange with Mr. Hooks to share a part 
of the burden of expense that his company had assumed in the 
work that had already been done. The Chairman stated that he 
would appoint this committee later. : 

Upon motion, Mr. Lockhard, Mr. Seggerman and Mr. Hooks 
were appointed a nominating committee for the election of officers, 
nad they immediately retired and brought in the following: 

Chairman—L, R. Hardenberg, Pacific Coast Condensed Milk 
Company. Assistant Secretary—Mr. Hires, Hires Condensed Milk 
Company, Seattle. 

There being no further nominations, the vote was cast for the 
above gentlemen and they were duly elected. 

The meeting had gone into executive session, all except the 
absolute members of the Section having been asked to retire from 
the room, and the report is, therefore, deleted. 

The secretary read the Tariff Committee’s report, and it was 
discussed by Mr. Johnston, Mr. Seggerman, Mr. Taylor and others, 
and upon the motion of Mr. Moore, was duly seconded and carried, 
that the Tariff Committee as composed be continued until further 
notice. 

With this the meeting adjourned. 


GRAND CENTRAL PALACE EXHIBITS 


An Alphabetical list of the Exhibitors—The repre- 
sentatives of each Company present—What was 
exhibited. 


AMERICAN CAN CO., New York, N. Y. 

Frank Achilli, I. Allen, A. Alveyer, F. N. Anderson, C. A. 
Anthony, F. W. Armstrong, A. M. Augensen, W. R. Ayres, H. 
Banke, B. Barney, G. A. Bedell, N. O. Berryman, K. Bethune, 
George S. Bones, A. J. Booth, G. Borgerson, C. W. Boulden, 
K. S. Brekenridge, ©. J. Bredenweg, E. H. Brooks, E. R. 
Brown, A. J. Bush, E. J. Callahan, George W. Cobb, C. W. 
Cooke, E. C. Cotta, E. R. Colson, B. Courtright, A. V. Crary, 
H. Craver, R. Currie, F. De Angells, O. L. Deming, F. P. 
Dresel, F. Eberhart, E. V. Evans, D. W. Figgis, G. A. Fisher, P. 
W. Fliescher, F. G. Foss, J. A. Frye, G. E. Gaddis, H. F. Bluns, 
P. R. Grace, N. J. Graham, C. W. Graham, M. T. Grant, J. E. 
Hall, W. Hayes, W. Henry, W. G. Hewitt, D. W. Hill, J. G. 
Hodgson, E. O. Hodgson, J. M. Hothersall, H. Irwin, R. H. 
Ismon, Arthur Jahn, H. W. Jones, W. L. Jones, J. P. Jorgen- 
sen, G. H. Kellogg, C. H. Kilborn, C. H. Klesler, H. W. Krebs, 
W. L. Laskey, H. M. Laws, J. E. Lauck, A. H. Lippincott, J. 
J. Lynch, C. McFarlane, W. G. MacNab, G. W. Meier, L 
Michael, W. F. Mitchel, C. H. More, G. Morris, J. Murgton, 
V. Colquist, W. B. Palner, G. H. Paxson, F. C. Peppler, F. 
Perazzone, C. H. Peterson, H. W. Phelps, J. H. Pyne, J. G. 
Reese, W. Reiman, B. C. Reynolds, C. Ross, F. Rudolphl, J. E. 
Schenck, H. Schrader, J. W. Simmons, W. H. Souder, G. L. 
Spencer, C. Stolberg, C. E. Stinchfield, H. B. Strasburgh, J. 
E. Sullivan, R. L. Sullivan, W. W. Taylor, E. H. Temple, S. 
Tevander, F. B. Throop, T. Ward, A. C. Webb, F. Wegner, F. 
S. Wheeler, M. E. Widdell, C. C. Winton. 

The demonstration -consisted of several automatic continu- 
ous sanitary can-closing machines; one receiving cans from a 
filler and another from an exhaust box, double feed. Another 
closing machine of large design was shown in operation, but used 
no cans. The booth was handsomely arranged, ample lounging 
facilities and chairs being furnished for those who wished to rest. 
Writing tables and desks, with special correspondence paper, was 
furnished freely to all who wished to use same. The booth was 
in the center of the first floor hall. 

AMERICAN AERO GAS CO., New York, N. Y. 

A. H. Carlisle, Walker M. Dannett, John DeVoe, James 

E. Mills and John M. Wheat were on hand to explain the work- 
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ing of their system, which is a gas-producing apparatus for 


heating and lighting. They were on the second floor, mezza- 
nine, east side. 


ALLAN SEED CO., JOHN H., Sheboygan, Wis. 
T. H. Hopkins, W. B. Lucas, E. M. Parmelee and D. D. 
Rawlands. They maintained a neat booth on the mezzanine 
floor, showing various strains of seeds used by canners. 


ADRIANCE MACHINE WORKS, Brooklyn, N. Y. 

C. Beman, A. Calleson, S. W. Manger, F. H. Moses and 
Albert Siljegren demonstrated their special machinery for bot- 
tlers, and their power presses, etc., for handling sheet metals, 
such as die and strip feed presses and staggered feed presses. 
Their special automatic crowning machines for catsup bottles 
attracted attention. 


MAX AMS MACHINE CoO., Mt. Vernon, N. Y. 

Charles M. Ams, Emil Ams, A. Archer, J. T. Connor, A. 
DeAngelis, A. Dernberg, H. S. Freeman, G. Gehring, P. Hahne- 
man, A. Hansgen, J. H. Hoefflinger, C. Kraus, F. M. Moore, H. 
Young. They occupied a large booth on first floor, center, and 
demonstrated several of their different sanitary closing ma- 


A. J. BRENZINGER 
Max Ams Machine Co. 


chines, one being the big four spindle seamer. This machine 
attracted quite a lot of attention because of its large capacity, 
but the many other machines were also of interest to the aver- 
age packer. Other can-making machinery was shown, of which 
they make a complete line, including sanitary body makers, etc. 


AMERICAN METAL CAP CO., Brooklyn, N. Y. 

L. A. Behn, H. Buse, .X. Cramer, H. W. Ditman, P. C. 
Doyle, F. B. Goodwin, William F. Graff, C. Hammer, W. F. 
A. Kurz, G. G. McCaskey, H. L. Sloane, F. T. Sloane, R. Rike- 
straw, H. Tarbell, C. H. Werner, George Frees, John F. Har- 
ren, J. B. Marter. The demonstration consisted of their line 
of caps and crowning machines for affixing the caps to bottles, 
jars, tumblers, etc., used in preserving. 


ANDERSON-BARNGROVER MFG. CO., San Jose, Cal. 


This firm was represented by A. Kruse and A. R. Thomp- 
son. Their system is for processing under the agitation method, 
the cans rolling through the retort, and thence into a cooling 
tank of similar construction. They also exhibited a syruping 
machine. 
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ANCHOR CAP AND CLOSURE CORP., Brooklyn, N. Y. 

Were represented by R. F. Brown, E. P. Butler, J. Church, 

D. Corue, E. Dunnell, E. Everson, C. W. Gearhart, H. Germer, 

t: Goddard, G. B. Gregory, A. Ingram, T. Jorgenson, G. W. 

uhrmann, H. McLaughlin, A. J. McKensey, R. Macy, H. O. 

Mara, H. Hills, J. Reycroft, J. R. Stewart, L. P. Towns, H. E. 

Townsend and W. P. White, who were on hand to give the vis- 

iting canners a better understanding of their method, or system, 

of Sealing catsup and other bottles and jars. They maintained 
an extensive booth. 


APPOMATTOX BOX SHOOK CO., Petersburg, Va. 
With M. D. Goodrich and S. G. Wilson, had on hand a 
small quantity of their special boxes for the canning trade, oc- 
cupying a space on the mezzanine floor. 


ATWOOD & McMANUS, Chelsea, Mass. 
Were represented by A. T. E. Hale and J. F. Atwood. 


AMERICAN SHEET & TINPLATE CO., Pittsburg, Pa 
D. M. Buck, B. Dewy, F. M. Fuller, O. C. Lambert, A. J. 
Thomas, C. A. Timmons, E. E. Winckler. This concern needs 
no introduction, and their representatives were kept busy wel- 
coming their many friends and explaining “Kanners’ Koke.” 


AYARS MACHINE CO., Salem, N. J. ° 

R. F. Ayars, D. M. Ayars, M. B. Ayars, C. H. Ayars, W. 
F. Ayars, C. W. Bennett, C. Bradway, W. Brandiff, J. C. Butch- 
er, F. H. Carll, J. Croft, E. C. Day, G. P. Dixon, W. C. Fen- 
nimore, F. Flounders, C. Mann, G. L. Piper, I. Plasket, C. C. 
Robinson, W. Sellers, J. Wilson. Demonstration comprised com- 
plete outfits for canners of all sizes and for every sort of food. 
Many of the machines known to canners were shown with the 
new improvements, special attachments, and their line of tomato 
canning machinery attracted attention. Their tomato filling ma- 
chines for sanitary and cap-hole cans, both double and single 
feed, have been brought to a high degree of perfection, and the 
models shown were neat and attractive. 


BAKER-SHIPPEE MFG. CO., Los Angeles, Cal. 

H. C. Shippee, H. C. Randolph, George Draper, J. M. Swing, 
John Baker, Phillip Renneburg, Frank Paul, S: E. Andrews. 
This concern demonstrated their well-known agitating system 
for processing the cans in a continuous operation, the cans being 
fed to the machine direct from capper or sanitary sealer, car- 
ried through the cooker automatically, and discharged at any one 
of five points, thus regulating the cook to any number of min- : 
utes. Takes practically all size cans, and can be adjusted or 
changed while running. 


CONTINENTAL CAN CO., Syracuse, N. Y. 
Represented by J. E. Abrams, F. P. Assman, F. M. Assman, F. 
A. Assman, J. A. Beach, R. A Blood, J. E. Bratt, E. W. Bromleon, 
C.C. Conway, J. Coyle, T. G. Cranwell, F. J. Currie, C. H. Englar, 
T. Flannigan, G. Fluck, F. Goldacker, G. H. Ivins, A. P. Jacobs, 
Cc. H. Kilmer, F. A. Kreuher, A. L. Kronquest, G. L. McBrien, 


ALBERT P. JACOBS 
Continental Can Co., Syracuse, N. Y. Office 
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E. D. Murphy, R. Nitsch, E. K. Norton, W. N. Norton, G. E. D. 
Parker, C. Prahl, F. A. Prahl, D. C. Robinson, I. Robinson, H. 
H. Robertson, R. A. Rouse, L. Schlosser, E. ¢. Shriner, A. A. 
Simon, S. J. Steele, C. A. Suydam, X. J. C. ‘Taliaferro, E. J. 
Turner, A. F. Wallace, I. F. Warme, E. P. West, J. Wing, 
Young. They occupied a large section in the northwest corner 
of the center main floor and a special booth to the left of the 
main one. Their Continental closing machines were shown in 
action, feeding automatically from single or double line, coming 
from exhauster or fillers, and delivering direct to process crates 
or continuous cooker. Several machines and systems were in use 
for convenience of inspection by different style packers. 


CONTINENTAL MFG. CO., Philadelphia, Pa. 


James B. Bush, H. L. Casler, R. V. Burgess and E. E. Beld- 
ing demonstrated the dry pastes and special canners’ pastes and 
adhesives which this concern makes. 


COONS, MABBETT CO., INC., Rochester, N. Y. 


W. N. Button, B. C. Coons, George Holliday, S. G. Mab- 
bett, J. Miller, G. C. Palmer, H. H. Rich, John Taylor, D. B. 
Weaver, showed a very complete line in a well decorated booth 
on the first floor. 


CRARY BROKERAGE CO., Waukesha, Wis. 


R. W. Crary, Fred J. Strong, C. N. Keeny, George W. 
Gribbs, maintained a booth on the mezzanine floor to welcome 


R. W. CRARY 


their many friends in the pea-canning business and to explain 
their pea seed. 


DELPHI ENGINEERING CO., Delphi, Ind. 


_B. Hartel, H, Grollendiek, J. Havemeyer, M. Ives, Earl D. 
Smith and D. Smith, explained their circle hoist to visitors, using 
a small model for purposes of demonstration. 


DIAMOND CRYSTAL SALT CO., St. Clair, Mich. 
Rudolf Fiala, E. G. Fisher, R. R. Moore, J. T. Powell, H. 
A. Thurlow, C. R. Walker. This booth was on the mezzanine 
floor, back of the elevators, and had on hand sacks and small 
barrels of salt for inspection. 


F, G. DICKERSON, Chicago, Ill. 
F. G. Dickerson, J. J. Mojonier, F. T. Stater. Booth on first 


floor, south isle. Had a model milk-filling machine on hand, 
equipped with auto tipper, using the regulation No. %4 can. 


BAUER MANUFACTURING CO., Havre de Grace, Md. 


Was represented by F. W. Clapp, Walter Edmondson, J. O. 
Edmondson, A. J. Ford and L. A. Vosburg. 


E. W. BLISS COMPANY, Brooklyn, N. Y. 


M. Aronson, C. J. Ellsworth, Peter Kruse, J. B. McCann, 
F. D. Mackay, F. C. B. Page, E. B. Peet, William Riley. Occu- 
pied a booth on the mezzanine floor, but did not attempt to dis- 
play their large line of can-making machinery, devoting the space 
entirely to the comfort and convenience of visitors, catalogs and 
photographs being used for demonstration purposes. Those in- 
terested were taken direct to the big plant in automobiles. 


J. BOLGIANO & SON, Baltimore, Md. 


Were represented by R. J. Bowen and E. Hedeman. C. J. 
Bolgiano was in attendance a short while. A full line of seeds 
was shown in attractive glass holders. Their various strains of 
tomatoes were exhibited. Their location in the hall, on the mez- 
zanine floor, was a poor one, but many of their friends managed 
to find it. They were on the west end, about the center of the 
space allotted. This section of the hall is not adapted to exhibi- 
tions such as the canners’. ; 


W. W. BOYER & CO., Baltimore, Md. 


J. M. Adelsberger, Elmer H. Newman, E. C. White, Paul 
H. Winzer. Booth occupied a large and attractive space on the 


E. C. WHITE 


mezzanine floor; was tastefully furnished for the convenience of 
visitors. 


BOYLE CAN COMPANY, Baltimore, Md. 

Charles J. Brooks, Sr., Charles J. Brooks, Jr., W. G. Daugh- 
erty, J. H. Saunders, A. S. Seebold, R. J. Thompson. The booth 
was on the mezzanine floor, north side aisle; quite a few samples 
of their cans were arranged for inspection, and some one was 
always on hand to make the visiting packer or prospective cus- 


CHAS. J. BROOKS 


tomer comfortable. Ice water and cigars helped make the se 
oe as water was a scarce article in the exhibition hall. The 
rooks Solder and Metal Works, of which Charles J. Brooks, 
Sr., is president, occupied the same space. 
THE BROWN-BOGGS CO., LTD., Hamilton, Canada. 


F. J. Lavery, George Smith, T. A. Brown, W. E. Blandford. 
They mairitained headquarters for Canadian canners and regis- 
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tered those in attendance. This concern is agent in the Dominion 
for many of the big machinery concerns that displayed their line 


at the Convention, and, therefore, did not need to show ma- 


chinery in their booth. 


BURDEN & BLAKESLEE, Cazenovia, N. Y. 


Represented by M. D. Blakeslee and Henry Burden, 2nd. 
‘Their well-known can-righting machine was displayed. This lit- 
tle machine guarantees that the can will come to the filler with 
the cap-end up, thus avoiding loss of raw material and slopping 
of the floor. They also had their can-fork, a little device for 
lifting ten to twenty cans at a time, with one hand. 

BURT MACHINE CO., Baltimore, Md. ; 

Represented by H. A. Miller, J. T. Whitehurst, J. L. White- 
hurst and C. H. Wild. Had booth on first floor, directly in front 
of elevator and side door. Several different style machines were 


shown and the advantages pointed out by those in attendance at 
the booth. 


CALVERT LITHOGRAPHING CO., Detroit, Mich. 
Represented by C. H. Gleason, Jr., Fred K. Huetwohl, J. 
Connelly and F. K. Cooper. Had their booth on the mezzanine 
floor. Hundreds of samples of labels made for packers and 
much high-class cut-out and lithographed work displayed for the 
inspection of those who appreciate good labels. 


CANNERS’ EXCHANGE (INSURANCE), Chicago, Ill. 


C. E. Johnson, C. R. Leland and Lansing B. Warner main- 
tained a large booth on mezzanine floor, in the extreme north- 
west corner. This is another booth that was badly hidden by 
elevator shafts and large columns, but the many packers who have 
saved by placing their insurance in Canners’ Exchange did not let 
anything stop them. They know it pays, and that’s what counts 
all the time. 


CHAIN BELT CO., Milwaukee, Wis. 

W. C. Frye, C. F. Messinger, B. S. Reynolds, Kemper Sli- 
del displayed a considerable number of special new, improved 
chain belt attachments for use in canning factories and some 
conveying systems of special interest to packers. Most of their 
line was not displayed, except by catalog, however. 


CHICAGO MILL & LUMBER CO., Chicago, IIl. ° 
Represented by W. Harry Davis and Ed. A. Srill, had on 
hand several sample wooden boxes and two special wire-bound 
boxes, suitable for the packers. 


CHICAGO SOLDER CO., Chicago, Ill. 
With F. C. Engelhart and A. Sternad, maintained an in- 
teresting exhibit of their Auto-Tipper. The revolving feature 
is a new one this year. 


CHISHOLM-SCOTT CO., Cadiz Ohio. 
Gustav Bissing, J. A. Hanna, S. M. Ryder, R. P. Scott, T. 
A. Scott, C. R. Snyder. Devoted their time, space and attention 
to the pea packers, most of whom are using their well-known 
viner system for hulling peas. 


E. B. CLARK SEE DCO., Milford, Conn. 
E. F. Adams, A. B. Clark, F. M. Clark. As the name im- 
plies, seeds of all kinds; mezzanine floor. 


COLBERT CANNING MACHINERY CO., Buffalo, N. Y. 
Represented by C. A. Colbert and J. A. Whetstone, who 
demonstrated their various filling machines and rotary exhaust- 


Cc. F. COLBERT 
Colbert Canning Machinery Co. 


ers. A feature of this equipment is the interchangeable base for 
all machines, which nets the packer a saving in outlay. 
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ROBERT G. CLARK, New York City. 
R. G. Clark, T. Foster, J. W. Kent, M. King, R. A. Russell 
F. Schippers, Phillip Wyanski. On mezzanine floor. Displayed 
a very small body-making machine, which produced a can about ° 
1¥% inches long and one inch in diameter. Other machines were 
shown by catalog only. 


COLONIAL SALT CO., Akron, Ohio, 

With H. C. Elwood, F. F. King, R. J. McGibbon, A. J. 
Ruttenber, were on the mezzanine floor with samples of their 
well-known Colonial salt and a booth for the convenience of 
visitors. A Colonial greeting was given all who entered, as 
promised. 

DICKEY CANNING MACHINERY CO., Kokomo, Ind. 

J. C. Hitchcock, D. M. Osborne. Displayed a new tipping 
machine for cap-hole cans. 

ESTATE OF W. S. DOIG, Brooklyn, N. Y. 

S. E. Dunham, W. T. Gardner, C. F. MacDonald, H. H. 
Malenzing, E. E. Williams. Had on hand several of their box 
nailing machines, especially adapted to canners’ use in nailing 
the tops on filled cases, or for assembling box shooks. 

DUNKLEY CO., Kalamazoo, Mich. 

G. T. Arnold, S. J. Dunkley, F. E. Lewellyn. Booth main- 
tained on mezzanine floor, in which they displayed their com- 

plete line by catalog. 


DUNSTON LITHOGRAPH CO., Dunkirk, N. Y. 


A. V. Curry, R. W. Foley, E. H. Letchworth, B.C, McOm- 
ber, W. H. Thompson. Booth in center aisle, mezzanine floor, 
furnished with samples of color work, labels, etc. 


ECONOMIC MACHINERY CO., Worcester, Mass. 

H. H. Burk, C. E. Butler, C. F. Woodaman, F. O. Wood- 
land. Had an extensive exhibit to demonstrate their bottle- 
labelling machines for placing labels on bottles of all shapes 
and in any position on the bottle, one or two at a time. 


ELGIN MANFG. CO., Elgin, IIL, 
Was represented by Lee W. Duer. 


EDWARD ERMOLD CO., New York City. 


Conrad Enrich, Jr., Edw. Ermold, W. A. Guthrie, J. Hoff- 
mann, J. H. Miland and James Slagle. Booth on first floor 


Exhibit of EDWARD ERMOLD CO. at N. Y. Convention 


directly in front of main entrance, in which they displayed to 
advantage and in good taste their line of machinery for bot- 
tlers, such as bottle labelers, etc. Their bottle-corking machine 
also attracted attention. 


FEDERAL GLASS CO., Columbus, O. 
Frank I. Rodgers, George Beatty, J. M. Beatty, W. B. Fenn. 
Special glassware of all kinds used by the canners and pre- 
servers; tumblers, bottles, jars, etc. 


A. T. FERRELL & CO., Saginaw, Mich. 

Represented by A. T. Ferrell, A. Rushlo and L. W, Bowen. 
Showed their well-known line of machinery for cleaning peas, 
beans, etc. Pickling belts, ventilated hopper truck, Giant viner 
feed and the can-stamping machine. The “Clipper” line of pea 
machinery attracted attention and made the booth a popular one. 
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SANITARY 
CORN PACK 


CORN HUSKER 


- SANITATION 


YOU HAVE NOT FULFILLED EVERY DUTY 
UNLESS YOU HAVE FULFILLED THAT OF CLEANLINESS 


The success of your business Mr. Canner, is not in how many cans of corn you are going to sell, 
but how many repeat orders will come back from the sales of the first consignment. 


The color of your label, or the name of your brand is not what will make your business grow, 
but the quality of your product. / 


The first and most essential step for quality is Sanitation. In your corn shed this season there 
will be scores of women and children, yes children, not to work but to be near their mothers. 
This drove of people, ‘Don’t Spell Sanitation’’. We want to mail you a folder of our ““MORRAL”’ 
Husker, which will butt, husk 
and silk 180 ears of corn per min- 
ute, automatically, and do it better 
and cleaner, than the best of hand 
huskers. 


We haven’t the space here to 
tell you all of the advantages, 
but if we state that four ‘‘Morral’’ 
Single Huskers will keep a line of 
machinery busy, and do it better, 
it is worth an enquiry from you. 


MORRAL BROS. 
MORRAL, OHIO 


HUNTLEY MFG. CO. 
SILVER CREEK, N. Y. 


“MORRAL” DOUBLE HUSKER—Patented 
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D. M. FERRY & CO., Detroit, Mich. 
Were represented by Mr. Theo. Cobb, who is well-known to 
all who have attended canners’ conventions. 


J. B. FORD CO., Wyandotte, Mich. 
E. C. Beardsley, G. E. Gordon, G. J. Neufer and W. E. 
Ratz. Displayed quantities of their Wyandotte sanitary cleaner 
and cleanser, which is used extensively in factories for clean- 
ing machinery, pots, pans, trucks, floors and everything about 
the factory. 


GARDEN CITY LABORATORY, Chicago, III. 

Represented by W. S. Black and W, H. Black, who recently 
purchased the interests of Mr. Terry, who formerly conducted 
this business. Samples of flux were exhibited and given to those 
interested. 


GAVAZA BOTTLE CAP CO., Boston, Mass. 

Dr. J. Bogan, B. Bondy, T. Burke, R. Elms, H. Elms, G. V. 
Gavaza, C. Gavaza, W. W. Mason, E. McNulty, C. C. Parker, N. 
Pettitte. This is a new bottle cap in the canning industry, which 
is practically a self-opener, the company claiming that it may be 
replaced by hand and still be secure and tight. 


GENERAL ELECTRIC CO., Schenectady, N. Y. 

Represented by W. C. Deterling, were kind enough to fur- 
nish the exhibitors with good motors to run their machinery 
during the week. Consequently this company had a-good display 
in nearly every booth, and those who saw how well the displayed 
machinery ran can get a good idea of the reliability of these 
motors. 


GOODELL CO., Antrim, N. H. 
G. E. Matthewson, G. W. Prentiss, G. J. Turnbull, D. H. 
Wright. This concern makes apple and other peeling machines, 
knives, etc., of which their display showed numerous kinds. 


GRASSELLI CHEMICAL CO., Cleveland, Ohio. 


C. L. Brandon and W. C. Mills represented this well-known 
firm, and we can only add that the booth was as attractive as 
usual, was tastefully furnished and made comfortable for their 
friends. “Eureka” soldering flux is an old friend in the indus- 
try, the large majority of canners and can-makers having “mar- 
ried” it some time ago, as the saying goes. 


THE JOSEPH HALLER CO., Sheridanville, Pa. 


Peter A. Epp, J. F. Haller, R. A. Haller. Displayed their 
complete line of bottling machinery and equipment, including 
washers, rinsers, fillers, sterilizers, etc. They occupied a neat 
booth on the first fioor, to the left of the main entrance, and 
the preservers, catsup makers and others packers of bottle and 
jar goods apparently made the booth headquarters. Their fruit 
washers and cleaners interested fruit packers. 


FRANK HAMACHEK, Kewaunee, Wis. 


J. G. Coll, Frank Hamachek, Sr. and Jr. The viner feeders 
made by this concern are so well known to pea canners it seems 
unnecessary to describe their exhibit. They make them in dif- 
ferent styles to suit the demands of users, and they also make 
a useful tool in the shape of a chain belt adjuster, which they 
displayed at the convention. Their viner feeders are equipped 
with or without the separator, which is a feeding device to in- 
sure uniform feeding. 


HAMILTON COPPER & BRASS WORKS., Hamilton, Ohio. 
Were represented by Mr. Charles Deumer, the president. 
Display consisted of copper-jacketed kettles used by preservers 
and catsup makers, the balance of their extensive line being 
shown by catalog only, because of lack of floor space at the show. 


HANDY CAP CO., Chicago, ILL. 

T. J. Hair, C. H. Longman, G. C. Longman, E. B. Longman, 
HL. Londsdale, R. McLennon, J. E. MacMurray, H. B. Mer- 
rill, E. S. Norton, R. H. Norton, P. Peterson, J. M. Sullivan, 
F. H. Swift, D. G. Throne. A neat and attractive continuous 
conveyor system displayed a large line of sample bottles, jars, 
etc., which were crowned with this self-opening cap, and the 
booth was equipped with the machines which put the crown on, 
so that the show was an interesting one. 


c. S. HARRIS CO., Rome, N. Y. 


Mrs. C. H. Harris, J. L. Stratton, William Reill. A small, 
miniature model of their traveling crane or overhead carrier 
acted as a demonstrator and made the booth popular. 

HAZEL-ATLAS GLASS CO., Wheeling, W. Va. 

J. S. Algec, J. B. Bellamy, A. L. Cochran, W. H. McClure, 
S. B. Whitlock. A small but varied supply of glassware used 
by the packers comprised this exhibit and served to show the 

diversity of the line they manufacture. 
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HOGG & LYTLE, LTD., Toronto, Canada. 


J. F. Garfat and J. H. Hogg. They make a specialty of 
seed peas and beans for packers, and their exhibit was confined 
to these two articles. 


HUNTLEY MANFG. CO., Silver Creek, N. Y. 

Represented by W. A. Chapman, A. S, Garman, C. G. Groat, 
C. G. Hammond, W. H. Holmes, F. T. Holmes, T. Sackett and 
A. H. Smith. Exhibit consisted of several dozen machines used 
by canners, including pea and bean cleaners, graders, elevators, 
picking belts, tomato scalding, washing and peeling outfits, the 
Morral-Monitor- corn husker and. numerous other machines. 
The Baker-Shippee continuous automatic agitating cooker was 
part of this exhibit, although separated by an aisle. The cherry- 
stoner or pitter, the filling machines of various kinds, bean ma- 
chinery, etc., were all on the floor and many of them in opera- 
tion. This was one of the largest shows, taking a large part 
of the center aisle section and extending the entire width of 
the space. 


ROBT. HUTCHINSON CO., INC., Belair, Md. 


Robert Hutchinson, Charles Stephens. Displayed their fill- 
ing devices for cap and sanitary cans, which they say insures a 
hand-filled can of uniform and regular fill. ° 


IMPERVIOUS SHEET STEEL CO., Pittsburg, Pa. 
Were represented by H. M. Easton and Chas. E. Pope. 


CANG. MACHINERY CO., Milwaukee, 
1s. 

G. E. Anderson, I. Anderson, P. Phelps and E. J. Vaudreill. 
Showed a new pea-washing machine of rotary design, built for 
continuous operation, discharging the peas at one end after 
being washed. They also displayed a new conveying system for 
the pea packers, in which business Mr. Vaudreill is well known. 


INVINCIBLE GRAIN CLEANER CO., Silver Creek, N. Y. 

L. H. Brand, M. Cope, E. Keith, M. Mannlin, F. H. Morley, 
Jr., C. H. Sterling, C. Wilkinson, J. B. Zimmerman. Their 
famous steel roll corn: husker, the several pea cleaning and 
grading machines, picking belts and bean machinery were on 
display for the inspection of packers. Their booth was on the 
first floor and everything was done for the convenience and com- 
fort of visitors. 


JEFFREY MANFG. CO., Columbus, Ohio. 
C. Anthony, F. C. Ayars, F. A. Behmer, J. B. Noros, N. 
_ Pelmey, E. V. Francis, M. D. Jeffrey, G. Kattenback, C. M. 
Knopt, C. W. Miller, George Mueller, J. B. Ogden, O. B. 
Westcott, J. L. Pennock. Special machinery for packers was 
shown, and their line of conveying and other machinery was 
demonstrated by catalog. 


JOHNSON-MORSE CAN CO., Wheeling, W. Va. 

O. J. Johnson, S. R. Johnson, B. C. Keithly, A. A. Morse, 
J. P. Wells. Cans, both cap hole and sanitary style, were used 
to decorate the space and for purposes of demonstration and 
comparison. The boy wheeling cans was an attractive display 
and is well known to all packers. Other than this the booth was 
arranged principally for the convenience of canners who wished 
to rest during the rounds of the hall, old exhibitors well know- 
ing that such privileges are appreciated more than anything else. 


KARLE LITHOGRAPHIC CO., Rochester, N. Y. 
J. S. Brintnall, W. K. Hoyer, J. G. W. Karle, Wm. J. C. 
Karle, C. L. MacLeod, F. M. Warren. Labels and more labels, 
interspersed with cutout work and big display sheets, as well 
as attractive hangers, comprised this display and made it inter- 
esting. 
Cc. M. KEMP MFG. CO., Baltimore, Md. 
Wm. Hunt, C. A. Jones, W. W. Kemp, James Meehan and 
J. B. Byrnes. Exhibition hall managers would not permit use of 
gasoline or other fires in the building and Kemp did not show 
their 20th century gas-producing apparatus as had been planned, 
and as they always have at former shows, but their representa- 
tives were aways to be found on the floor or at the space they 
had reserved, and their printed matter and catalog displays fully 
described the advantages of their system. 


W. S. KERN, Wilkes-Barre, Pa. 

Represented by W. S. Kern, who took charge of his booth 
and displayed the only machine he makes—the Kern catsup 
finisher for catsup makers and pulp manufacturers. This popu- 
lar little machine is simple and easily assembled or taken apart 
for cleaning, and the visitor found it in a different stage of con- 
struction at each visit. 


(Continued on Page 45) 
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A Labeler for Every Purpose. 
Fully guaranteed and with years of 
satisfactory operation to its credit 


World Automatic Rotary Labeler 


Body and neck labels at one operation or 
body labels only75 to 110 bottles per minute 


World Labeler, Improved 


The standard hand fed machine 
for all classes of work 


World Labeler, Junior 


Body labels 4 pints to quarts 
Big in results, small in price 


Let us tell you what we can do for you personally. A request for information will not obligate 
you, but will show you where you can save a whole lot of money. 


ASK OUR FOOD PACKAGE DEPARTMENT. 
ECONOMIC MACHINERY CO., WORCESTER, MASS. 


SIGN OF QUALITY 


ROGERS Bros. 
ALPENA, MICH. 


Growers of Fancy 


SEED PEAS BEAN 
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PUBLISHED EVERY MONDAY BY 


THE TRADE COMPANY, 


A. I, - - - Manager and Editor. 
Baltimore and Holliday Sts., Baltimore, Md. 
Telephone St. Paul 2698 


Tur Canning Trapx is the only paper published exclusively 
in the interest of the Canned Food Packers of the United States and 
Canada. Now in its 38th Year. 


TERMS OF SUBSCRIPTION. 
Payable in advance, on receipt of bill. Sample copy free. 


One year, - - $2.00 
Foreign, - - $4.00 


Extra copies, when on hand, 5 Cents each. 
ADVERTISING RaTES.—According to space and location. 
Make all Drafts er Money Orders payable to Tam TRaDE Co. 
Address all communications te Tax TrapR Co., Baltimore, Md. 


Packers are invited and requested to use the columns ef THE 
Canning Trap for inquiries and discussions among themselves on 
all matters pertaining to their business. 


Business communications from all sections are desired, butanony- 
meus letters will be ignored. A. I, JUDGE, Editor. 


Entered at the Postoffice, Baltimore, Md., as second-class mail matter. 


BALTIMORE, MONDAY, MARCH 15, 1915. 


EDITORIAL JOTTINGS. 


Speaking of a Brokers’ Special—how about this? 


President Numsen highly approves of our method of 
giving the Convention story in serial form, as we have 
been doing; for, as he says, it induces a careful reading 
of all matters, thereby getting before the entire industry 
all the important considerations of the Convention: an 
impossibility when the whole mass is given in one issue. 


Some of the exhibitors may be growing restless over 
the long delay in giving them their innings—the write- 
up of the exhibits ; but, like the boy with the goodies, we 
are saving the best for the last. The main thing is they 
will get it, and our readers will know thereby more about 
what was shown—which, after all, was the purpose in 
showing them. So be a little patient, ye machinery and 
supply men, and you will have all the rest given you next 
week—the March 22nd issue. 
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This time we want to draw the attention of the 
brokers to some points of etiquette in the conduct of their 
business, much along the line of fair dealing, for which 
the brokers clamor so loudly from the canners. Some 
weeks ago we published a letter from a Nebraska canning 
concern, giving the contents of a telegram just received 
from a San Francisco broker, offering the sale of a large 
block of corn at a special, private price and terms—far 
below the market price. In fact, the privacy apparently 
arose from the fact that the price was so low that the 
packer would surely lose money. The packer indignantly 
turned down the special good business, and told the 
broker to scratch his name off his “fishing” list, as he did 
not want to be bothered with any more such offers. 

Since then we have called attention to another gen- 
eral circularizing by a brokerage concern, offering stand- 
ard goods at below cost prices—to the jobbers to get 
offers to buy, and then in turn to the canners as repre- 
senting the sentiment of the buyers. This species of 
“come-on” game is as familiar to the brokers as their 
A, B, C’s, but to many packers—judging by the way they 
fall for it—is as Greek or Sanscript. Hundreds of pack- 
ers in all sections of the country take these offers as bona 
fide or legitimate offers, and no one can tell them any- 
thing to the contrary; they do not even note that the let- 
ters are mimeographed, circular letters, and that they are 
sent out by the hundreds to canners in the hope that some 
will swallow the bait. And some do. 

Now you brokers who are standing for the square 
deal between canner and his representative, do you think 
it a square deal towards your client to break down the 
market by such means? Is there any honesty in going to 
the buyers with goods at below market, and too often 
below cost, prices, under the impression that packers are 
actually offering the goods at those prices, until buyers 
consent to take them; and then using these orders to buy, 
as a club on the canners to get the goods at the low 
prices? 

This unfair method is not employed solely by the 
harum-scarum, unreliable brokers so do not make that as 
an excuse. It is being resorted to by some brokers who 
hold themselves in very high esteem. 

Here is a letter from one of the prominent brokerage 
houses of the city bearing the date: 


“Chicago, March 3rd, 1915. 
Hampton-Kelley Company, 


Hampton, Iowa. 

Gentlemen: Half a dozen of our packer friends are — 
offering us FUTURE Standard Iowa Evergreen Corn at 
62%c f. o. b. cannery, with a 4 per cent discount if the 
goods are taken promptly during or at the close of the 
packing season. This makes the price 60c f. o. b. can- 
nery net. 

Now we have in hand order for 1,000 cases at 60c 
f. o. b. cannery for season shipment, less 144 per cent for 
cash in ten days, from a Southern buyer. If you can ac- 
cept on this basis, please advise promptly and we will give 
you shipping instructions on samples of 1914 packing for 
this buyer’s inspection. 

Thanking you and with best wishes, we remain, ° 


The remarkable increase in demand for 
the Sanitary can is the strongest kind of 
evidence of a definite desire for canned 
products of the highest possible quality. , 
The fact that the demand is not limited to 
any particular class of packers or varieties 
of goods is further proof of the general and 
broad popularity of a container which per- 
mits of a quality only limited to the aims 
and ambitions of the packer. 

The “best” is best in the Sanitary Can. 


AMERICAN CAN CO. 


Chicago, Ill. NEW YORK San Francisco, Cal. 
Rochester, N. Y. Baltimore, Md. Portland, Oregon 
Hamilton, Ont. 
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And in reply to this the canners answered : 
Brokers, 
Chicago. 
Gentlemen: Answering your March 8rd inquiry. 


Six should be enough to select from. Why do you call on 
us to meet this ridiculous price? Either you or the other 
fellow needs a guardian. 

Please scratch our name from your mailing list on re- 
ceipt of this letter. Respectfully, 

THE HAMPTON-KELLEY CANNING COMPANY. 


P. S. Note.—And still they shoot such men as Lin- 
coln and McKinley. KELLEY.” 


Complaints have been numerous and urgent that 
brokers are not being sufficiently paid for their services, 
but when evidences such as this come from leaders among 
the brokerage fraternity, it need not be wondered at that 
canners are asking if they are not paying entirely too 
much for brokerage service. 

When the canned food industry has been disposing 
of its products so near the cost line as to make a distinc- 
tion without a difference, the members of that industry 
may be expected to be rather “testy” about any effort to 
_ still further depress prices; and it is to be expected that 
they will say some harsh things about those who make 
the efforts. That is only natural. The brokerage fra- 
ternity will do well to give strict heed to this on-coming 
storm, and try to prevent it by removing the cause during 
the present season. 


MEETING OF THE ADVISORY COMMITTEE OF THE 
TOMATO SECTION OF THE NATIONAL CANNERS’ AS- 
SOCIATION, BALTIMORE, FRIDAY, FEB. 26th, 1915. 


Pursuant to a special call issued by Mr. Geo. N. Numsen, 
President and Mr. Frank E. Gorrell, Secretary, of the National 
Canners’ Association, a meeting of the Advisory Committee of 
the Tomato Section, N. C. A., was held on this date at the Hotel 
Rennert, Baltimore, Md. There were present at this meeting, 
in addition to the President and Secretary of the National Can- 
ners’ Association, the following gentlemen: 

Mr. H. L. Cannon, chairman; Mr. D. H. Stevenson, secre- 
tary; Mr. John R. Baines, Mr. William Silver, Mr. E. C. White, 
Mr. H. L. Harrison, Mr. F. A. Torsch and Mr. E. A. Kerr. 


The meeting was called to order promptly at 2 P. M. by 
the chairman, Mr. H. L. Cannon, and the Chair announced that 
the meeting was specifically for the purpose of discussing rec- 
ommendation No. 2 in the report of the chairman of the Com- 
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mittee on Statistics, which recommendation was unanimously 
adopted at the convention in New York City under date of 
February 9th, 1915, with the idea of putting into effect as 
quickly, as possible the provisions of this recommendation, 
which is as follows: 

“That a system be inaugurated to gather and report 
by a daily bulletin the sales, both spots and futures, of 
tomatoes by the packers, stating quantity, grades, sizes 
and prices, under the supervision of the secretary of the 
National Canners’ Association at Washington, D. C.” 

There was considerable discussion as to what method 
should be pursued in making these statistics public, and it was 
decided that instead of a daily bulletin, such statistics be pub- 
lished through the press, the idea being to give as much pub- 
licity as possible. A poll of those present showed that this 
was undoubtedly the unanimous opinion. Consequently on 
motion, recommendation No. 2 was amended, substituting for 


the words “By daily bulletin’ the words “By means of the 
press.”” This was unanimously carried. 


Mr. Silver then made a report to the meeting of the re- 
sults of a meeting that had just been held by the commission 
men on the question of their co-operating with the canners in 
securing and contributing these statistics, which’ was to the 
effect that the commission men, who represented six of the 
largest concerns, heartily concurred with this movement and 
liberally contributed to the support of same. 

On motion by Mr. Robinson, seconded by Mr. White, it 
was agreed to extend the authority to Mr. F. A. Torsch, chair- 
man of the Statistics Committee, to enlarge his commitee by 
appointment of any number of men which he deemed advisable 
to carry on this work. Also that a limited amount of prelimi- 


nary expenses be allowed him in securing a requisite number 
of supporters to this movement. 


On motion, which was unanimously carried, it was also 
decided to recommend to the chairman of the Statistics Com- 
mittee, that he place before the salesmen of the various supply 
houses the great advantages to be obtained from the gathering 
of such statistics, with the idea that they, in their various trav- 
els among the tomato canners, would do all in their power to 


co-operate and assist in the work of the weneebned of his com- 
mittee by exploiting this scheme. 


On motion of Mr. White, seconded by Mr. Harrison, which 
was unanimously carried, the chair was instructed to increase’ 
the Advisory Committee by seven additional members, so as to 
secure a more representative committee of the tomato canners 
of the United States. The chair then appointed the following 


gentlemen to work on this committee with those members al- 
ready elected. These were as follows: 


Mr. F. M. Shook, of Ohio; Mr. Ralph Polk, of Indiana;. 
Mr. R. S. Fogg, of New Jersey; Mr. E. Greenebaum, of Dela- 


ware; Mr. A. Phillips, of Maryland; Mr. J. E. Diament, of New 
Jersey, and Mr. W. C. Smiley, of Virginia. 


On motion the meeting then adjourned subject to the call 
of the chair. 
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AYARS PEA FILLER. 


We are sole Canadian Agents for all the LEADING CANNING MACHINERY MADE. 


EVERY “CANADIAN CANNER” 


the VERY BEST POSSIBLE EQUIPMENT at the 
MOST REASONABLE PRICE, andathat is what EVERY 
Canner gets when he orders his ‘‘Canning Factory Equip- 
ment’’ from The B. B. Co. Limited. 
And ‘‘YOU”’, Mr. Canner, if you are thinking of purchas- 
ing Canning Machinery, you cannot be sureof MAXIMUM 
EFFICIENCY unless you get in touch with, 


THE BROWN, BOGGS CO., Ltd. Hamilton, Can. 


“Canadian Canning Machinery. Headquarters” 


MAIERS 
SILVER 
CAN 


FOR RUSTY CANS 


BALTIMORE, MD. 


Also, colored lacquers for all 
cans new or old. Better pro- 
tect cans before they rust and 
save on “swells, rusties”’, 
clause. 
3 
JOHN G. MAIERS’ SONS 


p ATENT Manufacturers want me to send them patents on 

useful inventions. Send me at once drawing 

and description of your invention and I will give 

you an honest report as to securing a patent and whether I can 

assist you in selling the patent. Highest references. Establish- 
ed 25 years. Personal attention in all cases. 


WM. WN. MOORE, Loan & Trust Building., Washington, D. C. 


CANTON BOX COMPANY 


2501 to 2515 Boston St., 


PACKING BOXES 


Made up or in Shooks. 


in Plates 


MERICAN CokeT 


AMERICAN COKES 


We also manufacture Black Sheets, Galvanized Sheets, 


Highest quality PLATES— specially adapted to the of 
erne ates, Form etal Roofing an iding 


Products, unexcelled for the construction of sheds, factories, warehouses, etc. Write for full information, 


HEET AND TIN PLATE COMPANY, General Offices, Frick Bidg., Pittsburgh, Pa. 


Baltimore, Md. 


Cargo or Carload. 


All 
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... Brokers... | cRARY BROKERAGE COMPANY 


PACKERS’ SALES AGENT 
Favorably Known to the Canning Industry WISCONSIN CANNED PEAS 


WAUKESHA, WIS. 


LEE BROKERAGE COMPANY 
CHICAGO, ILLINOIS CANNED FOOD BROKERS 


INDIANA TOMATOES A SPECIALTY 
657 WEST RANDOLPH STREET 


305 Majestic Building INDIANAPOLIS, IND. 


CANNED FOOD BROKERS AND SALESMEN 


We've built over 13000 tanks and 


The Spring Trade buyers are now nibbling at the bait. We ison towers for every known 


every size. Water Works 
need more bait. Send us a list and prices of your offerings area Factories, Baral Homes. 
spot and future. Hurry up!! We want to land the order!! for special Tower cireular No 


GEO E LOCKWOOD C0 Box Shooks & Crating, 
wT FO Cli FI 
CANNING MACHINERY max Flux, e 
AND SUPPLIES Condensed Milk Machinery. 
1420 Chestnut St. ©. Phila. wail (Fillers, Sterilizers, etc.) 


THE 1914 DIRECTORY OF CANNERS 


A list of the canners of the United States, compiled by the National Canners’ 
Association, from Statistical Reports and such other reliabie data. 6th Edition. 


Carefully prepared and up-to-date; lists corrected by canners themselves; verified by com- 
petent authorities. The various articles packed and other valuable imformation is given. 
Distributed free to members of the National Canners’ Association. Sold to all others at 
$2.00 per copy, postage prepaid. The book that is needed by all wholesale grocers, brokers, 
machinery and supply men, salesmen and practically everybody interested in the canning 
industry. Get your order in early. 


NEW 1914 EDITION JUST READY 


NATIONAL CANNERS’ ASSOCIATION, Woodward Bldg., Washington, D. C. 


PERSONAL. CHECKS ACCEPTED 


. 


Every man in the Pea Canning Business or who contemplates starting, and desires 
the best possible equipment for shelling Green Peas, should communicate with me. 
I am prepared to build for sale or lease machines superior to any now in use, or 
would furnish blueprints with list of material required for building and patterns for 
making machines, if desired. Can furnish other types of machines besides my own. 


I will furnish automatic feeders with all machines I send out. 
Address for further particulars 


J. H. EMPSON, Longmont Colorado. 


JOHN A. LEE JOHN B. HENDERSON —— 
ANKSSTOWERS 

COLD 

WATER 
THE BALTIMORE COOPERAGE CO. “255° 


COPYRIGHT BY 


ROCHESTER, N.Y. 


SEE OTHER SIDE 
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Argument 
Needed 


The best canners The best designed 
in the country labels bear this 
place their imprint: 
orders “Stecher 
with Stecher labels Litho. 
us. sell your goods. Co.” 


A plant equipped like no other in the world. 


Prices 
Are 
Right 


Stecher Lithographic Co. 
Rochester, N. Y., U. S. A. 
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| WELL ER-MADE | 


Your profits depend on other things than the se!ling price of your product, the cost of your 
crop, cost of your fuel and the wages paid your men. 


These items are all highly important, but you are losing money, and lots of it, if you do not dispense 
with expensive hand labor wherever possible and change over out of-date power-eating equipment. 


Your wagons should be dumped in a few second-, the 
mate:ial carried into storage or to machines without any hand 
labor other than the simple operation of suitable levers or slides. 


If you carry empty or loaded boxes or crates any dis- 
tance by hand, you are paying seVeral times what it would 
cost to do the same work with a properly ar anged convey- 
ing system. 


If yeu are hand trucking any cans fr'm machiues to 
packers it is costing much Mure than the same work could 
be done for by meaus of a simple flexible conveying system, 
which not ouly reduces the operation cost but greatly 
increases the capacity. 


If you sort and scald tomatoes by hand it is costing 


you much more than you could do the same work for with 
suitable automatic michines. 


If you spend one cent in hand labor for handling yur 
refuse and piling it up ont of the way you are wasting that much 
money because it can all be handled better without a single 
human hand touching it, by suitable stacking conveyors 


If you have machines that run al] the time and can not 
be shut down and started at a m -ment’s notice, you are 
burning up coal to develop power that is being wasted. 


Every pound of coal costs some small fraction of a 
dollar and in addition there is always the wear and tear to 
machin ry and belts that can be saved by the right arrange 
of your equipment. 


Some of these points may seem too small to consider, but they are so important that large and 
successful corporations find it important enough to pay high class men large salaries to detect and 


eliminate these leaks. 


If these big highly efficient plants have to watch these points, there is all the more reason 
why the smaller concern should thoroughly investigate these conditions and stop these leaks that 


in many cases mean the difference between 


SUCCESS AND NON-SUCCESS. 


NOBODY KNOWS EVERYTHING, and we are no exception to this rule, but our many years 
of experience in handling the many hundreds of similar and difficult problems has taught us a 
Whole lot, and we do gladly give you the benefit of this experience if it will help you to cut your 


cost of production and increase your capacity. 


WE ARE NOT PHILANTHROPISTS. Our business is to design, manufacture and _ sell 


machinery, and ‘that is our main reason for putting this advertisement in front of you. 


However, we are not selfish, nor do we essay the ‘‘dog in the manger’’ role. 


If we can assist 


you, or give you advice along any of the lines of our experience. we will be very glad to serve you 
to the very best of our ability, whether you send us an order at this time or not. 


Write us today about the little leaks and troubles that you have been putting off from time to 
time, and figuring that you would get to it next week, next month, or in the winter when you are 


shut down.. 


SEND FOR CATALOGUE P-24. 


Weller Mfg. Co., 


Chicago 
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Seattle Salmon Market 


Sales mostly for foreign trade—Outlook exceptionally bright for spot stocks—Observance 


of Salmon Day—Cannery will soon start operation. 


Reported by Telegraph 


Seattle, March 11, 1915. 

Salmon.—tThis is the between-seasons in the canned sal- 
mon market. Ordinarily packers do not intend to do much in 
the sales department at this time of the year, being too busy 
with preparations for the new season’s operations. However, 
some business is coming through all the time, but this is mostly 
foreign trade. English buyers are picking up about all the fish 
offered that looks at all like a bargain. English buyers are 
commencing to turn their attention to futures even this early. 
This is due, of course, in a measure to the fact that some of the 
packers who have disposed of their 1914 packs are anxious to 
book some future orders. It is said on pretty good authority 
that considerable future business has been placed. 

So far as the spot market is concerned, prices are well 
maintained. About all the sockeye salmon offered is talls. A 
few reds are available. Pinks are in fair supply at 90 cents, 
the opening figure. Chums are held at 75 cents in most cases. 
Some are holding for even more. For the most part packers 
and brokers feel confident that as soon as warm weather comes 
the demand in this country will start in again and that stocks 
will be no difficulty in in disposing of what fish still remains in 
first hands on the Coast. The dealers here point out that finan- 
cial conditions have been such and the European trade such 
that many jobbers’ stocks in the East ordinarily disposed of in 
the domestic market in the spring have been disposed of in 
Europe or in Mexico; also that retailers are not carrying large 
supplies and will have to replenish their stocks for the summer 
consumption from spot stocks on the Coast. On this account 
among others, those who have fish to sell look for an excep- 
tionally active spring and summer business in spot stocks. 
Furthermore, it looks now as though the South will need a lot 
more fish than has so far been sent into that section of the 
country. 

The shipments of canned salmon by water from Puget 
Sound to foreign countries in February were very much lighter 
than during the same month a year ago. In fact, the February 
exports from this customs district amounted to only 1,328,556 
pounds, compared with 8,272,082 pounds in February, 1914. 
England took 1,006,000 pounds of the fish shipped last month. 


Financial stringency in South American countries to which 
large quantities of canned salmon have been shipped in the 
past, is largely responsible for the falling off in the water ship- 
ments. Such countries as Peru, Ecuador, Chile, ordinarily 
good customers, are practically out of the market. Even if 
orders are obtained packers find it difficult to make deliveries. 

Packers and brokers are much interested in the announce- 
ment coming from Brazil that that country plans a rearrange- 
ment of its duties on canned foods. In view of the campaign 
which the salmon packers have been making to obtain a re- 
duction in duties on canned salmon exported to Brazil, those 
here who are interested believe that possibly something may 
now be accomplished. 

Active preparations for the observance of Salmon Day are 
being made here in Seattle and other Northwest cities. Scores 
of stores already have installed extensive canned salmon win- 
dow displays and are in many other ways endeavoring to in- 
crease the sale and consumption of canned salmon on March 
12. The railroads are very active in helping this work along. 
Canned salmon will be the principal meat item on railroad bills 
of fare throughout this part of the country, and in many parts 
of the East. Hotels will also feature salmon very prominently. 
Governor Ernest Lister of the State of Washington has issued 
an Official statement designating March 12th as salmon day and 
urging the people to suitably observe the day. In this state- 
ment he calls attention to the many excellent ways in which 
salmon can be used, and says that he believes the salmon day 
movement is deserving of universal support. 

If present plans prevail, the Swift-Arthur-Crosby cannery 
on Hecete Island, in Southeastern Alaska, will begin operations 
April 25. This is said to be the earliest date at which a salmon 
cannery ever started operations. The owners of this plant are 
anxious to get to packing as soon as possible in order to swell 
the season’s catch to the maximum. A large amount of new 
equipment has just been purchased and will be sent North in 
the near future. Several connected with the plant have already 
gone North. A large number of cannery operators are now in 
the city getting ready for the season’s operations. 

“SALMON.” 


Canadian Market 


Tomatoes slump to low prices—A weak holder let go and demoralized the market temp- 


orarily—Peas and corn selling well—The trade awaiting the outcome of the Selling 


Company. 


Reported by Telegraph 


Toronto, March 12, 1915. 

The leading feature on the market this week was the 
sudden slump of 3-lb. tomatoes, which were sold at the low 
price of 60 cents, factory, for standard goods. It simply de- 
moralized conditions for the time being and will be a serious 
set-back for the packers holding large stocks. It is a re- 
grettable fact a canner could not hold these goods and await 
a more favorable market, and his method of selling was any- 
thing but regular. It would not have had such a serious 
effect on the market, if he was compelled to sell his goods, 
if he had offered them to one jobber, who naturally would 
have jumped at the price and readily purchased the total 
quantity. Instead he submitted his offerings to a broker, who 
sent a list of his goods, with the price, broadcast to every 
jobber. In the interests of the trade and with a view of up- 
holding a stronger market, this broker should have used more 
discretion and approached the largest buyer of canned goods, 
who would have taken advantage of such a low price and held 
the goods for a profit later. This broker evidently saw fit 
to adopt the other course, and the trade in general were con- 
versant with the low price offered. The amount of goods 
involved was only a small percentage of the large surplus 
held, which would total over a half million cases in the in- 
dependents’ hands alone, but it will now be a difficult matter 


to increase the jobbers’ views of price. This will only be ac- 
complished by them holding their goods, and, stocks being 
short in their hands, eventually buyers will have to pay the 
price. They are not long on their stocks of tomatoes, and 
the increased demand from retailers, who report a large busi- 
ness of late, will create a larger demand. 

Peas and corn are still rapidly selling and inquiries com- 
ing in both from the West and Ontario markets. Reports of 
many large sales have been made of late, and although prices 
have been extremely low in many cases good quality brands 
have enjoyed a good trade. The lower quality goods are be- 
ing quickly sold to the department store trade and retailing 
on a basis of 4 tins for 25 cents. The quality of the goods is 
fair, and this is the lowest retail offering in years, and the 
consuming public are taking every advantage of such low 
prices. No. 1 quality goods have been in good demand also 
and being sold from 671c. per dozen to 70 c., factory, while 
the lower grades as low as 55c. per dozen, factory. 

Beans, both wax and green, are slow on the market and 
there is usually little demand. Packers seem to put up these 
lines the past two years to excess, and the result is, when they 
wished to sell and realize, were invariably offered prices below 
the cost of packing. A sale of fair quality was made this 


week at 45c. per dozen, factory, and this low price shows the 


es 
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canner a loss and no encouragement to put them up another 


Fruits are still slow sellers and no inquiries for any of 
the lines except plums. A few sales were made at 65c., fac- 
tory, of the Lombard variety, and this price also shows the 
canner a loss. The West is not interested, due no doubt to 
conditions there, and consumers are more interested in the 
lower priced articles. Gallon apples are firmer, owing to the 
short stocks held and the recent advance on evaporated stock. 
Very few are held in packers’ hands, and from the volume of 
inquiries the past week the price will still go higher. Good 
quality apples that have been selling at $1.65, factory, have 
advanced to $1.85, and will be over the $2.00 before long. 
The few being held in packers’ hands are waiting a more 
favorable price that will show them a better profit on their 
holdings. 

The principal promoters of the Selling Company are still 
negotiating with the canners, but so far nothing definite has 
transpired, and naturally the trade in general is waiting the 
ultimate result of the proposed arrangement. 

CANADA. 


WESTERN MEETING ON MARCH 18th.—THE SECRE- 
TARY’S CALL. 


March 1, 1915. 
To Our Members: 

The Annual Meeting of the Western Canners’ Association 
will be held on Thursday, March 18, 1915, at the Hotel Sher- 
man, Chicago, beginning at 10 A. M., sharp, and continuing 
until all business of the Association has been dispatched. 
There will be sixty minutes intermission at 12 o’clock for 
luncheon. The report of the Secretary and Treasurer and the 
election of officers will be the first business on the program. 

The Western Association is today the strongest in its 
history. Some very aggressive, specific and vaiuable work has 
been accomplished during the last year, and we propose to 
make 1915 the banner year of our Association for practical 
results accomplished, and we urge every member of the As- 
sociation to be present at this meeting. Your interests really 
demand it. We want to double our membership during the 
first three months of the new Association year, and therefore 
not only invite, but urge, every canner in the jurisdiction of 
the Western Association to be present at this meeting and to 
feel free in taking part in its deliberation. If you are not a 
member, we are speaking frankly when we say to you that you 
cannot afford to remain outside the fold. The dues we ask 
barely pay the running expenses of the Association without 
the salary of the officiary. That great good can be accom- 
plished by the packers working closely in harmony no one 
questions. 

Let us make this meeting of March 18th the greatest get- 
together meeting in the history of our industry. Our dues are 
$10.00 per year to packers of over 20,000 cases annually; 
$5.00 for packers under this amount 

Please fill out the report at the bottom of this letter and 
return at once to this office. Do not sign report; your number 
indicates whom the report is from. The emergency of the 


case demands prompt action. 
G. W. DRAKE, Secretary. 


Acreage Future Sales Spot Holding 

Will you be present at the above meeting? 
Number...... ‘ 


With the above is to be considered the following regarding 
the proposed freight advance: 
THE FREIGHT ADVANCE. 
Circleville, Ohio, March 6, 1915. 
Gentlemen: 

Referring to my call for the Annual Meeting of the West- 
ern Canners’ Association, to be held in Chicago at Hotel Sher- 
man on March 18th, 1915, at 10 A. M., sharp, which was mailed 
you under date of March ist, I want to call your special at- 
tention to the importance of this meeting. You are doubtless 
aware of the fact that 41 railroads in the Central West have 
asked the Interstate Commerce Commission to allow them an 
advance on canned foods of 20 per cent. This Commission is 
now in session at the LaSalle Hotel, this city, and are giving 
a hearing to the railroads on this subject. That this advance 
is unjust and uncalled for to the packers of the Middle West, 
who have already been handicapped to a very great extent on 
_ in trans-continental shipments, need not be dwelt upon 

me. 


Continued from page 36. 


KIECKHEFER BOX CO., Chicago, IIl. 


Who makes regular and special boxes for packers, 
resented by J. W. Kieckhefer. 


R, J. KITTEREDGE & CO., Chicago, Ill. 


J. A. Caulfield, G. W. Davis, R. King, R. J. Kittredge, 
L. M. Wrenn. As we have mentioned before, many exhibitors 
prepared lounges and chairs for visitors, and this concern did 
that, as well as furnished ice water, and topped that off with a 
phonograph that rendered the latest and most popular music 
fer the benefit of all in the hall. Needless to say they had the 
booth tastefully decorated with all varieties of packers’ labels, 
hangers, calendars and display posters of one kind or another, 
but their specialty is canners’ labels. 


FRED H. KNAPP CO., Baltimore, Md. 


G. W. Beadle, Charles Black, C. W. Blackstone, C. O. Blee, 
C. J. Cook, H. G. Dewey, F. F. Edwards, es Farrar, Fred H. 
Knapp, O. H. Kyler, F. J. Meaghan, H. S. Rodgers, H. G. Tur- 
ner. This is the foremost concern of its kind in the country, 
having made labeling machines for many years, and a concern 
to which many canners are proud to take off their hat Always 
in front and foremost in any improvement that will help the 
packer to label his cans cheaply, but well. Their standard label- 
ing machines were shown, but their perfected wrapping machine 
that crimps the ends of the labels in the neatest style we have 
ever seen, attracted the attention of many canners. Their box- 
ing machine is also one of importance to packers and is in 
general use. 

D. LANDRETH SEED CO., Bristol, Pa. 

Represented by Col. John A. Hicks, David Landreth, S. P. 
Landreth, B. Landreth, Jr. and Sr., P. M. Minster and O. V. 
Spedden. Booth occupied prominent corner on the Mezzanine 
floor, hundreds of sample pans of their seeds being placed about 
the, booth and on the tables. Their Red Rock tomato is well 
known and they have developed a new tomato seed that is a 
little earlier than the Red Rock; this they have named Delaware 
Beauty. A very attractive sign on the center table, which was 
tastefully arranged, announced the arrival of this newcomer. 

E. M. LANG CO., Portland, Maine. 

B. Evans, C. J. Hughes, E. M. Lang, Jr., R. H., E. F. and 
Charles Lang, H. H. Pease. The oldest and best known solder 
house in the country naturally had on hand some samples, but 
they also had on hand many of their ingenuous can cap-dropping 
machines for placing the can caps in the can crease; also their 
cap-hemming machine for putting solder around the’ caps, their 
wire solder spooling machine and several other interesting and 
attractive devices were shown. As usual Mr. Lang managed 
to do some little trick that proved new and original in the shape 
of a picture-taking device of unique design. 


F.: H. Indianapolis, Ind. 

H. Langsenkamp and E. Prange. The exhibition con- 

ann of copper-jacketed kettles of various kinds and numerous 

miniatures of some of the standard styles they make. Many 
other articles in copper and brass were shown by catalog. 


LEONARD SEED CO., Chicago, Ill. 


A. J. Coleman, S. F. Leonard, J. C. Leonard, E. S. Leonard, 
W. A. Sutherland. Seeds being the business of this concern, the 
booth was well supplied with such specimens as particularly 
appeal to canners, but their narrow grain country gentlemen 
corn, of which they are the sole producers and originators, was 
the talk of the visitors who inspected it, many of whom used it 
on a small scale last season and were anxious to get larger 
quantities this year. A novel feature of their exhibit was the 
bicycle wheel which turned continuously, but which had no 
power to drive it; no belts or chains were connected with the 
wheel, it being suspended in mid-air from the ceiling. 


were rep- 


The reason I am writing you at this time is to urge upon 
you the importance of an absolutely solid delegation at the 
meeting referred to of Western Canners to make a most vig- 
orous protest at Washington before the same Committee on 
April 1st. This is a matter purely for the canners in the 
jurisdiction of the Western Association, and must be given 
vigorous attention. This is of such vital importance that your 
presence is almost demanded. However, if you cannot be 
present, do not fail to write me at once, protesting against the 
advance in no uncertain terms. There are between three and 


’ four hundred canners in the jurisdiction of this Association, 
and we want.a protest from every one, without exception, be- 
cause we are all materially affected by this ruling. Don’t pro- 
crastinate—act quickly 
Yours truly, 
G. W. DRAKE, Secretary and Treasurer. 


year. 
| 
| 
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The California Market 


The outlook for export trade good in opinion of Mr. Isidor Jacobs—Freight 
rates to Europe higher in all probability—Sales of future asparagus satis- 
factory—New prices on Hawaiiau pineapples—The model cannery will be 


taxed to accommodate all the visitors, so greatis the interest—Coast Notes. 


Reported by Telegraph 


San Francisco, Cal., March 12, 1915. 

Vutlook for Export.—lIsidor Jacobs, president of the Cali- 
Coulpany, has just returned trom a trip to 
New 101K ang Oluer Waslein traae cen.ers, where a caretul 
invesligaluol OL Conditions 1n the canned tood traae was made. 
ln Speaking Of the turopean situation as affecting the 1915 
pack OI Cauned pioaucis he said: ‘““ihelre seems to be a great 
qumeience OI Opinion as to what effect the war conditions exist- 
lng MULOpe have upon the export ot Caltornia canned 
fruits. Geneliaily the opin.on is expressed that the war condi- 
lions Willi be aecrimentai. 1 am Optimistic in reterence to the 
S.:tuation. Last year Gieat Britain took 35 per cent more of 
Cauloina canned irults than ever known before in the history 
Ol Lhe LOtal exports being ciose to 1,500,000 cases, 
ot a vaiue of about $5,000,000. A 1ew years ago the normal 
expoits to Great Britain were figured at about 650,000 cases. 
lt 1s on this account that many peopie conversant with the sit- 
uation think that Kngiand will have an over-supply, and that 
theie will be a consequent failing off ot trade this coming sea- 
son. I believe that Kngiand is experiencing a very heavy trade 
in these aiticies, and the markets there will not be overstocked, 
even though the exports have been abnormally heavy. We can 
juage, however, by the reports we rece:ve of the distribution 
ot our brand. Of this brand we exported last season over 
160,000 cases to Great Britain, which was the heaviest we have 
ever made of this brand, yet we are advised by one of our 
brokers 1n Engiand that the grocers purchasing our goods are 
trading in the brand among themselves. This would be an 
indication that we shall have a good trade this coming season. 

“When we refer to the Continental trade the situation is 
not so clear by any means. California canned fruit exports 
with Continental countries at war show a very heavy falling off. 
‘Lhere have been practically no canned fruits shipped to Ger- 
many, Austria or Beigium, and very little shipped to France. 
I am confident that Germany would like to get large supplies, 
but there is no method of transportation. On the other hand, 
the Scandinavian countries, Norway, Sweden and Denmark, 
also Italy, have taken a much larger quantity of California 
canned fruits in the past six months than have gone to these 
countries heretofore. Presumably these countries are getting 
business from the belligerent countries. During the coming 
season a great deal will depend upon the transportation facili- 
ties and rates, of great uncertainty at the present time. Unless 
the war conditions change and unless England releases or sells 
the many prize ships she has taken, it is safe to assume that 
transportation rates will be considerably higher than California 
canners contracted for during the season of 1914, with indica- 
tions of further advances. This will mean a considerable in- 
creased cost for the season of 1915. The cost of cans will 
probably be lower. The difference is very slight as compared 
with the big increase in transportation to Europe. It is, there- 
fore, safe to assume that unless there is a change goods for 
export will be nearly one shilling a case above the price of 
1914, assuming that the crop conditions remain the same. Of 
course, there is a measure of uncertainty about the crops that 
cannot be determined until approximately June 1. Stocks on 
the Coast in first hands are very light. In fact, apricots and 
pears of all grades are practically cleaned up. It is reported 
that there is quite a stock of peaches on hand of various 
grades and varieties, but our. company has entirely cleaned 
up on these. In canned tomatoes in California it is assumed 
that regular trade between now and new packing will practi- 
cally clean out the entire supply, and while the market has 
been weak on these it is now strengthening, with prospects 
of considerable advance during the spring months. In Cali- 
fornia canned asparagus there has been the closest clean-up 
known in years, so that the new packing will come in prac- 
tically upon a bare market.” 

Asparagus.—Sales of future asparagus are reported by 
canners generally to be very satisfactory and they are now 
watching assortments very closely to see that sales do not 
exceed the estimated pack. The California Fruit Canners’ 
Association has withdrawn quotations on No. 1 Tall, ungraded, 
and No. 2%, ungraded, and others are preparing to make 


withdrawals of various items. Warm weather has succeeded 
the heavy rains of February and asparagus is making a rapid 
growth, but the markets are absorbing about all that can be 
cut. Practically-no damage has been done to the crop through 
high water, but the outlook is for a lighter pack than was the 
case last year, when over 700,000 cases were put up. 

New Pineapple Prices Soon.—Opening prices on Hawaiian 
pineapple will probably be announced in a few days by the 
large packing interests, as considerable inquiry is being made 
by buying interests, and some fairly large sales have already 
been made. Packers have been of the opinion that the trade 
did not wish opening quotations this early in the season and 
have been sounding brokers of late in regard to the matter. 
At the same time they are urging brokers not. to let any busi- 
ness get away from them and to meet any legitimate competi- 
tion. From information received from the Islands growers 
cannot expect to receive profitable prices for this season’s crop, 
as $11 a ton seems to be about the highest rate that is offered 
by canners. As it costs from $10 to $15 a ton to produce the 
fruit, growers are facing a serious problem. A marketing 
division to assist them has been formed by the United States 
Department of Agriculture’s experimental station, and efforts 
are to be made to dispose of larger quantities of the fresh 
fruit on the mainland than has been the case. 

The Model Cannery.—Several machines designed for use 
in the model canning plant installed in the Palace of Horti- 
culture at the Panama-Pacific International Exposition by the 
National Canners’ Association have not yet arrived, and the 
operation of the plant is. being delayed on this account. The 
amount of publicity that is being lost through the late ship- 
ment of equipment can be judged in a measure from the fact 
that the average daily attendance at the Exposition since the 
opening day has been in excess of eighty thousand, more than 
one million persons having entered the gates during the. first 


‘two weeks. Men who have had experience at former exposi- 


tions declare that these figures have never been approached 
and that never before have they seen such interest taken in 
exhibits. In spite of the fact that the plant of the National 
Canners’ Association is not in working order the booth is 
visited by large numbers of people seeking information in 
regard to the canning of foods. Many of these have indi- 
cated their intention of returning to inspect the plant at a 
later date, and it is now a settled fact that the accommoda- 
tions of the big booth will be taxed when operations are com- 
menced. Those having the display in charge state that if the 
canners of the country at large realized the scope of the Ex- 
position at San Francisco, and the tremendous amount of in- 
terest it has created, they would rush to the support of the 
cannery exhibit and would forward products of their plants 
for display. The fear expressed in some quarters that people 
would be interested in a canning display only to secure free 
samples has already been exploded and the exhibit has been 
booked by thousands at this early date as a part of their 
course of study at the Exposition. With the figures for at- 
tendance breaking all records, in spite of rainy weather, and 
the fact that the special rates on the railroads from Eastern 
points did not go into effect until March 1, the outlook is for a 
tremendous flow of visitors within a sort time. 

Coast Notes.—The attachment suit for $13,000, brought 
by A. Peterson and others against the Tulare’ Canning Co., 
Tulare. Cal., has been settled by a satisfactory agreement and 
the shipment of canned fruit has been resumed. 

The El Cajon Canning Co. has been incorporated at San 
Diego, Cal., by E. C. Johnson and Geo: A. Wengert, of Sundee; 
T. E. Chrisler and Ralph Martin, of El Cajon, and August 
Koenig, of Lakeside. The capital stock is placed at $25,000. 

Mrs. Jessie A. K. Hall, of Lotus; Cal., has completed ar- 
rangements for the construction of a fruit and vegetable can- 
nery this season at Auburn. Cal. 

A. R. Patrick, president of the Alpine Condensed Milk 
Co., has announced that the plant at Hollister, Cal., will be 
reopened if 25.000 rounds of milk a day can be furnished. 

The Pomona Vallev Canning Co. is erecting a new cannery 
at Pomona, Cal., to cost $40,000. “BERKELEY.” 
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This is a Photo-Engraving of our New Pea Grader, which we Exhibited 
at the New York Convention, Grand Central Palace. 


Sinclair-Scott Company - Baltimore, Md. 


THE 


CORN CUTTER 


The Morral Corn Cutter is the first and original 
combined machi:e f-r cutting either single or double 
cut Maine style corn and it is now built with attach- 
ments for cutting whole grain Maryland style corn. 
If you are in the market for cutters and want the latest 
improvements in Corn Cutting Machines. you should buy 
the Morral. The Maryland whole grain style of corn 
is growing more popular every year, and for this reason 
we have designed a machine for the whole grain style of 
corn, and if you want to know more about it, would be 
glad to have you write us. 

Read what two prominent canners have to say about 
the combined machine for cutting either whole grain or 
double cut corn. 


Norwalk, Ohio., Aug. 10th, 1914. 
M Blair, Neb., Nov. 7th, 1914. Messrs. Morral Bros., Morral, Ohio. 
orral Bros., Morral, Ohio. Gentlemen:—In reference to your inquiry as to how the Morral Whole 
Gentlemen :—We installed eight of the Morral Double Cut Corn Cutters in Grain ‘ orn Cutter is working, wish to advise you that in the last two days, we 


, have given the machine a thorough try-out. 
our factory this year. They did excellent work and we like them better than In our estimation we can fully recommend this machine for cutting the 


any cutter that we have ever used, as one can get all the corn off the cob. and whole grain from the cob. The most important point on this machine that is 


yet get none of the hard hu!l that covers the point of the grain. which happens 80 aan ate — than —_ so ( = ( a 2 the corn feed whic 
, . arranged in such a manner tha oes nt mu e corn. 
when using the single cut, to a more or less degree. This is the first season that This machine seems so satisfactory to us that we are today placing our 


we have used your cutters, or any Double Cut Corn Cutter, but we can strongly order for another machine 


recommend them as a desirable cutter to use. We remain, Trusting this is the information you desire. we are, 
Yours very truly, 
Very truly yours, THE W. C. PRESSING CANNING CO. 


BLAIR CANNING CO., 8. F. Martin. Per H. G. Pre-sing, Sec. 


it will pay you te see the Morral Cutter before you place your 1915 orders. 


MORRAL BROTHERS = = Morral, Ohio 
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Canned Food Markets 
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Prices Given are. for Wholesale Lots at Usual Terms, f. 0. b. ship- 
ping station, and Subject to the Usual Discount for Cash. Balti- 
more Prices Corrected by Brokers; New York and Chicago by 
Special Correspondents. 


CANNED VEGETABLES 


Baltimore few York 
ASPARAGUS*—( California) 
White Mammoth No. $275 245 
** Peeled, ‘‘ 
White, Large ‘ 40 2 30 
2 fave) 
2 10 
I 75 
85 
I 60 
2 30 
BAKED BEANS}{-No. I, Plain 33 37% 
BEANS}—Refugee Size Whole No. _ I 80 
I 50 
* String, Standard Green ‘‘ 60 
- Stand. White Wax 65 
“ “ zo..... 2 25 65 
Stand. “* 3 I 112% 
** Red Kidney, Stand. No. 2................ 62% 65 
BEETS}{-Small, Waiole 115 I 20 
ss Medium I 10 115 
se Large I 00 1 07% 
Cut 85 go 
CORNi— 
ss ‘* 2 Shoepeg 5 7 
“ 2 Maine Style Standard......... 65 75 
a “ Extra Stand......... 72% 71% 
MIXED VEGETA-) No. 2—12 Kinds...... 
OKRA AND No. 75 80 
TOMATOES.{ 3 95 95 
PEAS*-No. Ex. Sifted EB. J.........0. 85 
Early June 80 80 
sid “ 2Ex. Stand. Funes 85 
es ...... 95 go 
os June Seconds 75 65 
SOAKED, No. 2 42% 50 


7° 


CANNED VEGETABLES PRICES—Continued. 
Baltimore NewYork Chisage 


60 
To. 
TO... 
60 
SPINACHY-Standard 72% 
‘ ce 
SUCCOTASH}-Green Beans No, 2...... 
with Dry Beans ‘‘ 2........ 80 
“ Maine 
SWEET ee No. 3.... go 
Standard 95 
se Southern ...... 
TOMATOES} Fancy  (f.0.b. Balla.) No. 10 2 75 
Jersey “* Facy) No. 10 2 50 
Stand. Balto.) No. 10 2 00 
Stand. County) No. 10. 2 00 
Sanitary 5 cansNo. 8 1 15 
Jerse (f0.b. County) No. 3 90 
¥- Ex. Stand. Balle.) No. 3 72% 
Stand. ** County) No. 8 67% 
Seconds ‘* Balto.) No. 38 65 
Stand. County) No. 2 47% 
Seconds Balla.) No. 2 45 
Stand. 
TOMATO PULP} Standard No. 10 1 50 
Standard No. 2 35 
Standard No. 1 25 
CANNED FRUITS 
APPLES—New York No. 
‘ 
igan ee 
Mich: 


APPLES}-Maryland, 
“ Maine, 


“ 

ACKBERRIES§-Stand. Me.: 7o 

Standard “8... 4 0 

“ 95 

Preserved 2...... 95 

“ 

Maine, 

BLUEBERRIES—Maine 

HERRIES -No. 2 Seconds, ee 60 
2 White......... 67% 

“ Red ‘* 2 Stand. Water............. 80 

ss “ 2 Ex. Preserved........... Ito 

GOOSEBERRIES§-Stand No 57% 

PEACHES*-Cala. Stand. No. 2%, L. c I 55 

“ Rx.Stand. 2%, I 75 

PEACHES t-Southern Stand. 3s.............. I 25 

No. 1 Ex. Sliced’ Yeliow. zs 

” 2 Standard White........ 

” Yellow ........ 75 

3 Standards, White....... » 

Yellow........ I 25 

Yellow..... . I 50 


67% 


2 00 


Continued on NextgPage 


(6s 
; 0s 22 co 
80 75 
23¢ 30 
92% 80 
Chieage 70 67% 
724 80 
3 50 260 260 
245 87% 
2 30 85 
2 10 go 
2 05 go go 
1 85 275 
I 7¢ 2 %5 
2 30 250 
2 10 2 25 
115 115 1 10 
2 75 
és 
3 00 
2 8s 8s 
215 240 
1 12% 85 85 
65 250 235 
I Io 
ae I 65 I 7o 
= 80 75 
44e 450 
Ire 
180 1 80 
700 600 
65 75 
62% 72% go 
3 57% 85 
60 I 20 - 
7s = 
— 5 5° 3 5° 
170 170 
85 190 85 
85 140 1 40 
05 85 go 
: I 65 85 I 00 
80 75 
I 00 I30 150 
77% I 50 
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CANNED FRUIT PRICES—Continued. 


Baltimore  Chicage 
PEACHES}-No. 3 Selected, Yellow......... 1 60 1 60 bey 
3 Seconds, "White............ 85-95 
3 Pies, Unpeeled........... ‘ Jo 85 
” 100 10 
Unpeeled 250 285 
” 10 Peeled..... 325 335 
PEARS{-No. 2 Seconds in Water 5s 
2 Standards” 5 85 
” 2Ex. in Syrup... 87% 90° 
3 Seconds in Water ovens 115 
3 Standards in Water.......... 87% go 
Syrup..........8g-1 00 ..... 30 
PINE- Bahama Sliced Extra No. 2 I 75 
APPLE* Grated ” I 75 
” Hawaii Sliced Extra ” 2%..... 1 185 190 
” » Stand. ” 2%..... 165 160 60 
as I 35 I 40 
Shredded Syrup "Io ..... § 25 §25 25 
” Crushed Water "10 .... 478 475 £475 
RASPBERRIES{—Black Water No, 2 9¢ Io 
Red a 92% 95 I 2§ 
6 50 
STRAW- Ex. Stan. Syrup No. 2....... ...... 150 1655 
BERRIES§— Preserved ce I 4@ I 40 I 45 
5 Extra Preserved oa one I 50 I 65 1 65 
Standard I 20 I 20 
Extra Preserved 1...... 92% 
Preserved 75 go go 
Standard Water ...... 6 25 7 00 
CANNED FISH. 
HERRING ROB*-Stan. No. 145 5° I 50 
LOBSTER*-Flats, 4 2 2 90 
Flats, 1 4 ss 5 75 
OYSTERS§-Stan, 5 02. NO 62% 75 
SALMON—Sockeye 2 20 I 55 I 95 
” Flat sistone I 25 
” Columbia talls, 1-Ib.... 225 230 
flats, I-lb... eee eee a 40 3 45 
Chums, Tallis 95 
Medium Red, I 25 I Io 
Wet or Dry No. I Io I 10 


(Baltimere Shrimp prices f.0 b. Mississippi.) 


(t) cosh went ty Thee. Meshan & Ce., Brokers 


“ 1, 6, Cranwell & Brokers 
(*) Taylor & Sons, Brokers 


New York and Chicago prices Corrected by Special Gerrespendencs. 
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Regular and Sanitary Can Prices 


F. O. B. Surprine Pornr. 


Season 1915. Prices in effect January 1. Car load lots only. 


Regular or Cap Hole Cans 


The American Can Company, Continental Can Company,‘ 
Johnson Morse Can Company, Atlantic Can Company and the 
Southern Can Company, quote the following prices for Cap Hole 
C8ns:— 


HOLE AND CAP CANS—F. 0. B., Factory. 


March 
January 
Size Opening February Arey Season 
No. 1 1% in. $8.50 perm $ 8.75 perm $ 9.00 perm 
No. 2 1% in. 11.25 perm 11.50 perm 11.75 perm 
No. 2% 21-16in. 15.25 perm 15.50 perm 16.00 perm 
No. 3 21-16in. 15.75 perm 16.00 perm 16 50perm 
No. 8 5 in. 21-:16in. 1675 perm 17.00 perm 17.50 perm 
No. 8 5% in. 27-16in. 19.25 perm 19.50 perm 20.00 perm 
No. 10 21-16in. 40.50 perm 41.00 perm 42.00 perm 
Solder Hemmed Caps, per thousand, 1% inch, $1.10; 2 1-16 inch, 
$1.60; 2% inch, $1.85; 2 7-16 inch, $2.00. 

OYSTER CANS Per M 
3 ounce 2 11-16 inch diameter 2% in. high $ 8.50 
2 11-16 3% 8.75 
85% 35-16 11.00 
* 836 8 15-16 11.25 


Sanitary or Open Top Cans 


The American Can Company, Continental Can Company, 
Johnson-Morse Can Company, Sanitary Can Company, Southern 
Can Company, quote the following prices for Sanitary or Open 


Top Cans:— 
March 
January 
Size February = Season 
No. 1 $10.00 per m $10.25 per m $10.50 per m 
No. 2 18.50 per m 13.75 per m 14.00 per m 
No. 2% 17.50 per m 17.75 per m 18.25 per m 
No. 3 4% in. 18.00 per m 18.25 per m 18.75 per m 
No. 8 5 in. 18.50 per m 18.75 per m 19.25 per m 
No. 8 5% in. 20.50 per m 20.75 per m 21.25 per m 
No. 10 41.00 per m 41.50 per m 42.50 per m 
OFFICIAL STANDARD SIZES OF CANS 
Houe AND Cap CANS DIAMETER HEIeur. 
4% 5 in 
4% 5% in 
6% 6% 
Sanitary Cans 
4%4 5 in 
CANNERS’ METALS 
5 to 10 tons 1 to 4 tons 
Malacca. .... .........- 
PIG ‘LEAD—Omaha or Federal 8 80 
9x10 8x10 
SOLDER—Drop and Bar........ 20 19 
20 19 18 
. Wire Segments...... 20 19 18 
TIN PLATES . F. O. B. MILL 
14x20, 107 Ibs. Base Bessemer Steel.............0:cceseecseeeeceeees 8 55 
14x20, 90 lbs. ‘‘ Bessemer Steel......... 8 80 


fy 


As Brokers View The Market 


Latest information from many sections of the country 
as viewed by the leading Brokers—The canned food 
situation as IT IS—Reports mainly by wire. 


BALTIMORK, MD. 
Baltimore, Md., March 13th, 1915. 

General business in canned foods does not show much im- 
provement this week, except in sentiment. One or two articles 
show strength and higher prices. Spinach, for instance, based 
on increasing buying and light holdings. The time of year is at 
hand when activity in the canned foods market usually devel- 
ops, in anticipation of the spring demand, and there is good 
reason to expect substantial volume soon. There is no reason 
why this country should not do the usual amount of domestic 
business in all food products made necessary in supplying our 
great population with ordinary wants. Buying in volume, how- 
ever, is indispensable to a widespread trade awakening. This 
buying is expected to commence in an important way shortly. 

The tomato market was again fairly active this week, and 
the canners show no disposition to force sales. The demand 
was again larger this week for No. 2 tomatoes than it was for 
the No. 3 size, and they were scattered from New England to 
Oklahoma. It has always been said that an increase in the 
buying of the No. 2 size is a forerunner of a larger demand for 
No. 3s. There is, also, an increase in the buying of No. 1 tins 
tomatoes, which are nearly sold out. The street is still talking 
about coming orders for tomatos for export, but the actual 
orders are, as yet, in embryo. It is a case of the. wish being 
father to the thought. This country will take care of the stock 
of tomatoes produced here. 

Spinach was the active, strong feature this week in the 
market here, and it scored a substantial advance in price, with 
prospects of going higher. There were no developments of in- 


terest in the other lines of vegetables, though corn and string 
beans are rather firm. For the other items the orders were 
small, with no changes in the prices. 

Nothing out of the ordinary, nor of special interest, de- 
veloped in canned fruits this week. They are firm as to prices, 
but the orders continue to be small. February and March are 
about the dullest months in the year for small fruits, and April 
and May are among the best months for them in this market. 

There was less activity in cove oysters this week. They 
are worth attention at the present low prices. 

THOS. J. MEEHAN & CO. 


- quite a good movement to lake ports. 


THE Canning TRADE 


ABERDEEN, HARFORD COUNTY, MD. 
Aberdeen, Md., March 11, 1915. 

Tomatoes.—We are having quite a few inquiries for to- 
matoes for shipment after the opening of navigation, indicating 
that as soon as the lake and rail season begins there will be 
While the volume of 
business so far this month has been light, everybody has been 
getting a share of it, and we understand the public warehouses 
are shipping out quite a quantity of goods. With the opening 
of spring we look for a steady demand. The market on 10s is 
a little easier and in carload lots, under packers’ labels, we 
can buy several first-class brands at $1.87% f. o. b. Peninsula. 


The situation on future tomatoes is unchanged. There 
seems to be a disposition on the part of the jobbing trade not 
to buy futures of any kind—not excepting the goods they will 
absolutely have to buy in advance. It is a most peculiar condi- 
tion. On the other hand, packers are very indifferent about 
making any preparations for the coming season’s work, as they 
cannot figure any profit at prices which are being named. It 
is expected that the situation will clear up as the weeks pass 
away. 

Corn.—Market unchanged. Evergreen sugar corn is 
quoted at 60c, Shoepeg at 65 @75c, and Maine style at 65 @ 80c, 
according to quality. 

For future delivery, Evergreen sugar corn is quoted at 
60c, Shoepeg at 65@75c, and Maine style at 62% @75c. 

Sweet Potatoes.—The spot market is pretty well cleaned 


up under 95c@ $1.00. C. W. BAKER & SONS. 


SAN FRANCISCO, CAL. 


San Francisco, Cal., March 12, 1915. 
The Canning Trade: Cold weather here has delayed the 
opening of the asparagus packing season, and it is reported 
that but few plants contemplate starting operations before 
April lst. Buying has been active the past week and some 
scarcity of stock is developing in certain grades, especially the 
ungraded and mammoth white. Tomatoes are firmer now, the 
holdings being in the hands of the larger packers, and no sales 
are being made at less than 65 cents for standards. Much in- 
terest is being displayed in the two days to be known as Sal- 

mon and Olive days. FRISCO. 


INDIANAPOLIS, IND. 


Indianapolis, Ind., March 12, 1915. 

The Canning Trade: No. 3 standard tomatoes are now 
being quoted at 70c, No. 2s at 52%c, and gallons at $2.15. 
Extra hand-packed, in sanitary No. 3 tins, are 72%c, and No. 
2s of the same style are 62%c. Gallons are $2.30. The mar- 
ket is quiet, but the demand is improving. Standard corn is 
quoted at 62%c, extra standard at 70c, and fancy 80c. The 
market is very firm and stocks in packers’ hands are very 
light. The demand for canned vegetables of all kinds is sea- 
sonably light. The jobbers are very conservative and are not 
anticipating their future requirements. 


HARRY C. GILBERT CO., Brokers. 


THE CANNED GOODS EXCHANGE 


OF BALTIMORE, MD. 
309 CHAMBER OF COMMERCE BUILDING 
President, F. A. TorscH Vice-President, GEO. N. NUMSEN 
Treasurer, LRAWNDER LANGRALL Secretary, W. F. Assau 


COMMITTEES: 
Executive: Joun S. Gress, Jr. E.C. ALBERT T MYER 


Arbitration: Jno. R. BAINES HaMPTON STEFLF C. J. SCHENKEL 
FRANK A.CuRRY CHAS. G. SUMMERS JR. 
Commerce: D.H.STEVENsoN RuFus M. A. J. HUBBARD 
E. F. THomas WILLIAM SILVER 
Legislation: Gro. N. NUMSEN PRESTON WEBSTER JoHN SCHALL 
Leroy M. LANGRALL W. E. ROBINSON 


Claims: BEN]. HAMBURGER Wm. A. WaGNER Jas. B. PLATT 
E. H. MILLER CLEMENT F. BUTTERFIELD 

Hospitality: T.J. H.W E. A. KERR 

Brokers: H A Warpnee WM. GrecHtT FLEMING 


Counsel: Gorman H. Emory 


Chemist: CHas. GLasER 


IF YOU WANT 


A New Formula 

Special Information 
Factory Advice 

Process Times and Data 
The Services of an Expert 


Consult 


W. L. HINCHMAN 
1 W. Main Street - HADDONPFIELD, N. J. 


TIN SCRAP BOUGHT 


ALSO TERNE PLATE SCRAP 
SELLERS OF VULCAN PIG TIN 


THE VULCAN DETINING COMPANY - SEWAREN, N. J. 


| 
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Improved Sanitary Can End Dryer 


Slaysman & 


Company 


Inside View 


801-5 East Pratt Street 
Baltimore, Md. 


HULL’S 


PATENT 


J. §. Hull Mfg. Co. 


125-127 East Falls Avenue 
BALTIMORE, MD. 


Gasoline Burners, Fire Pots & Heaters 


Repairs Promptly Attended to 


CANNING HOUSE SUNDRIES 


7ACTORIES:. CINCINNATI - YORK - BALTIMORE. 


id PATEN! 
: 
THE UNITED STATES PRINTING @ LITHOGRAPH Co. 
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IDEAL VINER FEEDERS 


The Master of Economical Pea Feeding WHAT USERS SAY 


View! 
Patente “The principle as applied to this Feeder we do not think could be im- 
Canada and France proved upon. On account of the evenness in which they deliver the 
vines to the viners, we are able to get ~~ very best results—that is, 
thorough vining and less broken peas.” 
From CHILTON (WIS.) CANNING CO. 


“They not only put the peas into the viner faster, but they also put 
them in more regular and took less power than could be done by hand. 
They were always ready to go, never got thirsty or tired, and, in fact, 
we would not do without them.’ : 

From GASTON (IND.) CANNING CO. 


“We used your Virer Feeders last season and we found them to do 
fully what you claim for them. They saved one man to each viner and 
increased our capacity, with less broken peas.” 

From FREDONIA PRESERVING CO., SILVER CREEK, N. Y. 


1064 IN USE 
“IDEAL VINER FEEDERS ARE A PEA 


CANNER’S NECESSITY” 
WRITE FOR CATALOGUE 


FRANK HAMACHEK, Kewaunee, Wis. 
MANUFACTURERS—ESTABLISHED 1880 | 


THE BROWN, BOGGS CO., LTD., HAMILTON, ONTARIO. 
SOLE AGENTS FOR CANADA. 


We wish to impress upon your mind that Ideal Viner 
Feeders do much more than save a@ man to each machine 
installed. Through their more thorough separation of the 
vines and system of feeding, they save many peas that other- 
wise would pass through the viners unhulled, prevent many 
peas from cracking during. the hulling process and materially 
increase the capacity of the viners. The peas saved are 
the choicest ones and thus Ideal Viner Feeders improve the 
quality of the pack. 


THE CAN 
STANDS STILL 


What Some Users Say: 


‘We run for weeks and did not lose a can.’’ 

‘‘No need for poor cans unless you want them.’’ 

‘“We have the seamer running fine, have not lost a can in two 
weeks.”’ 

‘*We run hundreds of cases and not a can lost.’’ 

The can stands still. Noslop, no waste. 

This machine is designed for sealing open top cans after being filled. 

The operator places the filled can, with the cover in position, on 
the conveyor on the left as shown. Thecan is taken under a header, 
where the cover is pressed into position and fastened there; it is then 
taken into a dial which moves it around into the seaming head, where 
the can stands still during the seaming operation. 

These machines are regularly built fer one size can and have a 
capacity of from 25 to 30 cans per minute, according to size. 


Steward Patent Lock and Lap Side Seam Sanitary Cans 


A Great Success. Why Not Use Them. 


The Improved Lock and Lap Side Seam for Open Top Double 
Seam cans was ORIGINATED, DEVELOPED AND PATENTED 
by us. 


L. & J. A. STEWARD, Rutland, Vt. 


Patents Pending 
“STEWARD” DOUBLE SEAMER, Ne. 6 
With Automatic Feed For Round Cans 

in are the sole owners of this patent. 
All persons are warned against infringing this 
praees by making or using sanitary cans with 
ock and lap side seam. 


| | 
-- 
: 
| 
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LEONARD SEED COMPANY 


226-228-280 WEST KINZIE STREET 


CHICAGO 
Growers of Safe Seed 


Leonard’s New Type Narrow Grain Evergreen Sweet Corn 
is universally admitted by Canners to be the best type there 
is of high grade canners stock. We are now booking 
orders for present and future delivery of this, as well as 
for Peas, Tomato, Cucumber and other canners requirements 
in seeds—all of the Leonard Standard 


PLANT 
d’s Seed 
eonargds seeds 
This Concerns Your Business BOXES or BOX SHOOKS 
Tl | Buy Direct From The Manufacturers 


Have you a deed for your Steen 
' The United States registers valid trade-marks to the real 


owners and issues a Certificate of ownership. 
Have you such a certificate? nc 
Congress enacted a new law relating to trade-mark registra 
tions on February 20, 1905 


If your trade-mark is no red under this A 
@-mar! not registe under this Act it should ALICEANNA AND SPRING STREETS 


If it was registered in the Post Office before the new law went 
into effect it should be registered. The repealed law was 


pom ce eg Certificates issued under it do not give full BALTIMORE 
The expense is small. Write for information. 
EDWARD DUVALL, Jr. 
Bond Building D.C. LOCK CORNER BOXES 


DEPENDABLE WHOLE TOMATO PULP 


WITH FLAVOR AND COLOR 


Also Tomato Puree and Italian style Paste 


Jomato produets Comnany 


PAOLI.INDIANA. 


: 
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THE FRED KNAPP COMPANY 


Has moved its office from Westminster, Maryland, to 
the Arcade—Maryland Casualty Building, Baltimore, 
Maryland. All mail should be sent to the new address. 


Write us your requirements for Labeling, Wrapping 
and Boxing Machines. 


THE FRED H. KNAPP COMPANY 


THE RUST PROOF CAN 


WRITE us for a SAMPLE and we will mail you a QUERED RUST PROOF CAN. 
HANDSOME LACQUERED RUST PROOF CAN. The MACHINE ILLUSTRATED below is the one t hat 
RUST PROOF because it will resist all of the ordinary effects this COMBINATION. The POPULAR MACHINE 
conditions that CAUSE RUST IN CANNED FOODS. that MAKES LACQUERING EASY. The MACHINE that 
HANDSOME because it is of a BRILLIANT GOLDEN is used by many of the most prominent canners in the U. 8S. 
COLORand immediately ATTRACTS the eyeof aCUSTOMER. The BENEFITS of this process are worth ten times its 
THIS is the COMBINATION that the trade APPROVES TRIFLING COST. Write us to-day for the SAMPLE CAN 
and is what the trade WANTS. A BRILLIANT LAC- and full particulars of the machine. 


The Hughlett Can Lacquering Machine in Operation 


SHOWING HOW THE WORK IS DONE 


SEELY BROS. _ Sole Manufacturers Blaine, Wash., U.S.A. 


ad 


THE Canning TRADE 
EMPLOYMENT EXCHANGE. 


NOTICE ®O ADVERTISERS.—Paid subscribers can use this 
column Free for securing either positions or hands. To all others 
the charge is $2.00 per inch, per insertion $5.00 monthly ; cash 
with order, Where the address is care of Tok Canning TRADE, 
stamps should be sent to be used in forwarding answers, as the 
P. O. requires renewed postage on such, 

Advertisements will be carried for one month from date re- 
ceived, unless notified to the contrary at the end of one month. 
Advertisers should drop us a postal if the ad is wished continued. 


SITUATIONS WANTED. 


NOTICE—If you want reliable, expert processors, super- 
intendents or managers of canning plants, write to the Secre- 
tary of the Processors’ Association, care of The Canning Trade, 
Baltimore, Md., and he will place you in correspondence with 
numerous parties who are either open or wish to make a 
change. No charges whatever will be made for services or in- 
formation furnished. 


Position Wanted—As superintendent of canning house; 
am first-class packer of fruits and vegetables; can build fac- 
tory and assemble machinery for regular or sanitary style 
packing and attend to growers’ contracts, etc. For reference, 
etc., address BOX B-144, care The Canning Trade. 


Man with expert mechanical training, well known in all 
sections of the canning industry, is open for position with re- 
liable machinery or supply house. Served for 16 years as Su- 
perintendent of one of the leading canning machinery firms, 
and has traveled the entire territory. Best of references, 
strictly sober, still young. Address, BOX B-133, 

Care The Canning Trade. 


Position wanted by an expert superintendent and pro- 
cessor on peas, corn, tomatoes, tomatoes and okra, string 
beans, hominy, sauer kraut, pumpkin, apples, red kidney 
beans and pork and beans. I am a married man, strictly tem- 
perate and can furnish the very best of references. Now at 
liberty. HARRY C. NORTON, Kirk, Ky. 


WANTED—Position by an expert superintendent-pro- 
cessor and engineer, on peaches, apples, tomatoes, sweet po- 
tatoes and ribbon cane syrup. Understands different makes of 
double seamers for sanitary cans, and all makes of solder 
capping machines. Twenty years’ experience; sober and steady 
and can furnish the best of reference. At liberty now and 
can start on short notice. Address GARTMAN, 612 E. Grand 
River St., Clinton, Mo. 


WANTED—Position as chemist and bacteriologist by en- 
ergetic young man now engaged in research work. Experienced. 
Practical. Best references. Address 


“BOX 283, East Lansing, Mich.” 


POSITION WANTED—As superintendent-processor. Sev- 
teen years’ experience packing fruits and vegetables; under- 
stand sanitary and cap-hole cans. Can fit out plant and give 
reference from some of the best packers in the East. For 
Particulars address Box B-141, care The Canning Trade. 


Wanted—Position by superintendent-processor; long ex- 
perience, steady, reliable, good manager of help and a master 
of high-grade goods; first-class reference. In addition to pack- 
ing all kinds of fruits and vegetables, I pack a long line of 
sundries, such as baked beans, catsup, syrup, fruit butters, 
preserves, jams, jellies of all kinds, fruit juices, soda fountain 
Syrup, ete. Can save enough factory waste to pay my salary. 


Address “BOX B-168,” care The Canning Trade. 


WANTED—By a practical superintendent and processor 
of 20 years’ experience on all lines of fruit and vegetables, in- 
cluding pineapple, sauer kraut, catsup, pork and beans and 
tomato soup, a position. If necessary can build new plant from 
ground up and place all machinery so as to save labor when 
canning. Will take any reasonable offer for the above position 
and can furnish the best of references. Address Box B-140, 
care The Canning Trade. 


SITUATIONS WANTED—Continued. 


Position Wanted by Superintendent and processor having 
had over 20 years’ experience on all lines of canned fruits and 
vegetables, also oysters, clams, etc. Can direct building of 
plants and install machinery. Can furnish best of references. 
Address, BOX B-138, 

Care The Canning Trade. 


WANTED—Position by an experienced superintendent 
and processor on Herring Roe; also the packing of fish. Ex- 
perienced in the packing of fruits and vegetables. Can direct 
building of plants and install machinery, and furnish best of 
references. Address “Z. C. DAMERON, Kinsale, Va 


Position Wanted.—A processor having had thirty years’ 
experience in the canning business, and in the employ of one 
firm for the last twenty years, desires to make a change. Can 
furnish best of references. Address 

“BOX B-146,” care The Canning Trade. 


WANTED—Position as Superintendent or Processor by a 
canner experienced in packing a full line of fruits and veges 
tables catsup, jams and jellies. Am sober and steady and can 
furnish satisfactory references. Address Box B-167, care The 
Canning Trade. 


Wanted—Connection desired with a reputable house put- 
ting out an extensive line. Have had many years’ practical 
experience in canning, preserving and manufacturing general 
food supplies; and have enough chemical and bacteriological 
knowledge to do routine work. Address 

: BOX B1538. Care The Canning Trade. 


Wanted.—Position as manager or superintendent of can- 
ning plant. Have had 18 years’ experience packing a full line 
of fruits and vegetables in tin and glass. Can construct or re- 
model plant so as to reduce cost of packing per dozen to a 
minimum. Will make proposition to reliable party that will 
protect from an experiment. Address, 

“RELIABLE,” Care The Canning Trade. 


Wanted—Position as manager or processor for 1915. 
Have had 20 years’ experience in packing tomatoes, sweet po- 
tatoes and all kinds of fruits. Can build and equip canning 
factory. Strictly sober Can give good references. Address, 

FRANK SANDERS, 663 Milford Ave., Marysville, Ohio. 


Position Wanted—Energetic high-grade man experienced 
in the organization and operation of Canning Factories now 
open for a contract. Can build factories, assemble machinery, 
interest farmers in growing suitable crops. etc. Competent 
processor, executive and thoroughly experienced salesman. If 
you want a Cannery in your town I am the man to develop 
your project. Address 

BOX B-157. 
Care The Canning Trade. 


POSITION WANTED—As manager of a cannery in Bal- 
timore, Md. Thoroughly experienced in canning all lines of 
fruits and vegetables and managing a plant. I am manager 
of a cannery located in the South, but would like to make a 
change after March 1, 1915. Am 86 years old and know the 
packing business from A to Z. My reason for a change is to 
get back to my native State, and would like to communicate 
with a Baltimore packer with reference to a position. Address 
“Box B-148,” care The Canning Trade. 


POSITION WANTED—RBy man of several years’ can expe- 
rience. having extensive personal acquaintance with purchasers 
of Packers’ Cans and the General Line in Middle West, South, 
Southeast and Southwest. Address 

BOX B-174, care The Canning Trade. 


WANTED—Position as Superintendent-processor. Have 
had 28 years’ experience in New York State packing general 
line of vegetables. Can give satisfactory references. Address 

“Box B-161,” care The Canning Trade. 


WANTED.—A man of middle age, good habits and ex- 
perienced as superintendent. salesman and all around canning 
factory man. desires to make change for 1915. References 
furnished. Address Box B-137, care The Canming Trade, 


Situations and Help Wanted Continuedfon Next}Page 
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SITUATIONS WANTED—Cont. 


Wanted——Cider Vinegar maker would like steady position 
with: good firm. Understand handling and installing genéra- 
tors.‘ ‘Can furnish good references. Understand all factory 
details. Address 

mM “BOX B-165,” care The Canning Trade. 


« WANTED—Position as processor or operator of Conti- 
nental crimping machine. Can superintend plant and pack 
tomatoes, peaches, pears, sweet potatoes, etc. Am single, 
strictly sober and can give good reference. Will accept posi- 
tion in any State in U. S. A. Address W. M. Beauchamp, 
Hyacinth, 


HELP WANTED. 


Help Wanted—Man to sell Lime and Phosphate, who is 
competent to superintend cannery during active season. Must 
be experienced on peas and corn. Permanent position if quali- 


fied and successful. 
E. T. SULLIVAN, Forestville, N. Y. 


= “ WANTED—A large established factory requires the ser- 
vites ‘of a thoroughly competent superintendent-processor for 
friiits and vegetables. Must be able to operate all machinery 
and handle help. Address, with full particulars, 

BOX “B-162,” care “The Canning Trade.”’ 


_.. WANTED—An experienced and practical man as super- 
intendent of old.established cannery packing Michigan fruit 
and pork and beans. Address 

' “Box B-159,” care The Canning Trade. 


_WANTED—An experienced Superintending Processor on 
Maine Style Corn, String Beans, Tomatoes and Spinach. Per- 
manent place for man with real ability. Address, with particu- 
lars’and reference, THE M. RECORDS SONS’ CO., Forest, Del. 


_ + ‘-\WANTED—tThoroughly competent Catsup Cook. Must be 
able to turn out strictly first-class, non-preservative goods. No 
other ‘need apply. Address : 

“BOX B-172,” care The Canning Trade. 


THE Canning TRADE 


HELP WANTED—Superintendent of a canning factory 
in Baltimore City. A man thoroughly familiar with the fac- 
tory part of the business, the management of help and with 
the adjustment of machinery used about the factory. Applica- 
tions will be held strictly confidential. Address, stating ex- 
= and references. Box B-164, care of The Canning 

rade. 


Help Wanted.—A large, old, established cannery requires 
the services of a processor for general line. State age, experi- 
ence, and packers with whom you have associated. Address 
BOX B-145, care The Canning Trade. 


WANTED—Expert superintendent Corn, String Beans, 
Beets, Peas, Spinach. Applicant must state fully qualifica- 
tions, experience, employer, references. Address 

“BOX B-156,” Care The Canning Trade. 


WANTED—To get in correspondence with an experienced 
chef who can make Condensed Tomato Soup. Quality must 
equal any on the market. Address Box B-166, care The Can- 
ning Trade. 


Help Wanted.—Practical man of good education who is 
thoroughly versed in the canning of the general line of. fruits, 
vegetables and oysters, to act as superintendent of a canning 
establishment. This is an excellent opportunity for a compe- 
tent man acquiring the executive ability necessary to fill the 
position. Address, BOX B-147, Care The Canning Trade. 


Wanted—Thoroughly competent foreman for condensary 
in the East. Must have experience in the packing of canned 
milk, sweetened and unsweetened, and able to furnish satis- 
factory reference as to ability. to do so. Reply, stating fully 
reference and experience to 

CONDENSARY, care The Canning Trade. 


WANTED —Strictly high grade cook, one who understands 
the manufacture of Catsup and Chili Sauce. If any experience 
in the manufacture of Beans and Pork and Apple Butter, state 
same. State salary expected and with whom connected. Ap- 
plications strictly confidential. Address Box B-170, care The 
Canning Trade. 


Pineapple Sizer. 


GAPACITY FROM 8,000 TO 10,000 PER DAY OF 10 HOURS. 


Speed of Machine, 400 to 500 revolutions per minute. 


- ‘The cut represents a machine for the sizing of Pineapples. Any 
size up to 35% inches diameter may be cut by changing the sizing tube 
or cutter, which is made of brass and held in recess of spindle by two 
screws. The hollow spindle is also lined with brass to prevent the 
fruit coming in contact with the iron.as it passes through the spindle. 
The Pineapple, after being cored, is placed on the centering plug on 
cross head and fed through the tube by band holt om cross heads, the 
rods on the sides act as guides. 1 


“THE JOHN R. MITCHELL CO. 


~... Canning and Canmaking Machinery. 
Foot of Washington St., 


BALTIMORE, MD., U. S. A. 


LEWIS STRING BEAN CUTTER—tmprovea 


THE ABOVE ILLUSTRATION REPRESENTS OUR IMPROVED STRING BEAN CUTTER 
IMPROVEMENTS CONSIST OF 
Iron drum, heavier frame, all gear drive amd shaft drive for vibrating 
feeding hopper and screen. nives held down by springs, allowing 
sticks, stones, nails or any foreign substance to pass under the knives 
without breaking any of the parts. 
Beans are scattered inte vibrating hopper, fed automatically into 
‘kets of drum, carried to the knives, cut and dumped ente the vibrat- 
ng screen, takiug out the short pieces that may come from cutting close 
to the end ef bean. Capacity about 20,00e two pound cans in ten hours. 
This machine is also used for eutting rhubarb. okra and celery. 


Built by BE. J. LEWIS, Middleport, N. Y. 
Manafactured ander patents May 14, 1901. Machines using this principal are infringing | 
BEWARE... 
Alse Manufacture Small Power Can Tester and Pineapple Peeling Machines. 
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Wanted and For Sale. 


This is a page that must be read every week to be appreciated. You are unlikely to be interested every week, in 
what is offered here, but it is possible you will be a dozen times in the year. If you fail to see and accept 
_ your opportunity your time is lost, together with money. Rates upon application. 


Machinery For Sale. 


For Sale.—One 250, four 225, one 100, two 60, one 35 and 


one 25 gallon Copper Steam Jacketed Kettles, complete. All 
the foregoing kettles are well constructed in our own factory 
of heavy copper, thoroughly tested and guaranteed to stand 
100 lbs. steam pressure.. They are ready for immediate ship- 
ment, and we offer them at'a bargain for cash. 


HAMILTON COPPER AND BRASS WORKS, Hamilton, Ohio. 

FOR SALE—The Handy Manufacturing Co., Holliday 
and Baltimore Sts., Baltimore, is now prepared to make imme- 
diate shipment of their’ well-known HANDY Capping Ma- 
chines. Testimonials and complete booklet on request. One 
capper takes all size cans, all shapes and all size cap openings. 
Guaranteed to give satisfaction; price, $75 complete. 

For Sale— 

Five 40x72 Open Process Kettles, no crates. 

Three West 40x72. closed Process Kettles, complete 
with steam guage, thermometer, valves, etc. 

Two Sprague-West 40x72 closed Process Kettles, 
complete as above. 

The five closed Kettles will be furnished with three 
new crates each. 
CENTRAL LAKE CANNING CO., 

Central Lake, Mich. 


FOR SALE— 

3 Large.tin-coated copper coils, new. 

3 20 H. P. upright throttling steam engines, made by 
Troy Foundry & Engine Co., Troy, N. Y.; good as 
new. 

3 20 H. P. Horizontal throttling steam engines, made by 
Troy Foundry & Engine Co. Troy, N. Y.; good as 


new. 
2 15 H. P. Horizontal throttling steam engines; made by 
Troy Foundry & Engine Co. Troy, N. Y.; good as 
new. 
Huntley pea washer. 
Huntley gravity pea grader,.small size. 
Hawkins capper. 
Colbert Sanitary Tomato Filler. 
The above machinery will be sold at low prices and guar- 
anteed as represented. Address. 


WINTERS &, PROPHET CANNING CO., Mt. Morris, N. Y. 


For Sale—1 Peerless Steam Hoist. 
1 Harris Hoist, car, cables and 80 ft. of 
track. 
6 Open Kettles, 31x39. 
19 Process Singie Bale Crates, 20x39. 
F. P. Gas Machine. 
The above is.in good condition. 
THE MUSSELMAN CANG.CO., _ Biglersville, Pa. 


For Sale—One Hawkins Capper complete; has been 
recently equipped with Universal Wiper and Acider ; 
same is in good running order. Address 

_ CENTRAL’ LAKE CANG. CO., Central Lake, Mich. 


For Sale—Two new style, double cut Morral Corn 
Cutters, in GOOD running order. Address 
“BOX A-177,” care The Canning Trade. 


Machinery Wanted. 


Wanted—210 H. P. Horizontal Boiler; state make 
and condition. Address 


“BOX A-169,” care The Canning Trade, 


Wanted—One Bean Grader, in Al condition ; state 
size and lowest cash price for immediate acceptance, Also 
a No. 2 Labeler. Address 


“BOX A-171,” care The Canning Trade. 
Wanted—Small Can Tester for No. 10 Sanitary.Cans. 


Also 2-inch Rotary Pump. Address 
ORRTANNA CANNING CO., Orrtanna, Pa. 


Cans For Sale. 


For Sale—About 600 Cases, Caps and M. T. Cases, 
No. 3 Peach Hole Cans. No reasonable offer will be re- 
fused, as I will not operate this season. These cans will 
be supplied with S. H. caps. Address 


D. W. MARSTON, Toano, Va. 


Seed Peas For Sale. 


For Sale—Surplus Stock of Pea Seed: 

-560 bu. Admirals, - 

660 bu. Horsfords; 
also 22 barrels Early Crosby Corn Seed on the ear, All 
of first quality, grown by the Everett B.-Clark Seed Co. 
Will sell at a sacrifice. 

. ONEIDA COMMUNITY, LTD., 
Kenwood, N.Y. 


Factories For Sale.. 


For Sale—Our canning plant, complete, in good 


running order, on railroad, 75H. P. Boiler, 15 H. P: En- 


gine, and all machinery complete for canning tomatoes, 
corn and pumpkin, with good wareroom. Main building 
120 ft. long. Cost $11,000. We offer this for quick sale 
for $4,500. Now securing acreage for season I9I5. 


Address “Willshire Packing Co., Willshire, O.” 


‘For Sale—An up-to-date Cannery, located in the: cen- 


-ter of a fruit-growing district, on the main lines of three 


railroads,in Southern California. Address 
“BOX 187,”. Redlands, Cal. 


For Sale—One Canning. Factory, complete. Will sel 
in a lump or separate parts: Address 
“BOX A-176,” care The Canning Trade. 


(for gasoline. fire pots), 1 Morrall-Sewell Corn ‘Silker, 1 


Pineapple Grater, 1 Corn Cutter, 1 Forter Air Compressor, — 


MILLER BROS. & CO., 
901 S. Wolfe St., City. 


~ For Sale, Cheap—Two Hawkins Cappers; 
good condition; one has only been used part ‘of two sea- 
sons. Address LOUIS GREBB, Baltimore, Mad. 


1 Spray Rotary Syruper. 


For Sale—1 Universal Climax Capper, 1 Air Pump . 


both 


For Lease. 


For Lease—On very reasonable terms to get business 


started, a Citrus by-products factory, with all the latest 


machinery, located at Redlands, Cal., where supplies of 


oranges, lemons and grapefruit can be secured at nominat 
cost. 
dress 


Fine Opportunity to get started in this line. Ad- 
“BOX 187,” Redlands,*Cal. 
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58 CANNERS’ READY REMINDER OF 


MACHINERY & SUPPLIES USED IN CANNERIES & A 
LIST OF RELIABLE HOUSES THAT SELL THEM 


Air Pumps. 
American Compressor & Pump Co 
Baltimore. 
Max Ape Mocking | Co., Mt. Vernon, N. Y. 
J. 8. Hall 


Itimore. 
Sprague Machinery Co., Chicago. 


Books on Canning, Preserving, Etc. 
“A Complete Course in Canning,” $5.00 Post- 
paid. Address The Canning Snrade, Balti- 


more, Md. 
How to Buy and Sell Canned Foods, 


$2.00. 
Address The Canning Trade, Baltimore, Md. 


Bottle Capping, Corking, Filling Machines. 
Max Ams Machine Co., New York my. 
Sprague Canning Machinery Co.. Chicago. 
Vilter Mfg. Co., Milwaukee, Wis. 


Bottle Labeling Machines. 
Edw. Ermold Co.. New York City. 
Economic Machinery Co., Worcester, Mass. 


Boxes and Box Shooks. 


Canton Box Co. Baltimore. 
H. D. Dreyer & Co., Baltimore, Md. 


Boxing Machines. 
Fred H. Knapp Co., Westminster, Md. 


Brokers. 
Crary myohersee Co., Waukesha, Wis. 
C. Gilbert Co. Ind. 
rokerage Co., Chi 


Cans and Solder Hemmed esl 
American Can Co., New York, Baltimore, 
Chicago, San Francisco. 

Atlantic Can Co., Baltimore. 

Boyle Can Co., Baltimore, Md. 

Can Co., Syracuse, Chicago, Bal- 

more. 

Johnson-Morse Can Co., Wheeling, W. Va. 
Sanitary Can Co., Fairport, N. 

Southern Can Co., Baltimore. 


Can Making ery, Dies, Presses & Tools. 
Sprasue ‘Mach. Co., Chicago 
go Testers. Seamers, etc.) 
Avare Machine Co.. Salem, N. J. 
W. Bliss Co., Brooklyn, N. Y. 
Maz Ams Machine Co., Mi. Vernon, N. Y. 
John R. Mitchell Co., Baltimore. 
Slaysman & Co., Balt timore. 
Stevenson & Co., Baltimore. 
L. &J. A. Steward, Rutland, Vt. 
Torris, Wold & Co., Chicago, Ill. 


Canners’ Supplies. 
Ayars oe Co., Salem, N. J. 
Brown-Boggs Co., Hamilton, Ont. 
BE. J. Judge, San Francisco. 
A. EK Robins & Co., Baltimore 
Geo. E. Lockwood Co., Philadelphia. 
Seott. Ce, Baltimore. 
Canning Machinery Co.. Chicago. 

enry R. Stickney, Portland. 

Can Righting Machine. 

Burden & Blakeslee, Cazenovia, N. Y 


Can Straighteners. 
Sprague Canning Machinery Co.. Chicago. 


Can Washing Machine. 
Morral Bros., Morral, Ohio. 


Capping Machines, Power “oe Hand. 
Ayars Machine Co.. Salem. J. 
Handy Capper Mfg Co., pelitsore. 


Capping Steels, 
Geo. E. Lockwood Co., Philadelphia. 
Hand a r Mfg. Co., Baltimore. 
Max achine Co., Mt. Vernon, N. Y. 
we: Renneburg & Sons Co., Baltimore. 
Robins & Co., Baltimore, Md. 

Scott Co., Baltimore, Md. 

prague Canning Mac nery ‘o.. Chicago. 
Stevenson & Co., Baltimore. 

H. R. Stickney, Portland, Maine. 
Geo. W. Zastrow, Baltimore. 


Catsup Machines. 
Brown-Boggs Hamilton, Ont. 


Sinclair Scott Co., Baltimore, Md. 
Sprague Canning "Machinery Co.. 


Chain Adjusters. 
Frank Hamachek, Kewaunee, Wis. 


Consulting Experts. 
W. L. Hinchman, Haddonfeld, N. J. 


Chicago. 


Conveying Systems. 
Weller Mfg. Co., Chicago. 


Corn Cookers, Fillers and Mixers. 
Co., Salem, N. J. 
rral Bros., Mor rral, 
K. Robins & Co., Baltimore, Md. 
A. Canning Machinery Co.. Chicago 


Corn Huskers, Cutters an 
Huntley Mfg. Co., Silver wreck N N. ¥. 
Invincible rain Cleaner Co. a 
Silver Creek, N. Y. 
- Fred H Knapp, Westminster, Md. 
Morral Bros., Morral, O. 
Peerless Husker Co., Buffallo, N. Y. 


Copper Coils, Kettles, Etc. 
Copper & Brass Works, Hamil- 
nD, 


Cranes and Carrying Machines. 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore, Ma. 

ue Canning Machinery Co.. Chicago. 
. Zastrow, Baltimore. 


Crates (Iron Process) 
Morral Bros., Morral, O. 
E. Renneburg & Sons, Baltimore. 
apres Canning Machinery Co.. Chicago. 
Geo. W. Zastrow, Baltimore. 


Directory of Canners. 
National Canners Assn., Washington, D. C. 


Electric Machinery. 
General Electric Co., Schenectady, N. Y. 


Engines, Boilers, Fittings, etc. 
E. Renneburg & Sons, Baltimore. 
Slaysman & Co., Baltimore. 


Exhaust Boxes (Steam, Continuous). 
Ayars Machine Co., Salem, N. J. 
Colbert Canning Machinery Co., Buffalo, N. Y. 
Sprague Canning Machinery Co.. Chicago. 


Filling Machines—All Kinds. 


Ayars Machine Co.. Salem, N. J. 

Colbert Cang. Mchy. Co., Baltimore. 

A. K_ Robins & Baltimore, Md. 

Huntley Mfg. Co., Silver Creek, N. Y. 

Sinclair Scott Co., Baltimore, Md. 

enry R. Stickney, Portland, Me. 


Fiux. 
Grasselli Chemical Co., Cleveland, O. 


Fire Pots. 
Ayars Machine Co., Salem, N. J. 
J. S. Hull Mfg. Co., Baltimore. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
H. R. Stickney, Portland, Me. 


Insurance. 


Kerosene Oil Systems. 
J. 8. Hull Mfg. Co., Baltimore. 


Kettles, Process and Jacketed. 
Copper. & Brass Works, Hamil- 
0. 


Geo. ft. Lockwood Co., 20. Philadelphia . 
Bev, Renneburg & Sons Co., Baltimore. 

K. Robins & Co., Baltimore, Md. 
Sincistr Scott Co., Baltimore, Md. 
Geo. W. Zastrow, Baltimore. 


Labels. 
Calvert Litho. Co., Detroit, Mich. 
R. J. Kittredge & Co., Chicago. 
Stecher Litho. Co., Rochester, N. Y. 
U. 8. Printing & Litho. Co., Baltimore, Md. 


Labelling Machines. 
Brown-Boggs Co., Hamilton, Ont. 
Economic Machinery Co., Worcester, Mass. 
Edw. Ermold Co., New York City. 


Fred H. Knapp Co., Westminster, Md. 
Morral Bros., Morral, O. 


Lacquer. 
John G. Maiers’ So: Baltimore. 
Seely Bros., Blaine, Wash. 


Lacquering Machines. 
Seely Bros., Blaine, Wash. 


Nalling Machine. 
B. J. Judge, San Francisco, Cal. 


Oyster Machinery 

‘Baw. Renneburg & Ce., 
ague Cannin achiner 0. icago. 
Geo. Zastrow, Baltimore. 


Paring, Machines Co. Ma. 


H. K 
. Kna 
E. J 


Patent Attorn 
Edw. 8 Duvall, Jr., Washington, D. C. 
Wm. N. Moore, Washington, D. C. 


Hamilton, ot 
Huntley Mfg. Pon Bilver Creek, N. Y. 
Invincible Grain Cleaner Cv., 
Sliver Creek, 
nee, Renneburg & Sons Co., Baltimore. 
K. Robins & Co., Baltimore, Md. 
Sin Scott Co., Baltimore, Ma. 


Pea Vine Feeders. 


Brown-Boggs Co., Hamilton. Ont. 


Frank Hamachek, 
I, N. White, Mt. Morris, 


Pea Viners. 
J. H. Empsom, Longmont, Colo. 
Peeling Tables—Tomat 


Machine Co.. m, N. J. 
Huntley Mfg. Co., Silver Creek, N. Y. 


Machinery. 
San 
N. | 
Sinclair Scott Co., Baltimore. | 
Stevenson & Co., 
Geo. W. Zastrow, Baltimore. 


Pulp Machines, 
Brown-Boggs Co., Hamilton, Ont. 
Sinclair Scott Co., Baltimore. 
Pump—refuse skins, etc. 
A. K. Robins & Co., Baltimore, Md. 


Ma. 


Balt. 
Colonial Salt Co., Akron, Ohio. 
Worcester Salt Co., New York City. 


Ame - hey Can Co., New York, Baltimore, 
Chicago, San Francisco 
Cont imental Can Co., Syracuse, Chicago, Bal- 


tim 
Sanitary Can Co., ) 
D ane dgeton. 
Southern Can C tim 


1 
Steward, Rutland, Vt. 


Making Machinery. 

W. Bliss Co., Brooklyn, N. Y. 
i J. Judge, San Francisco. 
Max . achine Co., Mt. Vernon, N. Y. 
L. & J. A. Steward, Rut land, Vt. 
Torris, Wold & Co., Chicago. 


. Bolgiano, Baltimore 
A. J. Grand Rapids Mich. 
D. Landreth Seed Co., Bristol, Pa. 
Leonard Seed Co., il. 

J. B. Rice Seed Co., Cambridge, N. Y. 
Rogers Bros., Alpena, Mich. 


Siev d Screens. 
Huntley Ate Co., Silver Creek, N. Y. 

Sinclair Scott Co., Baltimore. 

Machinery Co.. Chicago. 


Edw. Rennebur, Bons Co. 
A. K. Robins Co., B Mad. 
Sprague Canning Machinery Co. Chicago. 


Solder Hemming Machines, 
E. W. ss Co., Brooklyn, N. Y. 
Chicago. 


Mildateport, 
Mfg. Co., Silver 
Invincible Grain Cleaner Co., Stiver” Creek. 


creeper 
B. J. n Francisco 
Machinery Co.. Chicago. 
Colbert Canning Machinery Co. Buffalo, N. Y. 


Tin Plate, 

Washington Tin Plate Co. Washington, Pa. 
Thermometers 

Hohmann & Maurer Mfg. Co. Rochester, N. Y. 
Tin Scarp Bought 

Vulcum Detinning Co., Seawarren, N. Y. - 
Wipers, Can. 

Me Co. Salem, N. J. 


rral, O. 
Canning Machinery Co.. Chicago. 


ae 
A. K. Robins & Co., Baltimore, Md. 
a L. & J. A. Steward, Rutland, Vt. 


BOYLE CAN COMPANY 


OFFICE & FACTORY UPTOWN OFFICE 
Wolfe & Thames Sts. 505 Md. Trust Bldg. 
BALTIMORE, MD. 


PACKERS’ CANS 


SOLDER HEMMED CAPS 


SANITARY CANS 


MAX AMS DOUBLE SEAMERS 


SPECIAL CANS OF ALL SIZES AND STYLES 


We understand the Canners’ requirements, have 
large capacity and can ship promptly by either 
rail or water. Cans that will give entire satisfaction, 
whether Stud-Hole or Open-Top (Sanitary). Try us. 


Your friends, 


BOYLE CAN COMPANY. 


THE Canning TRADE 


STICKNEY’S PLUNGER FILLER 


FOR No. 


2 CANS AND UNDER 


$250.00 


Price 


This will 
handle that 
have to forced; 
Like 
tash, Berries, Clams, 


machine 
goods 


Corn, Succo- 


MincedClams, Tomato 
Pulp, Etc. 


Capacity: 2000 Per Hour 


HENRY R. STICKNEY 


PORTLAND, ME. 


NEW ENGLAND AGENT FOR 
SPRAGUE CANNING MACHINERY CO. 


CANNERS’ EXCHA 


FIRE INSURANCE 


NGE SUBSCRIBERS 


AT 


Warner Inter-Insurance Bureau 


BALANCE SHEET as at December 3ist, 1914 


CASH ASSETS 
Uncollected Expense and Guarantee Fund Deposits 
Accounts Receivable 


385,786.27 
29,231.97 
5,183.66 


LIABILITIES 
Losses Incurred and Unpaid (Estimated)............... By 200.00 
Expense and Guarantee Fund Deposit 

Total Reserves and 419,080.45 

420,201.90 


CONTINGENT ASSET 


The Exchange has at this date. a judgment, rendered by the Cireuit Court 
of Michigan, against the Receivers of the Pere Marquette Railroad under date 
of October 22, 1913. amounting to $29,880.52, and in connection therewith has also 
a claim on account of salvage amounting to $935.45. The expenses incurred 
to December 31, 1914, in connection with this suit amount to $5,183.66 and are 
included in the Accounts Receivable in the foregoing balance sheet. 


Total Reserves and 419,080.45 
Net Contingent Subscribers’ Liability on Policies 


Total Amount of Policies in Force % 21,970,721.16 

Chicago, January 9, 1915. We have audited the accounts of the 

Canners’ Exchange Subscribers at Warner Inter-Insurance Bureau, 

Chicago, Illinois, for the year ended December 31, 1914, and we 

hereby certify that, in our opinton, the foregoing statement reflects 
its true financial position as at that date. 


MARWICK, MITCHELL, PEAT & CO. 


Chartered Accountants, 


ADVISORY 
FRANK VAN CAMP, Chairman, San Pedro, Cal. 
WM. R. ROACH, Hart, Michigan 
L. A. SEARS, Chillicothe, Ohio 


LANSING B. WARNER, ING., Attorney, 


111 W. Monroe St, CHICAGO 


GEO. G. BAILEY, Treasurer, Rome, New York 
T. HERBERT SHRIVER, Westminster, Md. 
LANSING B. WARNER, Secretary, Chicago, Ill. 


COMMITTEE 
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BALTIMORE 


CANONSBURG 


SYRACUSE CHICAGO 


4 Large up-to-date Open Top or 
“Sanitary” Can factories. 


The most modern splendidly 
equipped machine shop for the 
manufacture of our own “Con- 
tinental Closing Machines”. 


These are our facilities. Can any 
other can maker equal them ? 


Continental Cans and Continental 
Closing Machines. Ask the 
canner who uses them. 


CONTINENTAL CAN CO. 
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